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Some of the Important Gold and Silver Treasures of Prince Yusupoff Recently Seized by the Russian Governmcnt After 
They Were Discovered in a Secret Chamber in the Prince’s Former Residence in Moscow 
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What Is ‘Brazilian Emerald”? 





European Gem Experts Differ as to Character of Gems to Which the Term Is 
Often Applied 




















ECHNICAL dissertations from the pens 
of gem experts must ever interest our 
readers and the following translation of an 
article under the above caption which ap- 
peared in a recent issue of Deutsche Gold- 
schmiede-Zeitung is profitable to all who 
desire a deeper knowledge as to gem stones. 
“In No. 16 of the Deutsche Goldschmiede- 
Zeitung of April 16, 1925, is an essay on 
‘The Emerald’ by J. Cohn. It expresses 
the term ‘Brazilian emerald’ and, pointing to 
the literature of the science of precious stones 
asserts that, in the trade, this term covers, 
erroneously, a variety of spodumen, i. e, 
hiddenite. The deep dark-green  tour- 
maline from Brazil, a few years before the 
War, was also called by this name. Unfor- 
tunately, the naming of gems and precious 
stones is based still on an inconceivable 
caprice of trade, which, in numerous cases 
allows a name-tag to arise, which can only 
have come about in willfully misleading the 
purchaser who is little conversant in min- 
eralogy. This is much to be wondered at. 
As we must acknowledge that the dealer in 
gem stones must at least know their wares, 
no other explanation remains for these fre- 
quent fantastic sounding designations. In 
this matter this has often been shown and 
it is to be deplored that even yet, wrong 
designations are in common use with many 
precious stones. Much more is there reason 
for emphasizing that, when the trade desires 
a new name, it should be an exact one in 
designating the stone, correctly constructed 
and unobjectionable in mineralogy. This is 
the case with the so-called ‘Brazilian em- 
erald.’ 

Some years ago it was the usage to call 
the above-mentioned tourmalines of Brazil as 
‘émeraudes brésiliennes, and in the well- 
known work of Dr. A. Eppler, dating 1912, 
on page 243, was stated that deep-green 
tourmaline from Minas Geraes was termed 
‘Brazilian emerald.’ In these days it is no 
longer fitting. These tourmalines are now 
given their right name and the trade is to 
be congratulated on the fact that it has 
expunged the incorrect designation. Under 
‘Brazilian emerald,’ we understand in these 
days, no longer the green tourmaline but, in 
fact, an emerald which, to be sure, differs 
from the Colombian and Ural emeralds by 
its considerable lighter color. It is there- 
fore a transition to the aquamarine, which 
is likewise a beryl and, mineralogically and 
in chemical composition is similar to the 
emerald. We might term it a light-green 
beryl, but the first designation is just as 
correct and also has the preference of re- 


ferring to the location where the stone is 
found. 

“According to a personal communication 
from Herr H. Menn, Idar, these stones, which 
on account of their light-green color are 
very interesting, are from Bom Jesus das 
Meiras, Bahia, and were found there first 
in 1912. In these days we often meet them 
in trade and not infrequently of uncommon 
size and purity, and prismatically formed 
crystals with lovely terminal surfaces of 
4 cm. length or over, are no rarity. 

“The designation “Brazilian emerald” for 
the green hiddenite is unknown in the gem- 
stone trade of Idar-Oberstein, and is only 
now and again met with in business. On 
account of its lithium content it has been 
termed also lithion-emerald; this designa- 
tion is also as unjustified as that of “Bra- 
zilian emerald,” and both names lead strongly 
to increasing the confusion in the designation 
of gem-stones and precious stones.—Signed, 
W. Fr. Eppler, Krefend.’ 

“In the same article Georg O. Wild, from 
the Institute of Precious Stone Research, of 
Idar on Nahe, writes us: 

“‘Referring to the article of J. Cohn 
appearing in issue No. 16, I give you the 
following information: In this article there 
is set forth the assertion that Brazilian em- 
eralds were actually hiddenite. Hiddenite is 
a green spodumen, also a lithium-aluminum- 
silicate with minimum content of chrome. 
The lithium content is about 8 per cent. 
The Brazilian emeralds, on the other hand, 
are beryls, therefore beryllium-aluminum- 
silicate with a quite small lithium content. 
They have all the characteristics of beryls, 
but contain, however, traces of chrome. For 
over a year it has been determined beyond 
doubt in this institute and, too, after spec- 
trum-analytical methods, that even the al- 
most entirely colorless beryls of Bahia (so- 
called Brazilian emeralds) contain traces 
of chrome. As all the other beryl varieties, 
without exception, contain no chrome, the 
emeralds of Bahia are, then, true emeralds. 
It is further to be remarked that they even 
superficially cannot be confused with hid- 
denite.’ 

“Our co-worker, to whom we communi- 
cated these expressions,” says the Deutsche 
Goldschmiede-Zeitung, “takes the following 
stand thereon: 

“Reply: What caused me in my work on 
‘The Emerald,’ to speak of Brazilian em- 
erald, was the purpose of pointing out two 
precious stones which, in consequence of 
their similar appearance, could be easily 
confused with the true emerald: the em- 


erald-green tourmaline, which so far is des- 
ignated Brazilian emerald in all the text- 
books on precious stones, and_hiddenite, 
which, in the literature, is designated as 
lithion-emerald and whose, besides Stony 
Point, in North America (emerald-green oc- 
currence), and others, is to be looked upon 
also as Minas Novas, in Brazil (light-green 
kind with a tinge of yellow). A possibility 
of confusion with the emerald, as I have 
contended, can be given right away. 

“It is correct that the designation ‘Bra- 
zilian emerald’ in Idar at this day is em- 
ployed only for a light-green beryl which 
has its origin in the Province Bahia, Brazil, 
and which was first discovered there just 
before the War. I know this stone very 
exactly on the ground of long years of prac- 
tice and agree with Herr Wild in reference 
to the chemical composition of this beryl, 
yet am unable to accept it as true emerald 
offhand, in which I might find myself in 
accord with the majority of jewelers. 

“Firstly, it differs, in purely external ap- 
pearance, from the other emeralds through 
its lighter green; then, Herr Wild has, also, 
by his to me well-known spectroscopic meth- 
od in the electric arc light determined a 
very slight lithium content. This determi- 
nation tells, according to my comprehension, 
against the designation emerald. A decision 
of the question, whether the stone known 
in Idar as ‘Brazilian emerald’ is to be con- 
sidered as true emerald or as a special spe- 
cies of beryl, as the aquamarine, is only to 
be brought about by a comparative ray re- 
search with the aid of ultra-violet, Roentgen, 
cathode or radium rays. Considering the 
importance of the question, I will undertake 
these researches and report the outcome in 
a few weeks. From the presence of chrome 
in the Brazilian emeralds, anyhow, it cannot 
be concluded as to true emerald, for the 
exact chemical composition of the pigment is 
not fully cleared up.—Signed, J. Cohn.” 








The Most Expensive Watch in the 
World 





N a recent issue of Le Moniteur we read 

the following: 

“The most expensive watch in the world 
is that which was worth to its creator, John 
Harrison, the reward of 20,000 pound ster- 
ling, promised by the English Government to 
the person who would produce a chronom- 
eter susceptible of indicating longitude at 
sea with satisfactory precision. This watch 
is the outcome of an uninterrupted series of 
attempts which may be considered as start- 
ing in the year 1714 and ending only in 
1759, the date inscribed on the pillar-plate 
of the movement. 

“The watch of which we speak called for 
exactly 17 years of work. The English 
Government paid for that watch the sum of 
23,000 pounds sterling.” 
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Great Diamonds of the World 








Some Facts About the Largest and Most Famous Gems, with 
Illustrations from Photographs Made from Glass 
Models of the Originals. 

















(Continued from Issue of July 29) 
The Regent or Pitt 
The Regent or Pitt is a brilliant of the 
purest water weighing 136.7 carats. It is 
valued at six or eight million guilders. It 
belonged to the French crown jewels and is 
at present being kept in the Louvre Museum 
in Paris. In the rough the stone weighed 
410 carats. The cost of polishing was 


60,000 guilders and more than 18,000 guild- 
ers worth of bortz was necessary for the 


The Hope 


One of the most widely known diamonds 
is the beautiful blue gem of nearly 44% 
carats known as the Hope diamond which 
for many years has been a subject of inter- 
est in the jewelry trade for its unique 
sapphire color and has been the subject of 
innumerable newspaper stories, magazine 
articles and even books, the authors of 
which have based most of their so-called 
facts on unauthentic tales or surmises. 





REGENT 


cutting. The polishing took two years and 
took place in London. 

It was discovered in 1701 at the famous 
mines at Partial on the Kistna about 150 
miles from Golconda. 


The Empress Eugenie 

The Empress Eugenie diamond is a beau- 
tiful oblong stone weighing 51 carats. It 
belonged to the Empress Catherina II of 
Russia. In the 18th century she made a 
present of it to her well known favorite, 
Prince Potemkin. 

The stone stayed in the Potemkin family 
until Napoleon III bought it for his wife, 
the Empress Eugenie. After the fall of the 
Empire following the war of 1870, the stone 
was sold for 750,000 francs to the Indian 
Prince of Baroda, who still owns this beau- 
tiful gem. 


Orlof 
The Orlof, one of the finest diamonds in 
existence, formed the top of the Imperial 
Scepter of Russia. The stone is rose cut, 
the base being a cleaved face. It was found 
in India and according to legend was set 
in one of the eyes of an idol in the Temple 
of Brahma. After the murder of Shah Dir, 
who had used it for an adornment to his 
throne, the stone was stolen by a French 
grenadier, who was a servant in the palace. 
A ship’s captain bought the stone for 50,000 
francs and sold it to a dealer, who, in turn, 
sold the stone to an Armenian merchant 
called Schafaras. It changed hands to a 
Persian merchant who eventually sold it to 
Prince Neff, so it is said, for the enormous 
sum of 90,000 pounds and an annuity of 
4,000 pounds. 
It was presented by 
Catherine II of Russia. 


Prince Orlow to 


EMPRESS EUGENIE 





ORLOF 


The authentic history of this gem is very 
brief. It first appeared in the market in its 
present cut form in 1830 in the hands of 
Daniel Eliason, a diamond dealer and no 
facts as to by whom it was cut or where 
Eliason got it have ever been fully verified, 
though many theories have been advanced 
and several plausible tales been published. 
It subsequently came into the possession of 
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session of the Frankel firm in New York 
for about seven years, and then was sold 
in Paris, May 4, 1908, to a Turk named 
Selim Habib, who was erroneously reported 
later to have been drowned. In the pur- 
chase of this stone, Habib was financed by 
a French banking firm, which held the stone 
for years as collateral to secure the money 
advanced. It was finally sold to a man 
named Rosenau, from whom it came into 
the possession of Pierre Cartier, the Paris 
jeweler, who sent it to his branch in New 
York late in 1910. By this house it was 
later sold to Edward B. McLean, of Wash- 
ington, who is the present owner. 

So much for the authentic history of the 
diamond. Gem experts have long believed 
that the Hope diamond is none other than the 
wonderful blue diamond weighing 112% 
carats in the rough that was bought by 
Tavernier in India in 1642 and was sold to 
Louis XI'V of France in 1668, for the de- 
scriptions of the color of the Tavernier stone 
and that of the Hope seems to have been the 
same. The Tavernier stone according to 
the researches made by Edwin W. Streeter, 
the well known jeweler and authority on 
gems of London, was somewhat flat and ill 
formed. It was apparently cut because a 
century later there appeared in the French 
Crown Jewels, a deep blue faceted diamond 
of the identical color weighing about 67% 
carats which would have been approximately 
the weight of the Tavernier stone when cut. 

This was the blue diamond which was 
seized with the rest of the French regalia in 
August, 1792, and deposited in the Garde- 
Meuble and from this place, it was stolen in 
September of the same year, 

The theory that the Hope diamond was 
the blue diamond of the stolen French regalia 
was strongly held to by Streeter and others 
who carefully investigated and examined the 
stone when in England, and who are familiar 
with its lines and cleavage, and could demon- 
strate the characteristics of the stone from 
which it must have been originally cut. The 





HOPE BLUE DIAMOND 


the late Henry Thomas Hope, a_ noted 
sritish banker, from whom it obtained its 
present name. From him it passed to his 
daughter, who became the‘wife of the Duke 
of Newcastle and from her to her son, then 
Sir Francis Hope. 

When the assets of Sir Francis Hope 
were sold by the Chancery Court in Lon- 
don the Hope diamond was sold Nov. 12, 
1901, to a syndicate headed by Simon 
Frankel, of Joseph Frankel & Sons, then 
one of the leading gem importers of New 
York with offices at 68 Nassau St., and Mr. 
Frankel brought the stone to the United 
States Nov. 26, of the same year. When 
weighed at the appraisers’ stores, New York, 
its size was found to be 4434 carats (old 
weight.) The stone remained in the pos- 





PASHA OF EGYPT 


STAR OF ESTE 


l'rench Crown Jewel was of somewhat tri- 
angular shape and if cut into a brilliant 
would have produced a stone of brilliant 
form of about the size and shape of the 
Hope, leaving another blue diamond to be 
cut from its point or salient. 

Mr. Streeter called attention to the fact 
that such a stone of the identical color of 
the Hope diamond did come into the market 
in 1874 at the sale of the gems of the Duke 
of Brunswick. A careful examination by 
Streeter showed that the Brunswick and 
Hope diamonds were not only identical as 
to color and quality but together could have 
been cut from the Royal French jewel stolen 
in 1792. Mr. Streeter was firm in his 
opinion that the Brunswick diamond at one 
time formed the triangular salient of the 
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French jewel and that the Hope diamond 
formed the main part. 

The Hope diamond has been illustrated 
and described in THE JEWELERS’ CIRCULAR 
many times in the past 25 years. Pictures 
of the diamond in its original setting as well 
as the stone unmounted and the Brunswick 
diamond. A third blue diamond and an out- 
line of the Tavernier blue stone appeared in 
THE JEWELERS’ Circuar, Dec. 21, 1910, at 
which time appeared a reprint of the article 
by E. W. Streeter, giving his reasons for 
thinking these stones were of the same origin. 


Pasha of Egypt 


Of the “Pasha of Egypt” little is known 
in the way of a history. It is a fine octago- 
nal brilliant of 40 carats, and gets its name 
from the fact that it was bought by Ibrahim, 
Viceroy of Egypt, for £28,000 (about $136,- 
200). It is a stone of very good quality 
and lively brilliancy. 


Star of Este 


The so-called “Star of Este,” though com- 
paratively small, weighing 25 13/32 carats, 
surpasses in beauty most of the large dia- 
monds of worldwide fame. Max Bauer, the 
eminent authority on gems, describes it as 
absolutely perfect in luster and flawless in 
quality. It was owned for years by Arch- 
duke Franz Ferdinand of Austria-Este, eld- 
est son of the Archduke Karl Ludwig. In 
1876 it was valued at 64,000 Austrian florins. 


(To be continued) 








“We Must Be Modern” 





NDER this title M. P. Contreau, who 

so often brightens the pages of Le 
Grand Négoce with his useful information 
delivered in a light strain, contributed to a 
recent issue of our French contemporary 
an article concerning reflexions after a 
visit to the Exposition des Arts Décoratifs 
Modernes. He winds up with the following 
expressions. 

“Wood, marble, glass, peltry, the common 
metals, copper, tin, iron, minerals are sus- 
ceptible to giving a note of color or an 
interesting silhouette. I imagine that in- 
stead of proceeding as we have done so far, 
that is to say, making designs for the use 
of stones or precious metals, it is urgent 
that we reverse the order of things in the 
problem of composition. In jewelry or 
trinkets we think of an arrangement to 
improve a part of the body: to make up a 
costume of textile we glimpse toward a 
piece appropriate as to form or color; our 
only preoccupation concerns notation, lines 
or shades, in consequence of which we will 
see the materials to be employed in order 
to realize our idea. The jewel will become 
one of the detached pieces of the general 
ornamentation, and, for my part, I' am not 
shocked with the idea. It does not seem 
to me to lower the role of the jeweler. I 
believe very sincerely that the time is no 
longer one of specializations. 

“Modern decorative art differs from for- 
mer formulas by a decision very clearly 
defined. We wish to make uniformities be- 
cause individualism had had its day. 
Every day we are being taught that even 
ownership is a vain word. The world be- 
comes an organized machine of which every 
organ is a clock-works, Art imposing on 
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the masses satisfactions officially dosed, 
ordained, indisputable. Therefore, so as 
not to be considered frightful reactionaries, 
we must, at least provisionally, follow the 
fleeting commune. By dint of toil in attain- 
ing the summit of integral art, perhaps we 
will have tiresome deceptions but anything 
is better than apathy and_ effeminacy. 
Science, for a quarter of a century beats all 
records of speed: it enlarges the faculties 
of man to the point at which he is intoxi- 
cated with his great might, this is the 
moment to give him the perfected means of 
tasting the charms of beauty.” 








On the Cleaning of Antique Silver 





RACTICED in the art of cleaning and 

restoring the ancient treasure-trove of 
Egypt, as Director of the Chemical Depart- 
ment at Cairo, Prof. A. Lucas has given his 
store of knowledge to the world in a small 
book entitled “Antiques, Their Restoration 
and Preservation” (Edward Arnold & Co., 
London, 1924.) His information on the 
cleaning and renovation of ancient silver 
must prove interesting to many of our 
readers. We give an abstract hereunder of 
numerous points. 

Antique silver varies very much in its 
state of preservation. It is never pure in 
jewelry, ornaments, plate or other objects, 
but contains other metals, notably copper. 
The severity of the corrosion varies from 
slight surface discoloration to a condition 
so bad that the metal has wholly disappeared 
and has been replaced by the compounds re- 
sulting from the chemical changes under- 
gone. The method of treatment has to vary 
according to the degree of corrosion. 

Tarnish. The thin, gray or black film on 
the surface ordinarily consists of chloride 
of silver or sulphide of silver, on ancient 
objects, sometimes with a little sulphide of 
copper, or a mixture of chloride and 
sulphide. Tarnish recently acquired is 
usually sulphide. Such surface tarnish, he 
says, of chloride may be removed with am- 
monia solution or cyanide of potassium. 
The former is preferred because the cyanide 
is so poisonous, a solution of 10 parts strong 
ammonia to 100 parts of water is used. If the 
tarnish be due to sulphide 5 per cent. cyanide 
of potassium is needed. It acts slightly on 
the metal, but the dilute solution if washed 
off with water immediately after the action, 
this may be disregarded. The ammonia or 
cyanide is applied with a tuft of cotton-wool 
or small soft rag. 

Slight corrosion. When the old silver is 
of poor quality, containing a large propor- 
tion of copper (which is unusual) the cor- 
rosion may be of a green color. The former 
ammonia or cyanide solution is applicable 
to corrosion, but simple rubbing the surface 
is useless, soaking for several hours or pos- 
sibly days becomes necessary. In which 
latter case cyanide is not advisable as it not 
only attacks silver slightly but also dissolves 
the gold of any gilding often present on 
some ancient articles. 

Again, if the metal is not pure silver but 
alloyed with copper, ammonia will attack 
the copper. If the copper alloy be but about 
20 per cent, the attack would be but slight. 
However, as a rule, it is impossible to know 
beforehand the composition of the alloy. 
Hence the routine practice in case of cor- 
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rosion is not recommended, except in the 
case of high quality silver. 

To avoid the solvent action of ammonia 
this may be mixed with ammonium sulphite 
or sodium sulphite, as recommended by’ Dr. 
Alexander Scott, both of which compounds 
are reducing agents and act upon the 
chloride of silver, converting it back into the 
metallic state. A very small proportion of 
either copper sulphite or copper sulphate 
may be added, as without the copper com- 
pound the whole of the chloride of silver is 
not reduced, unless it be present in the cor-' 
rosion. Immerce the object in the solution, 
which is then heated. Formic acid is one 
of the best reagents for removing slight 
corrosion. Place the object in a_ glass, 
glazed earthenware, or enameled-iron vessel, 
cover with a solution (5 to 25 per cent.) of 
formic acid, then heat. After several hours 
take out and examine; replace if action is 
not complete. The acid decomposes the 
copper compounds present and also a portion 
of the chloride, with the result that, although 
the whole of the corrosion may not be de- 
composed, what is left either falls off or 
may be brushed off white wet. The acid 
has no action on the silver. 

Considerable corrosion. This may be so 
considerable as to coat the object with a 
thick lumpy crust, hiding detail, even shape. 
This crust is largely chloride of silver 
mixed with small proportions of copper. 
The chloride of silver is sometimes in the 
form of “horn silver,” which is very adher- 
ent and resembles lead in appearance and 
hardness and may be cut with a knife, but 
must not. If the object has a solid, co- 
herent silver core, hot formic acid, or am- 
monium sulphite or ammonia and sodium 
sulphite treatment as given above may be 
used but more prolonged. Best soak the 
object first in a 50 per cent. solution of am- 
monia, then treat with formic acid. Unless 
however, great care is exercised the object 
will certainly break. Hollow objects. such 
as boxes, vases and bowls that are very thin 
and tender may be strengthened by being 
filled or lined with paraffin wax; best ap- 
plied with a pipette. For small repairs to 
silver objects celluloid cement will be found 
satisfactory, and, if the silver is not very 
coherent, coating it with celluloid solution 
will strengthen and preserve it, the silver 
sometimes absorbing a large amount of the 
solution. 





Georgia may adopt the sales tax as a 
means of raising revenue, discarding the 
present system of occupational taxes and 
the proposed State income and inheritance 
taxes following the formation of a bloc in 
the present legislature led by Senator J. C. 
Collier. The sales tax proposed by 
Senator Collier and his colleagues, which 
already number more than 25, would amount 
to between one-quarter of one per cent. and 
one-half of one per cent. and would be levied 
on all articles sold or traded in Georgia, 
including land, bonds, and goods offered 
for sale. It is estimated that a tax of this 
amount will not only be readily absorbed 
by business but will supply all of the money 
needed to support the State institutions, 





bring out intangible property now escaping 
taxation, and bring in many new industries 
which would like to move to Georgia but 
are afraid to on account of the chaotic tax 
conditions. 
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British Jewelry Novelties 








Items Featured in the Displays of London Jewelry Shops 

















Lonpon, July 22.—A number of novelties 
of interest to the jewelry trade have been 
placed on the market lately, ranging from 
combination umbrellas and sun shades, quaint 
vanity bags and hold-alls down to attractive 
boudoir and traveling clocks, bizarre ear- 
rings, bangles and utility pieces for the table. 
As usual, the place to find the newest goods 
in finished jewelry is in Regent St. and Bond 
St., that Mecca of the wealthy within hail 
of Piccadilly Circus, and a visit there this 
week on behalf of THE JEWELERS’ CIRCULAR 
did not prove fruitless. It seemed only fit- 
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BULLDOG VANITY CASE 


‘ting to the occasion that the famous jewelry 
streets should, this July, be proving a mag- 
net for the hundreds of Americans who are 
over here again this Summer. Although not 
all purchasers of jewelry pieces these happy, 
boisterous tourists prove walking advertise- 
ments for the English jewelry shops judging 
from their lavish praise of the articles that 
captivated them in the jewelry windows. 
Lots of these tourists are over here on edu- 
cational trips, conducted in large parties, and 
the west-end jewelry centers of London ap- 
pear to be on the program of “sights.” 
+ x £ 


One of the most novel toilet carriers yet 
seen this side is now being displayed in Re- 
gent St. It is known as the bulldog vanity 
-case and costs only $7.50 in the plain styles. 
It has a bulldog’s head, carved in wood, a 
“collar” of hair, around the middle of which 
is a crimson strap with a tiny bell and a 
small red pillbox hat cocked over one eye. 
A large tassel of corded silk, also in red, 


is suspended from the neck. A loop handle 
fastened to the head completes the “bag.” 
The lower wooden jaw of the dog can be 
opened, the interior forming a container. 
The pillbox hat is a flat container that holds 
a tiny powder puff. The inside of the lid is 
fitted with a tiny circular mirror. Con- 
cealed in the cords of the tassel hanging 
from the neck is a slender gilt container of 
pencil thickness to hold the lipstick. Alto- 
gether this vanity bag makes a quick appeal 
to women looking for a departure from the 
ordinary in handbags. 
* * * 


The combination 
called, is the newest idea this side for pro- 
viding women with an article that will meet 
the vagaries of the climate of Britain. It is 
made of weatherproof material and deco- 
rated with flowers, fruit and leaves of rub- 
ber in brilliant colorings. The “Rainshade”’ 
is a stunted article, not more than 28 inches 
in length, with a thick knobby ferrule and 
a large chunk of ivory, jade, crystal or 
other semi-precious stone for a_ handle. 
They are in every conceivable range of de- 
sign and coloring and sell retail at only $10 
each. 

x *k * 

Yet another novelty in utility lines is the 
egg-shaped vanity bag. This is in amber 
or ivory or jade or porcelain. The egg- 
shaped portion is in two sections, one half 
forming the lid or cover. Suspended from 
the lower half of the “egg” is the inevitable 
silken yellow tassel. A moire ribbon of 
yellow in loop formation provides the han- 
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“Rainshade,” as it is . 





it to stand upright. It is suitable for bou- 
doir or writing room. 
xk * Ok 
The latest style of “dance bangle,” as it 
is called in Regent St., is the circlet in vari- 
ous semi-precious material on which is 
placed an initial letter in diamonds or plat- 
inum. Most of these bangles are in black 
and black-and-white striped, and the jeweled 
initial shows out well on this background. 
*x* * * 
New jewelry for personal wear is given 
a prominent position this month in the Re- 
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POPULAR EARRINGS 


gent St. jewelry shops, the wide range in 
earring design and craftsmanship being es- 
specially noticeable. One type of earring 
that is priced at $155 the pair is made up 
of a combination of jet or ebony, small dia- 
monds and seed pearls. A black, Indian- 
club-shaped pendant is suspended from the 
ear lobe by a short stalk of diamonds, the 






top half of the “club” being overlaid by 
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SEVERAL STYLES OF NEW EARRINGS 
dle. The “egg” will hold a small puff and three short lengths of graduated seed pearls, 
other vanity items. the largest at the bottom. A variation of 

= # this swinging earring type is the longer 


In the horological department one of the 
newest offerings of the exclusive jewelry 
shops here is the mother-o’-pearl 30-day 
clock. This is a small and neat little time- 
piece with a hinged rear frame that enables 


club-shaped pendant in ivory with three jet 
bands at its lower end, the top end being 
attached to the ear with a diamond mounted 
screw piece. A lot of the latest style ear- 
rings, however, are of the circular ring- 
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within-ring order. These vary in size from 
a circle as large as a 25-cent piece to a 
dollar piece. One type now being sold in 
Regent and Bond Sts. has an outer circle 
of thin, flat crystal, an inner circle of jet 
with a stalk attachment to the ear mounted 
with tiny pearls. A variation is an inner 
ring of pearls instead of the jet. 

The lucky “elephant hair” earrings also 
are much in evidence in the exclusive jewelry 
shops of the West End. These are in 
pendant loop shape, the hair being twisted 
alternately with gold, making a black and 
gold-striped loop inside which an ivory or 





MOIRE 
POPULAR BRACELET WATCH 


jet club-shaped pendant is suspended. An- 
other form of the circular earring is that 
composed of diamonds and black semi- 
precious materials. The outer thin flat 
circlet is of jet or onyx and the inner circlet 
of diamonds. Diamonds are mounted on the 
connecting stalk from circlets to ear lobe at- 
tachment, which has a black button the cen- 
ter of which is a diamond. One style of 
circular earring has an elongated triangular 
shapea stalk connecting the circlets with the 
lobe piece. This is picked out in small dia- 
monds, the inner circlet beneath being also 
of diamonds and the outer circlet of cloudy 
crystal. 

A departure from the circlet type of ear- 
ring is the pear-shaped slab of jade or other 
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A VANITY BAG 


carved semi-precious material which is sus- 
pended from a stalk of diamond or pearl-set 
material, usually jet or onyx. The jade 
pendant is very thin and perfectly flat, and 
in all the different shades of green that are 
obtainable with jade. 

* * x 


One Regent St. jewelry shop that spe- 
cializes in necklaces of all kinds from first- 
water pearls down to Oriental carved, bead, 
wood and glass necklaces, sets out in little 
mother-o’-pearl trays on silver bases every 
conceivable type of stone used in the mak- 
ing up of necklaces. These stones can be 
selected by the customer, the stringing being 
done by the jewelry house staff. Some of 
the exclusive jewelry shops are now featur- 
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ing their wristlet watches of flexible gold 
and platinum bracelets or plain black moire 
with gold or platinum clasp. The dials ot 
these watches are an elongated oblong in 
shape and the surrounding face is richly en- 
crusted with gems either genuine or imita- 
tion, as may be desired. 
es @ 

One of the attractive shops for visitors to 
London is the establishment of the Gold- 
smiths & Silversmiths Co., Ltd., in Regent 
St. Around 10 separate window displays of 
gold and silver ware enable the company to 
convey an excellent idea of the sort of 
quality goods it has in stock. There is a 
very comprehensive display of antique siver 
of the periods George I to George IV, 
Queen Anne and Commonwealth. The dis- 
play includes entire tea services in solid sil- 
ver with kettles, heaters and trays complete. 
Separate displays are devoted to second-hand 
silver, Sheffield plate and Regent plate. In 
the silverware novelty section there are the 
new cocktail shakers, grapefruit stands and 
ice-cream cups of glass with solid silver 
mounts and spoons. One window is devoted 
entirely to toilet sets in African ivory. 
These various displays, of course, are in the 
aggregate worth many hundreds of thou- 
sands of dollars and a uniformed commis- 
sionaire usually is to be found outside on 
the sidewalk, from which position he can 
keep a weather eye out for suspicious char- 
acters who loiter near the windows. In the 
gold section alone there are scores of ciga- 
rette cases of nine karat gold, engine turned, 
and priced at $50 each almost against the 
plate glass windows, while in the silver sec- 
tion similar cigarette cases in solid silver 
are displayed in like manner. 

k * * 

Most of the chain store jewelry shops 
from Piccadilly eastward are featuring the 
slave bangle in brilliant colorings and semi- 
precious materials, lucky “elephant hair” 
bracelets; earrings and pendants, the very 
long, silk tasseled neck chains of amber, 
onyx, crystal, ivory and jet beads interposed 
with carved wooden images and cubes of 
pink coral, gem initiated wristlets, necklets 
and armlets of moire and the butterfly wing 
jewelry which still sells as well as ever. 
The blue butterfly jewelry is now displayed 
in pendant, ring and brooch form on large 
butterfly-shaped velvet pads in blue and 


gold. 
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WORKABLE ARBITRATION LAW* 








A Word About the New Act Recently Signed 
by the President 

I have had something to say in these arti- 
cles from time to time about arbitration as 
a means of settling business disputes. Set- 
tling them without litigation, speedily, satis- 
factorily and minus most of the expense. 
As I have explained, arbitration has always 
been in a most unsatisfactory condition in 
this country for the reason that an agree- 
ment to arbitrate could almost never be en- 
forced. Thousands of sales and construction 
agreements are made every day with pro- 
visions in them that if any dispute arises 
under them the parties shall submit it to 
arbitration, and national associations of 
various lines of business have appointed com- 


= Copyright, February, 1925, by Elton J. Buckley. 





CIRCULAR 


65 


mittees of arbitration to take care of these 
cases as they arose. Some such disputes are 
arbitrated, probably a great many in the 
course of a year, but probably not half of 
one per cent. of the total number. The 
others ignore their agreement to arbitrate, 
as they are permitted to do under the law. 
Subject to some modifications the general 
law is that the parties to an arbitration 
agreement can ignore it at any time before 
the case is actually submitted to arbitrators. 
That means that either party can ignore it 
and take the case to court, whereupon the 
other of course must follow. 


I am glad to say to the readers of these 
articles that the President has just signed a 
bill, thereby making it a law, which will re- 
move most of the difficulties that have here- 
tofore surrounded the arbitration of business 
disputes, and will make it comparatively easy 
for either party to an arbitration agreement 
to enforce it, i. e., compel the other party to 
arbitrate whether he wants to or not. 

Sear in mind, however, that the law is a 
Federal law and applies only to sales con- 
tracts made between people of different 
States and which are therefore interstate 
commerce. It becomes effective January 1, 
1926, so as to give everybody a chance to 
get used to the idea. 


I have before me a summary of this new 
act. It is for the purpose of making arbitra- 
tion agreements valid and enforceable, which 
they have not been heretofore. To that end 
it provides that if you make a contract with 
an arbitration clause in it you can avoid it 
only on some legal ground such as would 
permit you to avoid any contract. No 
longer can you simply ignore it and go to 
court, as you have been able to do hitherto. 
If you do go to court, the court, after 
being shown the arbitration clause which you 
have ignored, may refuse to try your case 
until you have arbitrated it. That would 
effectively compel you to arbitrate. And if 
you don’t go to court, but simply lie down 
and refuse to do anything—arbitrate or any- 
thing else—the other party can petition the 
court to make you arbitrate under your con- 
tract. This will probably be the most valu- 
able provision in the law, for it will prevent 
stalling, the thing you almost always find 
when somebody violates a sales contract, 
particularly because of market fluctuations. 

There is also a provision that if arbitra- 
tion is held and an award made, judgment 
can be entered upon it at once. That too 
is a very valuable provision. 


The act also contains provisions establishing 
the practice in arbitration cases, which I 
shall not go into here. I regard it as one 
of the most valuable laws ever given to the 
business world. It cures what has been a 
very great evil, i. e., permitting a man to 
ignore his solemn agreement to arbitrate his 
disputes, always an unhealthy thing to do. 
The reason was that the law holds that 
arbitration agreements oust the jurisdiction 
of the courts, which is theoretically con- 
sidered a bad and unenforceable thing to do, 
since the courts are the palladium of justice. 
Therefore they have always held that simple 
agreements to arbitrate could always be 
ignored up to a certain point. Laws, how- 
ever, which call in the courts to aid arbitra- 
tion agreements as this new Federal act 
does, have usually been upheld.—FE. J. Buck» 
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Platinum Diamond Jewelry 


This beautiful Platinum Diamond Watch is one from a 
wonderful assortment of fine platinum watches we are showing 
in our line-—many with odd shape diamonds and also with sapphire 
and emeiald combinations. 


Wheeler service is available to you with a large variety of 
Quality Jewelry, and by Quality we mean the highest quality 
obtainable anywhere in point of design, workmanship and material. 


Let us demonstrate to you the many selling advantages to be 
found in Wheeler Platinum Diamond Jewelry. In offering Wheeler 
Watches and all Wheeler merchandise you are protected by our 
trade mark, the absolute guarantee of Quality. 


ESTABLISHED 1852 


The Wheeler Trade Mark H of Quality, Service 
is Your Guarantee and Satisfaction 


TRADE MARK 
REGISTERED 


CHaydenW. Wheeler & Co.Inc 


OFFICE AND FACTORY 


* 58 West 40th Street - New York: 


Telephone Longacre 7300 












































August 5, 1925 


THE JEWELERS’ 











The News From England 








Foreign Diamond Markets Remain Quiet—New Cut Glass Vogue Affects Sale 
of Electroplated Ware—Novelty Cigarette Holders Introduced in London— 
Several Dutch Diamond Firms Suspend Payments—Interesting 
Platinum and Diamond Mining News 

















Lonpon, July 22.—It is over three weeks 
ago since the diamond market here (par- 
ticularly the polished diamond market) was 
characterized in the trade as “lifeless,” and 
at time of writing this condition still obtains, 
It is true that in the rough diamond market 
there has been a little more activity but, 
generally speaking, business is not what it 
should be at this time of the year. At the 
latter end of June we had to report an ab- 
normal quietness with hardly any goods at 
all being shown in the rough market and 
speculative buyers at Antwerp and Amster- 
dam “marking time.” Since then very little 
change has taken place there being hardly 
any movement in regulat circles with the 
exception of a demand that far exceeds 
supply for large single stones of quality. 

Discussing the present conditions in the 
diamond market Backes & Strauss, the dia- 
mond dealers of Holborn Viaduct, London, 
said : 

“In the rough market there have been 
some transactions of considerable impor- 
tance, whereas in polished goods, in Ant- 
werp and Amsterdam equally with here, 
there has been very little movement in 
regular goods, apart from a few isolated 
demands for eightcuts and small mélées. 
Large stones, both round and emerald cut, 
continue to be inquired for from all centers, 
the demand being far in excess of the supply, 
notwithstanding the general quietness of 
trade.” 

x * * 

The amount of goods poured into this 
country at the last moment to avoid the 
re-imposed McKenna duties which went into 
effect July 1 is revealed this week in Board 
of Trade returns which show that clocks 
alone jumped in number from around 
558,000 in April to 1,289,413 in May and 
1,533,050 in June. Watches were more than 
doubled in number. 

x * * 


A Chelsea marine engineer who picked 
up what he supposed to be a string of 
broken beads in a Sloane St. gutter and gave 
to his daughter to play with the other day 
has since found that they were the $5,000 
pearls of Lady Beaumont, who had reported 
her loss to the police over night. The 
engineer said his fellow workers told him 
they were beads filled with tallow fat. 
When he heard a pearl necklace had been 
lost he took the “beads” to Lady Beaumont 
and received a reward of $250. Only one 
of the 47 pearls was missing, this having 
been crushed by a passing vehicle. The 
engineer was a member of the Peary polar 
expeditions. 

* * * 

Birmingham jewelers and _ silversmiths 

say that the electro-plate trade has lately 


the new yogue for cut glass of which 


*< neglected by the buying public owing 


My rkable sales have been made of all sorts © 





of table ware running up to rather high 
values. Firms in Birmingham and_ the 
Black Country have extended their plant to 
cope with the demand for the new cut glass 
goods. In the watch and clock industry the 
Birmingham manufacturers say that the 
foreign exporters of clocks and watches 
have made the most of their opportunities in 
anticipation of the re-imposed McKenna 
duties. Much of this imported stuff is de- 
clared to be “rubbish” and a lot of it will 
have to be finished before it will be fit for 
placing on the market here. Sellers of 
watches state that in many cases retailers 
have anticipated their Fall requirements by 
laying in stocks, one effect being reduced 
buying of metal goods, silverware and 
electro-plated goods. 
x *k * 

The novelty cigarette holders recently 
exhibited here by Alec Vincent & Co., Lon- 
don, and shortly to be introduced on the 
American market, made their appearance 
at certain dance parties this week-end and 
created a mild sensation. The new holder 
has a small spike at one end in which is 
a tiny hole. The cigarette is “spiked” onto 
this aluminum peg and automatically goes 
out when burned down to the end. The 
holder itself cannot be even scorched. The 
freeness of the draw is noticeable and the 
cigarette cannot fall off. The holders of 
this type now being handled by jewelers 
are in a wide range of colors and material. 
The cheapest are in erinoid. Many are of 
ivory brightened by bands of batik enamel. 
Others are of amber, tortoise shell and the 
like. There are gold and silver holders and 
for those requiring something exclusive very 
fine articles circled with diamonds and rubies. 
But they all have the protruding aluminum 
peg onto which the cigarette is spiked. The 
manufacturers are paying considerable at- 
tention to colorings the plan being to in- 
terest women smokers by producing every 
possible color in these holders in order that 
they may harmonize with any tint of dress. 

x * * 

Two former Austrian army officers who 
have been doing very well with the sub- 
stitution trick in connection with valuable 
jewelry, have about run their course, ac- 
cording to advices from Vienna this week. 
One, Frederick Mutz, has been given three 
years’ hard labor and his confederate, Otto 
Matzka, is being hunted down on a warrant 
in North Africa. They traded as Mutz, 
Matzka & Co. By substituting metal shav- 
ings in a box they were enabled to victimize 
people with jewelry for sale. A revolving 
table was used in connection with the sub- 
stitution, the box containing the jewelry 
disappearing and a substitute box containing 
the shavings taking its place unbeknown to 
the client who would see his bok of 
“jewelry” placed in a hank for safe keeping, 
the key being handed over to him, An 
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American who, as reported in THE JEWELERS’ 
CircuLar recently, had his doubts of the 
two men and helped to expose them. He 
insisted on having the jewels valued and 
deposited with a bank before going to the 
firm’s office and signing contracts. They 
cleared out that night. Interest becoming 
unpaid, jewelry lenders insisted on opening 
up their boxes at the banks. They con- 
tained metal shavings and coal. It is esti- 
mated that the two young men disposed of 
around 20 boxes of metal scraps in sub- 
stitution for the real jewel boxes. They 
paid handsome interest to their jewelry 
clients, until the fraud was exposed. 
*x* * * 


Pressure of the Diamond Control Bill, the 
second reading of which was moved in the 
Union Senate this week by Minister of 
Mines Beyers, is, according to him, already 
being felt in the country with increasing 
competition in the diamond market. South 
African opposition to the bill is based on 
the contention that its passage will prove 
disastrous to the diamond industry of the 
South African Union and to the country 
generally. There is a possibility that if 


_ the bill is passed Beyers may withhold its 


operation if conditions warrant. 

a 

A Reuter cable early this week says that 

a Dutch diamond firm carrying on business 
at Antwerp has suspended payments and 
that several Antwerp houses are involved. 
Assets are some 100,000 florins on the 
wrong side. A later message from Antwerp 
says that two leading diamond firms have 
ceased payment, the amounts involved being 
around 400,000 florins and 300,000 florins, 
respectively. 

x *k x 

It is understood that a company is being 

formed to acquire prospecting rights with 
the option of purchase of farm property 
near the Pretoria-Delagoa Bay railroad 
line, Pretoria, on which there are indications 
of a diamond pipe some 2,500 claims in ex- 
tent. Some 25 years ago the presence of 
precious stones on this farm land was sus- 
pected and an 85 foot shaft was sunk in 
a fissure the last 25 feet being in blue 
ground. Operations were stopped by water 
flooding and since the owners refused to 
sell out to the Rand mining group nothing 
further was done, 

* * * 


A discovery of platinum along the great 
dyke in the Makwiro district of Rhodesia 
is reported to be causing considerable ex- 
citement there with much claim pegging and 
prospectors’ notices extending for several 
miles. The platinum is being found in 
norite formation almost identical with that 
in the Transvaal. The outcrop only goes 
from one-half to two dwts, but it is believed 
patient prospecting will bring results. 

x kK 

According to South Africa, the weekly 
journal of Colonials resident here, the Pre- 
toria Diamond Mine’s consulting engineer 
says that from a total length main drive of 
161 feet and cross-drives of 73 feet all in 
blue ground some 853 loads have been 
treated yielding 20 stones of a weight of 
3% carats. , 


x * & 


Regent . questions in the House of 
Assembly, Union of South Africa, ‘indicate 
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that legislation is being considered to com- 
pel the DeBeers Co. to cede the 60 per cent. 
of ground said to belong to the government 
and used by it for its mine tailings. The 
ground, the company says, is used as a 
bolster to prevent the possibility of an 
illicit diamond trade. The ground also is 
utilized for tailings. The district parlia- 
mentary representatives contend that since 
the ground is alluvial and was only loaned 
to the company it should be opened up for 
public diggings. Special legislation may 
be necessary to bring this about. 
<_< * *£ 

Some of the newest designs in toilet sets 
from Birmingham are now being shown by 
the retail jewelers here. One set of four 
brushes and circular mirror is in tortoise 
shell with solid silver edging and narrow 
ivory panels running through the tortoise 


shell, giving to it an attractive white 
striped effect. Complete tortoise shell dis- 
plays are now being made by _high- 


class jewelers. Apart from the toilet out- 
fits there are tiny tortoise shell clocks in 
horizontal oval designs for the boudoir and 
writing table and tortoise shell cigarette 
holders. The latter have a silver “sun” 
let into the top left-hand corner from which 
silver rays stretch right across the tortoise 


shell case. The “sun,” of course, is used 
for the engraving of one’s initial or 
monogram. 

* * * 


A Rubens vase from the Cook Collection, 
7%, inches high, of brown agate, oval in 
shape, and carved on both sides in high re- 
lief, realized $8,600 at Christie’s this week. 
The carving is in the form of twisting vine 
tendrils and branches, and there are side 
handles carved as horned satyrs’ heads. The 
vase is of the Graeco-Roman period. 
Among bronzes from the same collection a 
Greek mirror of the 6th Century B. C.,, 
was purchased for $6,250. 








LETTER TO THE EDITOR 


Jewelry Stores Should Be Kept Locked 
Until the Merchandise Has Been 
Taken from the Safe 


Loon Lake, N. Y., July 28, 1925. 
Editor of THe JEWELERS’ CIRCULAR: 

Within the past few days there have been 
two robberies of jewelry stores, both com- 
mitted in the morning while the stock was 
being removed from the safe and while the 
window was being dressed. 

This is a particularly dangerous time of 
day because the clerks are busily engaged 
in these occupations and no one is watching 
the store. 

I suggest that the store door be kept 
locked until all the goods are removed from 
the safe and put into the show cases and 
until the window is dressed. Then and not 
until then should the store door be unlocked 
and the store be open for business. I would 
further suggest that the same precautions 
be taken in packing up the stock in the eve- 
ning as in unpacking it in the morz.ing. 

Most of the larger jewelry stores have a 
fixed opening and closing time and admit no 
Visitors before opening or after closing their 
doors. I recommend this practice to the 
smaller stores. 

In the evening the window display of the 
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goods in the show cases should not be dis- 
turbed until the fixed closing time, when the 
doors should be closed and locked and no 
visitors admitted during the operation of 
packing the stock into safe or vault. 

No store is immune from attack but the 
observance of the rule stated will contribute 
directly and substantially to the security of 
the store, and indirectly will create in the 
mind of the observant crook that in that 
store order and carefulness prevail, 

By following this rule, the employes, be 
they few or many, will be able to give the 
store its maximum protection. 

Yours very truly, 
Emit W. Koun. 








CANADIAN IMPORTS 


Clocks, Watches, Silver, Gold and Gems 
Shipped to Canada During April 


Toronto, Can., July 30.—The monthly 
report of the Trade of Canada for April 
gives the value of imports for home con- 
sumption in the jewelry and allied trades as 
follows: 





Month of April 


1924 1925 
CISERS ..0s0008 -+»United Kingdom $922 $1,881 
United States... 18,385 16,872 
py ee 141 1,900 
Germany ...... 17,353 4,432 
TONEY 5 t60.0-8 0:0. re 460 
Netherlands ee ntact 
Switzerland 368 111 
Other countries. § 18 
TOM? scdawcs 37,174 25,674 
Clock and watch United Kingdom 56 155 
keys, clock move- United States... 9,476 409 
ments and clock Other countries. 834 806 
re —— ——— 
co) 10,366 1,370 
Time recorder and United Kingdom 644 








a: re ee United States..  4,,179 157 

Other countries. ae ‘ 

TUE 0 sccaes 4,179 801 

Watches ..cccoces United Kingdom 49 697 

United States.. 865 436 

i. 750 8 

Germany ...... 6,099 1,041 

Switzerland 13,410 4,264 

Other countries. 68 — 

TOM] 2 cccees 21,241 6,446 

Watch cases and United Kingdom 27 147 

parts thereof, United States... 8,724 5,950 

finished or un- France ........ asi erie 

finished ........Switzerland ... 3,549 3,986 
Other countries. 

TOR cscvwcas 12,300 10,083 

Watch actions United Kingdom 141 612 

and movements United States... 29,029 21,731 

and parts there- France ........ aes ree 

of, finished orSwitzerland 33,894 28,539 

unfinished, in- Other countries. ea 236 

cluding winding - 

bars and sleeves. Total ....... 63,064 51,118 

Electro plated United Kingdom 15,479 36,414 

ware and. gift United States.. 12,939 9,880 

ware n.o.p......France ........ 701 977 

Other countries. 106 78 

co: | 29,225 47,349 

Sterling or other United Kingdom 7,865 10,613 

silverware, n.o.p.United States.. 2,697 3,964 

Netherlands 300 ee 

Other countries. 158 49 

SOU 203002 11,020 14,626 
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Month of April 

1924 192 

Manufactures of United Kingdom 431 4,151 

gold and silver, United States... 8,200 7,211 

RN cataveces Other countries. 10 oat 

Tae siisieds 8,641 11,362 

Precious stones United Kingdom 4,568 738 

and imitations United States.. 8,537 7,290 

thereof, not Czecho-Slovakia cated 134 

mounted or set, France ........ 5,287 2,567 

and pearls and Germany ...... 1,766 856 

imitations there- Japan ......... 4,283 5,760 

Of” cicaes eenwae Switzerland 433 472 
Other countries. . 

Tete -cvesaes 24,874 17,817 

Diamonds, unset..United Kingdom 50,855 24,581 

United States.. 648 2,147 

Belgium ...... 7,819 6,447 

ig ee eisiere nee 

Netherlands 94,935 32,511 

Other countries. ‘i 6,090 

TUG wo ncad: $154,257 $71,776 





PLATINUM HEARING 








Federal Trade Commission Takes Testimony 
On Complaint Against Double A 
Platinum Works, Inc. 


The first hearing on the complaint filed 
by the Federal Trade Commission against 
the Double A Platinum Works, Inc., New 
York, was held last Wednesday afternoon 
at 105 W. 40th St., New York. The hear- 
ing was in charge of Commissioner Shepard, 
The Federal Trade Commission was repre- 
sented by Henry Miller. The complaint on 
which the hearing was held charges that the 
findings of the defendant were branded and 
stamped “Double A Platinum,” “A. A, 
Plat.,” and similar terms, which the commis- 
sion alleges, has a tendency to mislead the 
trade and purchasing public. 

The first witness called was Julius Din- 
hofer, head of the defendant concern. His 
testimony consisted principally of identifying 
advertisements, circulars, letterheads, etc., 
issued by the concern. A great deal of this 
literature was put into evidence by Mr. 
Miller on behalf of the commission. 

Mr. Dinhofer was also questioned on the 
firm’s methods of marking its goods and 
also as to the distribution of this merchan- 
dise. He likewise testified as to the method 
of making what he described as “Double A 
Platinum” and in his testimony stated that it 
was alloyed with iridium and palladium. He 
stated how the goods were marked testify- 
ing that the concern used and advertised its 
trade mark, 

During the testimony of Mr. Dinhofer it 
was brought out that the firm was so injured 
by this action that it was practically put out 
of business and that no orders have been 
solicited for many months. 

The only other witness called was Edward 
H. Hufnagel, a retail jeweler of Mt. 
Vernon, N. Y., and former president of the 
A. N. R. J. A. Mr. Hufnagel in his testi- 
mony told of the meaning of the mark to 
the retail jewelers and was asked as to 
prices at which platinum and other precious 
metals have been selling for. The hearing 
was finally put over until Tuesday morning, 
Aug. 11. 








Art W. Parno has moved from Clarks- 
ville, Ia., to Ames, Ia. 
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Paris Jewelry Fashions 





Great Influx of Tourists During Exhibition—Jewelry Fashions Show Modifi- 
cation Due to Dress Accessories—New Pins and Barettes for Flowers— 
Shawls Bring Back Brooches—Gold Bangles and Ankle Chains— 
Lockets Again Popular 




















Paris, July 16.—Although everyone in 
Paris is engaged in preparations for forsak- 
ing the city, the great inrush (quite un- 
paralleled in former years) of tourists, and 
above all American tourists, is keeping the 
place very lively. While some theatres and 
music halls are closing down for the Sum- 
mer months, others are keeping open for the 
sake of the tourists alone. In the same 
way, while the big shops have already opened 
their branch establishments at seaside places, 
like Deauville and Trouville, at watering 
‘places like Vichy and Aix, the main business 
in Paris remains open. For it is an exhibi- 
tion year, and there is much to be done. 
Meanwhile, many functions are proceeding 
as usual, the preference being given to gar- 
den parties, and river parties, naturally, but 
in the very fine weather ladies can venture 
out in their egauzy gowns without fear of 
having them ruined, and Paris, in some 
ways, is as gay as Deauville or Aix, where 
there is not a single bed to be had. 

* * * 


The fashions in jewelry are being pro- 
foundly modified by the rage for wearing a 
strip of gauze over the shoulders, tossed 
carelessly over the bare arms, or of sporting 
one of the new shawls. These accessories 
to the dress, for evening wear, are naturally 
very important from a trade point of view. 
The piece of gauze, to match or to form a 
complete contrast with the gown, is un- 
hemmed. Several yards of the material, 
which is stiff, are just draped round the 
neck and arms, taking off from the bare 
appearance and much improving the looks 
of women with badly made arms and dis- 
colored necks. The shawl, very large, is 
also draped round the shoulders or arms 
only, leaving the throat quite bare. It cov- 
ers the upper arm, but leaves the wrist vis- 
ible. The long fringes add much grace to 
the figure of the wearer, while the bright- 
ness of the colors relieve a neutral tint 
gown. For shawls are either white, in crépe 
de chine, or black with great gaudy flowers 
forming a centre-piece. 

.* & 

Flowers being the fashion, they are worn 
in various places on the gown, but chiefly on 
one shoulder only. It is here that the new 
jewelry comes in. A tiny tuft of silk velvet 
pansies is used to trim a gown in red gauze. 
The fours pansies, pressed very flat, are 
pinned in place by one of the new barettes, 
which is short, but is given width by a 
double row of diamonds, placed on either 
side of a platinum bar. The diamonds, cut 
in facets, are set back to back, and shine 
and dance in the electric light as the wearer 
moves about the room. Sometimes the bou- 
quet is repeated at the top of the flare 

Opening up, just below.the hips, to give 
liwidth to the bottom of the gown. Then the 
bunch of pansies is held in place by a cir- 
“tular or horse-shoe jewét;-also in diamonds: 





The corresponding flare on the other side 
of the gown is not ornamented. As a rule, 
these tiny, flat bunches of flowers are on 
the left side only. 
x * x 

The barette, so much worn on the left 
side of the gown, has been pushed out by 
the new fashion of wearing flowers on the 
shoulder. But it has not disappeared; it is 
instead worn much lower on the corsage. 
Naturally, being lower down, it is more 
conspicuous, takes on larger proportions 
and, from being a small, unobstrusive orna- 
ment, is a handsome jewel. Great care is 
taken to place these shoulder bouquets and 
barettes in a way that they are visible in 
spite of the gauze strip or the large shawl. 
The wearing of these latter adjuncts to the 
toilette makes dressing a more complicated 
thing, and as they must be removed for 
dancing suggests the return of the chaper- 
one, for in public dancing places at least, 
such things as valuable shawls (and the 
cheapest comes passing dear) cannot be 
abandoned on chairs and settees, but must 
be left in the care of friend or relative who 
will not leave them to dance. 

kk x 


The wide, big shawl has brought back the 
big brooch with it. Although as a rule the 
brooch is only an ornament, the tissue being 
too valuable for really fastening it with a 
brooch, the round brooch, with a cameo or 
in polished half-precious stone, or even in 
pebble is seen again. As a rule this brooch 
is set with a twist of gold, and has a gold 
back, just like the brooches used by women 
at the time of the crinolines, when shawls 
were required to cover bare shoulders. 

* x * 


When gauze strips are worn, the shoulder 
straps, holding up the flimsy gown are 
usually in brilliants. Sometimes rubies are 
used, while a very pretty pair of shoulder 
straps seen recently was made in emerald 
hearts, hanging from a gold chain that held 
the corsage taught. Just emerging above 
the gauze, they are very effective. The 
heavy plain gold bangle, worn just above 
the elbow, is seen through the transparent 
gauze. Like the slender chain, worn round 
the ankle, held in place by the transparent 
stocking, it hints at the coming in of a cer- 
tain reserve in the wearing of jewels. Veiled 
in some ways gold looks even richer than 
when ostensibly displayed. Wrist watches, 
worn with evening dress, when set in jewels, 
are held in place by metal links, the whole 
creating an impression of richness, the tiny 
watch, fairly disappearing among the dia- 
monds that surround it, being only an item 
in the richness of the plaques, set with 
diamonds on either side, and the plaques 
with links, toning down in size as the back 
of the wrist is reached, being a suitable set- 
ting to the watch and jewels. Some of these 
watches are so bejewelled that it is difficult 
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indeed to see which is watch and which is 
plaque. 
* * * 

The tulle wrap and shawl fashions are 
naturally bringing back the locket, that has 
been eclipsed by the pendant. Seme society 
ladies are wearing lockets retrieved from 
the desks of their ancestors. For with the 
big brooch the big locket is almost a neces- 
sity, and if it holds the portrait of some 
long-gone ancestress, so much the better. A 
pretty miniature painted on ivory is still 
more to be desired, if it is the genuine arti- 
cle. Otherwise cameos are the dermer cri 
in this locket and brooch effect. ER. 








MISSOURI CONVENTION -! 





Elaborate Program Greets Jewelers Attend- 
ing State Conclave at Kansas City 
Aug. 3-4 


Kansas City, Mo., July 30.—The plans 
of the local retail jewelers’ association, as 
well as those of the wholesale body, are now 
virtually completed for the entertainment 
and business sessions of the Missouri retail- 
ers’ convention to be held here next Monday 
and Tuesday. Speakers are all arranged 
for, the programs printed and most of the 
details of the entertainment features of the 
program have been settled by the executive 
committee. Of course, C. P. “Tod” Wood- 
bury, president of the Missouri Retail 
Jewelers’ Association, is still in the throes 
of his job of working out and completing 
the infinite number of small details which 
will probably continue to call for attention 
until the State meeting is at an end. 

All members of the trade in Kansas City 
are living in anticipation of the meeting 
next week, and are confident that it will 
prove to be the “best ever,” both from a 
business and social viewpoint. An unusually 
large number from other States are -ex- 
pected to attend this convention, by virtue 
of the several nationally important resolu- 
tions that are to come before the meeting 
for general approval, and of the fact that 
nine neighboring State associations have 
been issued special and specific invitations 
to attend. 

(Note.—A full and detailed report of the 
Kansas City Convention will appear in the 
next issue of THE JEWELERS’ CIRCULAR.) 








Creditors of Harry L. Chase doing busi- 
ness under the style of H. L. Chase & Co., 
1311 Main St., Cedar Rapids, Iowa, and who 
recently went into bankruptcy, have received 
word from J. E. Jordan, Referee in Bank- 
ruptcy for the United States District Court 
for the Northern District of Towa, Eastern 
Division, to the effect that the stock is about 
to be sold at public auction Aug. 14 at 10 
A.M., at the store of the insolvent concern. 
Creditors who desire to oppose the sale 
of the property or any part and appear be- 
fore Referee Jordan and file their objections 
on or before Aug. 7, at 10 a.m. at his office 
in the Marsh Place building, Waterloo, Ia. 
In the event that no objections are sustained 
when the sale is held, all bids received will 
be taken subject to the approval of the court, 
the right being reserved to accept or reject 
any or all of the bids which will be for the 
merchandise in bulk. 
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First Hearing in Gold Knife Case 








Federal Trade Commission Takes Testimony in New York, July 30-31, in 
Complaint Against Long-Koch Co. 

















The first hearing on the complaint lodged 
by the Federal Trade Commission against 
the Long-Koch Co., manufacturing jewel- 
ers of Newark, N. J., in connection with the 
manufacture and sale of a gold knife having 
as a cover a sheet of gold over a base of 
metal, was called before W. W. Shephard, 
an examiner of the Federal Trade Commis- 
sion, at its New York office, 105 W. 40th 
St., Thursday morning. The hearing com- 
menced Friday and was then adjourned until 
Aug. 13. 

The complaint by the Federal Trade Com- 
mission against the jewelry concern which 
was filed Dec. 23, 1924, alleged that the con- 
cern had made and shipped in interstate 
commerce gold mounted knives marked 10K 
and 14K, respectively, in a way that would 
indicate that the gold mounting outside the 
skeleton of the knife was of 10 or 14 karat 
gold, whereas, in fact, it was not, but con- 
sisted of a sheet of gold over another sheet 
of base metal. The complaint was to the 
effect that the practice of the defendant was 
prejudicial to public interests and constituted 
unfair competition in interstate commerce 
within the intent and meaning of the Federal 
Trade Commission Act of 1914. 


The Long-Koch Co. filed an answer to 
the complaint in March of this year, ge’ 
ally denying that it was guilty of unfair 
competition or misrepresentation and alleged 
that all of their products which appear to 
be gold are the karat of fineness indicated 
in the stamp. He contended the method 
of manufacture was ethical and not in vio- 
lation of the Act referred to. 


At the opening hearing Thursday no rep- 
resentative of the Long-Koch Co. appeared, 
nor did the attorney, and the examiner, after 
waiting for some time, finally went on with 
the hearing, and Henry Miller, representing 
the Commission, called the witnesses to sus- 
tain the complaint. The first witness was 
L. J. Donniez, treasurer of Sloan & Co.,, 
manufacturers of gold jewelry, with offices 
at 15 Maiden Lane. He generally testified 
as to the description of the manufacture or 
construction of gold knives which he said 
consisted of a “skeleton” of the knife, com- 
posed of sides, spring and blade and a gold 
mounting put over the sides. The skeletons, 
he testified, were generally made by cutlery 
manufacturers, who sold them to manufac- 
turing jewelers, and the latter mounted gold 
handles to the side, these being fastened to 
the skeleton by rivets. 

Mr. Miller then introduced an exhibit 
of a gold knife, purported to be made by the 
respondents in the case, which consisted of 
“skeleton,” frame and a gold outside with 
also a reinforcement of what appeared to be 
base metal between the gold and side of the 
“skeleton.” The knife was marked “14K.” 


Mr. Donniez described the meaning of 
14K to the public and to the trade and tes- 
tified that to the ordinary dealer and the 
public a knife constructed as the one ex- 
hibited would give the impression that it 
was made of solid gold in all parts outside 





of the “skeleton” and that in his opinion it 
was an unfair trade practice to mark such 
a knife “14K.” The difference in the 
weight of gold in a knife so made and one 
made according to the custom in the jewelry 
trade would mean a difference of from $3.00 
to $4.00 in the gold used; that in one knife 
there would be about six pennyweights of 
gold and in the other about two penny- 
weights, but customers would not be able 
to tell the difference. One could be manu- 
factured for about $3.00 to $4.00 and the 
other for about $6.50 to $7.00. 


He was followed on the stand by F. W. 
Barthman, a retail jeweler of 1 Maiden 
Lane, who testified as to the conditions in 
selling jewelry to the public. Mr. Barth- 
man, who has been 40 years in business, de- 
scribed what the jewelers considered a gold 
knife, or a gold mounted knife, and stated 
that the public looked to the karat stamp 
on the knife for information as to its qual- 
ity and also said that the public considered 
that this indicated the quality of all the 
metal except the “skeleton,” containing the 
blade and springs. In other words, it cov- 
ered everything that appeared to be gold. 

Mr. Barthman testified that he had never 
seen a knife constructed like the one in the 
exhibit until that time and had never hand- 
led such knives. The difference in the re- 
tail price between the one made in the ex- 
hibit and one made with a solid piece of 
gold on the outside, he said, would range 
from about $4 to $6. He and the previous 
witness agreed that the knife exhibited dif- 
fered from a knife with a rolled gold plated 
handle only in the fact that in the exhibit 
the base metal and stiffening was not sold- 
ered to the gold, whereas in the rolled gold 
plated or gold filled handle they would be 
soldered in the one piece. 

T. Edgar Willson, editor of THE JEweEL- 
ERS’ CIRCULAR, was then called to testify as 
to the general conditions in the jewelry 
trade before the complaint was filed, and 
as to the trade submittal on the question 
of the proper definition and manufacture of 
gold mounted knives, held by the Trade 
Commission May 2, 1922, and the definition 
as to the proper trade practice that had been 
agreed to. Another witness in the retail 
trade called on to testify as to the meaning 
of a gold knife and what the mark 10 or 
14K on such a knife was meant to cover 
in the minds of the trade and public was F. 
W. Bray of Black, Starr & Frost, 48th 
street and Fifth avenue. 

The hearing was continued Friday morn- 
ing before Examiner Shephard and Julius 
Koch of the defendant company, who had 
not been represented at the previous day’s 
hearing, was the only witness. Mr, Koch’s 
testimony indicated that his concern was 
fighting the charge as a matter of principle 
as the company believed that the stamp was 
a proper one and that the construction came 
properly within the definition of a gold 
mounted knife, 

He did not appear by attorney, or raise 
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any technical objections. At the beginning 
of his testimony he admitted that the knife 
shown to the witnesses on the previous day 
had been made by his concern and that it 
was a regular product of the company and 
the exhibit was thereupon marked in the 
evidence. 

In the course of his testimony Mr. Koch 
explained that his company was going out 
of the jewelry business and was now liquid- 
ating, and that though he intended to con- 
tinue in business it was not exactly in the 
same line. 

When asked by the examiner and the at- 
torney for the Federal Trade Commission 
if he wished to make any statement Mr. 
Koch said “no,” that he felt the answer filed 
with the complaint fully expressed the claims 
of his company and his position was made 
clear by the testimony given at the hearing. 

At the end of Mr. Koch’s testimony an 
adjournment was taken until Aug. 13, when 
the hearings will be resumed at the same 
place in New York. 








SIMON SEIGER FINED 





‘Partner in New York Jewelry Firm Shown 


Clemency by Federal Court Judge After 
Pleading Guilty to Concealing Assets 


The final chapter in the case of Simon 
Seiger, who was formerly in business with 
his father under the firm name of Morris, 
Seiger & Son, with offices at 99 Nassau St., 
and a store at 136 E. Houston St., New 
York, was written in the United States 
District Court, Manhattan, last Wednesday 
when the former came up for sentence after 
pleading guilty to an indictment charging 
him with concealing assets and with con- 
spiracy to conceal. In passing judgment, 
Judge Jones took into consideration the 
assistance which Seiger had given te the 
Government in appearing as a witness at 
the recent trial in which Abraham Ritt and 
Nathan Shapiro were acquitted, and for this 
and his own pleas of guilty, showed clemency 
and merely imposed a fine of $250. Seiger 
pleaded guilty to this indictment on Tues- 
day, June 16. 

The Seiger case had aroused a great deal 
of interest in the trade since its inception 
several months ago when the firm went 
into bankruptcy. Exhaustive examinations 
were conducted by Joseph H. Frier, of 
Greenbaum, Wolff & Ernst, general counsel 
for the National Jewelers Board of Trade, 
and Archibald Palmer, as associate counsel, 
during which a great deal of testimony was 
taken. Just before indictments were handed 
down, Morris Seiger, father of Simon, and 
a partner in the business, committed suicide 
by jumping from a 12th story window of 
the Knickerbocker building at Broadway and 
42nd St. Shortly afterwards indictments 
were handed down against Simon Seiger and 
also against Abraham Ritt and Nathan 
Shapiro. The last two named defendants 
pleaded “not guilty” while Seiger entered 
a plea of guilty. Ritt and Shapiro were 
placed on trial and acquitted. 








A. G. Anderson, Inc., jeweler, Oakes, 
N. Dak., has incorporated with a capital of 
$15,000. The incorporators are: A. G. 
Anderson, M. E. Gale and A. P. Guy. 
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Artificial Pearl Necklaces 


A Superior Reproduction 
of the Genuine 


Direct from France 


Made and Sold in Europe for 15 years 
Worthy of a Place Among Gems 


Hand Made 18K. White Gold Jewelry with our Artificial Pearls 


GATTLE & HUNTER 


576 Fifth Avenue, New York 
IMPORTERS OF 
Pearls, Diamonds and Other Precious Stones 
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Gem Trade Honored at Paris Exposition 











President of French Republic Pays Important Visit to Pavillon of the Paris 
Pearl Chamber at the Decorative Art Exhibition 














Paris, July 22—Great gratification has 
been felt throughout France at the visit of 
the President of the French Republic, Mon- 
sieur Gaston Doumergue, to the Pavillon of 
the Pearl Chamber, at the Decorative Arts 
Exhibition, Paris. This week end Monsieur 
Doumergue was received at the Pavillon by 
the Minister of Commerce, by Hugues Cit- 
roen, president, and by M. Cesar, vice-presi- 
dent of Chamber. 

The visit, which was a state one especially 
paid and somewhat longer than similar visits 
paid to other sections of the exhibition, is 
particularly pleasing to all the persons en- 
gaged in cottage industries, connected with 
the trade. In the mountains, near the Swiss 
frontier many thousands of people are en- 
gaged in diamond cutting and in polishing 
jewels. Thus the president in examining the 
work of the diamond cutters seated within 
the pavillon was able to judge of the difficult 
and weary task accomplished during long 
Winter evenings by people in lonely mountain 
villages. 

The pavillon was especially prepared for 
the President’s visit. Built to look like a 
great diamond, the pavillon is in five sec- 
tions. As a general thing there are two 
sections where diamonds are cut, before the 
eyes of the public, by workers trained for 
the job. In two other workshops stones are 
polished, while in the fifth pearls are pierced. 
On the occasion of the presidential visit, 
however, a collection of jewels, valued at 
300,000,000 francs, all of French workman- 
ship, had been gotten together. The cele- 
brated Friedman diamond, for instance, is 
valued at 10,000,000 francs alone, while the 
Duke of York and the Queen of Holland lent 
diamonds cut and set in France for the occa- 


sion. 
* * x 


The President was naturally interested 
rather in the workers than in the treasures 
gathered together to do him honor. He paid 
quite special attention to a woman-worker 
threading pearls. Seated in front of a frame, 
she was making a necklace before the eyes 
of the visitors. Another girl pierced the 
pearls, while yet another filed them to finish 
off. The men working at diamond cutting 
also performed their task slowly, to permit 
the President and his party to realize just 
what they were doing. Diamonds, cut in a 
variety of manners, were shown in various 
colors; pearls in different shades were seen. 
Tiny figures were hung with pearls, to bring 
out their lustre, while models of various 
famous diamonds were seen. Unfortunately, 
the most precious objects in this marvelous 
show were of course removed as soon as 
the party left, as the exhibition authorities 
did not care to take over any extra responsi- 
bility, such as guarding millions of dollars 
worth of jewels. 

~ * x 


At one of the entertainments held inside 
the exhibition some novel heagdresses were 
seen. A real sensation was produced by a 


lady with what another called “real hair,” 


for the rest of the salle was consistently 
bobbed. This hair is decorated with tiny 
“bows” or knots in diamonds, set in either 
gold or platinum, the bows being worn on 
one side of the head, near the ear, to hold 
the locks in place. Jeweled combs are worn 
also, among the locks, that are longer than 
earlier in the season and that thus need 
keeping in place. One woman wore a comb 
and two pins, to match, all set in diamonds. 
On the other hand, several women wore their 
hair quite short and smooth, like a man’s, 
innocent of ornament. This style can only 
be adopted for shapely heads. If the head- 
dress is simple, it is made up for by the 
length and size of the earrings, as no toilette 
for evening wear especially is complete with- 
out some jewelry. This is seen at the Ex- 
hibition more than elsewhere. The mania for 
placing tiny bows or knots of diamonds or 
pearls in odd places on the gown is increas- 
ing. They are seen at the necks or gowns 
that are not cut low, but that are still collar- 
less. The little knot is even placed on the 
shoulder. 
+ * * 

A great deal of convertible jewelry has 
been seen at the exhibition. Pearl necklaces 
are in two strings, fastening back and front, 
taken. to pieces they form bracelets. This 
mode of fastening, however, needs care. 
One necklace, made of diamonds, with strings 
of pearls hanging down could also be con- 
verted into bracelets. Very special attention 
is paid to fastenings, especially now that the 
danger of dancing partners is fully realized. 
Studying pearl necklaces from behind the 
lady wearer it is noticed that there is the 
ordinary fastening, and that not being enough, 
a tiny chain in gold or platinum also attaches 
the two ends of the string, and sometimes 
there is a third safety chain. Naturally, a 
thief, however adroit, would need time to 
sever the three fastenings and could hardly 
bring off his coup without attracting atten- 
tion. For all the thefts of the day are 
brought off through speed. Bracelets usually 
have a safety chainlet when worn in public 
nowadays, and American jewelers cannot be 
too careful in warning their customers to 
prepare for attempts on their belongings, in 
mixed society, in Europe. Hotel proprietors 
are very careful not to admit unknown danc- 
ing partners, but at other “dancings” there 
is very little surveillance and women must 
protect themselves and their jewels; very 
little care is needed but it should be exercised 
before the theft is made, not after the goods 
have perhaps been recovered after consider- 
able trouble. 








Mrs. Frank M. Jolly, president and treas- 
urer of the Jolly & Wynne Jewelry Co., 121 
Fayetteville St., Raleigh, N. C., announced 
last week that the jewelry and optical busi- 
ness conducted under that style, will be 
hereafter known as “Jolly’s!” This change 
carrigs, the firm back to the original name 
used When ‘wonnded in 1881) 46 the same Jo: 
cation by the late Benjamin R. Jolly, of 
Raleigh, N. C. 
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DUTY ON MARCASSITE STONES 
General Appraisers Decide They Must Be 
Classified as Manufactures of Metal and 


Not as Imitations of Precious or 
Semi-Precious Stones 


Certain so-called marcassite stones, faceted 
and polished, for use in mounting or orna- 
menting combs and other articles, imported 
in the name of P. C. Kuyper & Co., are 
held by the Board of United States Gen- 
eral Appraisers to have been correctly 
assessed with duty at the rate of 40 per cent. 
ad valorem under Par. 399, Tariff Act of 
1922, as manufactures of metal not specially 
provided for. The importers protested this 
assessment, claiming duty at only 20 per 
cent. ad valorem under the provision in Par. 
1429 of said act for— 

“* * * other precious and semi- 
precious stones, cut but not set, 
and suitable for use in the manufac- 
ture of jewelry, * * * imitation 
precious stones, cut or faceted, imi- 


tation semi-precious stones, faceted, 
* * *” 





Counsel for the importers, in their brief, 
said: 

“Common knowledge, the appearance of 
the samples, the report of the’ Appraiser 
(who describes the merchandise as marcas- 
site stones), and the commercial testimony 
in the record all go to show that the articles 
at bar are within the class of what is both 
commercially and commonly recognized as 
imitation precious stones. They are imita- 
tions of the natural crystals of pyrites or 
sulphide of iron.” 

The opinion in this case, written for the 
Board by Fischer against the importers, 
reads as follows: 

“We are unable, from our examination of 
the samples in evidence, to make a positive 
finding that these so-called marcassite stones 
are precious or semi-precious, or imitations 
of precious or semi-precious stones; nor is 
there sufficient proof in the record to justify 
such a finding. The so-called commercial 
testimony is not entirely satisfactory. For 
instance, the witness, on direct examination 
testified : 

“QO. Do you buy imitation stones in this 
country ? 

“A. Yes, sir. 

“Q. Did you do so at wholesale in Sep- 
tember, 1922, and before that time? 

“A. Yes, sir. 

“Q. Now, in September, 1922, and prior 
to that time, was there a name in the whole- 
sale trade which covered these articles as 
well as these other imitation stones that you 
have talked about? 

“A. There is a trade name, Chatons. 

“Q. What is the meaning of Chatons? 

“A. It covers an imitation stone. 

And on cross-examination, as follows: 

“Q. I show you this sample, and do you 
know what this exhibit is composed of, is it 
not in the form of iron? 

“A. I have seen it described in the dic- 
tionary as iron pyrites. — 

“Q. In other words, the merchandise iron 
pyrites is sometimes called iron pyrites? 

“A. I have never heard it described in the 
trade as anything but. marcassite stones. 

“(). In answer to Mr. Klingaman’s ques- 





(Continued on page 77) 
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Reports from the European Diamond Markets 











Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 














Lonpon, July 21.—The diamond trade 
among the jewelers as well as manufactur- 
ers is reported to be quiet. This is partic- 
ularly the case in the centers such as Bir- 
mingham and smaller jewelry centers outside 
of London. It is generally assumed that the 
advanced prices of diamonds caused our 
jewelers to buy only the kind of goods suit- 
able for their immediate wants as the econ- 
omic conditions of the country do not war- 
rant speculative buying. The unemployment 
and depression in all trades do not conduce 
to the development of the sales of luxuries 
and particularly for that of gems. 

The daily auction sales at houses such as 
Christies’ have been greatly patronized by 
Hatton Garden dealers, who go to them to 
snap up any fine mounted gems that are sold 
at a reasonable price, these being quickly 
turned over to small profit to enable the 
dealers to hold out during the quiet months 
of the year. 

As far as the rough diamonds are con- 
cerned, sales are not very active and the 
Diamond Syndicate has adopted what is be- 
lieved to be a wise policy, this being not to 
show new consignments before the end of 
the month, while others will be shown during 
the middle of August, in order to conform 
with the course of business in the Amster- 
dam and Antwerp markets. It is apparent 
that the Syndicate intends in no way to 
overload the market with rough, but to keep 
the supply in accordance with the demand. 

It is authoritatively reported that the 
house of Dunkelsbuhler & Co., who separ- 
ated from the Syndicate group from the be- 
ginning of the year, have rejoined the Breit- 
meier group in the Syndicate, making the 
interests in the Syndicate now practically 
the same as they were before. The condi- 
tion in the rough market is generally satis- 
factory. There are no uncertain factors. 

Word was received from South Africa re- 
cently to the effect that the diamond bill in- 
troduced by the African Government is likely 
to be adopted by the South African Parlia- 
ment. If it is, it will give the State a con- 
trol over the output of the mines and also 
a control of a certain part of the profits. As 
far as the local diamond trade is concerned 
they have taken an attitude of “watchful 
waiting” in the firm belief that matters will 
have to take their course, but whatever hap- 
pens, will mean a higher price for rough 
in the future. 





AMSTERDAM, July 21—The condition in the 
diamond market here during the past two 
months may be described as in the phrase 
of Shakespeare, “Much Ado About Nothing.” 
The activity among diamond brokers and 
dealers on polished stones at times might 
lead one to believe that there was good busi- 
ness and that there were profits to be made 
out of the many sales to customers. But the 
business has not been profitable and has lead 
to nothing of importance. There have been 


a good many American firms represented in 
the market during the past month. All these 


importers are eager to buy and will buy if 
they can get goods at their own prices but 
the prices offered in many cases are consid- 
ered impossible. 

Sometimes holders of diamonds will sell at 
these prices in order to turn over their stock, 
but such sales have a bad effect on the 
buyers generally who believe that they can 
dictate what they ought to pay. But the 
prices offered in any cases would not pay 
for the rough and the cutting, let alone the 
profit and overhead, and consequently the 
sales are not made. 

The higher grades of merchandise have 
greatly increased in price recently as the 
supply of rough material is limited to a few 
shipments which were imported during the 
months of June and July. The large manu- 
facturers now are not very much concerned 
as to whether they retain their stock or not, 
and it is generally felt that the longer they 
hold it, the better prices they will get. It is 
an open secret in the trade here that most 
of the cutters who have sold have been un- 
able to replace the goods at the prices 
realized. 

Altogether the position of our trade is 
considered difficult because buyers do not 
offer prices in proportion to the cost of 
rough as supplied by the Syndicate. The 
cost of the latter material is as firm as a 
rock. It is this strong policy of the Syndi- 
cate that has helped to sustain the market 
here against the assaults of buyers from 
other countries. Now, the big firms are in 
a position to withstand the situation, but on 
the other hand it tends to push the middle 
man to the wall as well as the smaller 
dealer, and these people play a very promi- 
nent part in the devlopment of the diamond 
business in America. The situation is un- 
fortunate in this regard. It has caused a 
condition that is not good for the dealer but 
this is expected to rapidly disappear as most 
of the well-informed look for a good Autumn 
business, particularly with the American 
buyers, the sales of diamonds in the United 
States having kept up very well. 





Paris, July 19.—As far as polished stones 
are concerned, the diamond market is very 
quiet, but this is not at all an unusual feature 
at this time of the year. However, the 
pavilion of the diamond industry at the 
Exhibition of Decorative Arts is a center of 
activity, being visited by a large number of 
local as well as foreign visitors, all admiring 
the beautiful and rare collection of fine dia- 
monds in marquise and other fancy shapes 
that are exhibited, as well as the valuable 
collection of emeralds and pearls. The dia- 
mond cutting exhibit has attracted a great 
number of people to this section of the ex- 
hibition and stimulated interest in diamonds 
generally. 

Our local dealers are a bit depressed 
because besides the mid-Summer dullness 
there are at present troubles in the Antwerp 
market which have been reflected in Paris 
and the accumulation of losses, which 
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amounts to a considerable figure, has not 
tended to stimulate business or beget that 
confidence in the future which the members 
of our diamond trade need. There is one 
“cloud with a silver lining,’ however, that 
is how the strength of the rough diamond 
market has prevented manufacturers and 
dealers from attempting to force or liquidate 
stock and they realize that they can sit tight 
for the time being. 

The Syndicate Chamber of the diamond 
trade and its allied branches recently distrib- 
uted prizes among apprentices in the diamond 
as well as in the lapidary branches, with the 
result that it is believed that the friendly re- 
lations between the workmen and employers 
have been greatly strengthened. At the close 
of the convention at which the prizes were 
distributed, M. Roue, who recently was de- 
clared to be the best workman in the diamond 
industry of Paris, was decorated with the 
Order of the Legion of Honor which was be- 
stowed on him by the President of the 
French Republic. 





—— 
—— 





Duty on Marcassite Stones 





(Continued from page 75) 








tion you said they were embraced under the 
term of something else, what is that? 

“A. Chatons. 

“Q. What is the difference between mar- 
cassites and chatons? 

“A. The word chaton in the trade has been 
used to embrace imitations of stones. 

“Q. The word chatons? 

“A. Yes, sir. 

“Q. But how about marcassites? 

“A. Well, marcassites in this country is 
rather a new industry, and has been sold with 
other imitation jewelry and imitation articles. 

“Q. If you were to order these how would 
you describe them? 

“A. As marcassites. 

“Q. And you would not describe them 
under that other term of— 

“A. Iron pyrites? 

“Q. No, as chatons? 

“A. No. 

“QC. That is all. 

“A. The word chaton is the name given 
by the commissionaire. 

“We hold that such testimony is not 
sufficient to warrant a disturbance of the 
decision of the collector that the mercandise 
is not imitation precious stones. The protest 
is therefore overruled and the decision of 
the collector affirmed.” 





a eee 





In the note in the North Attleboro news 
column of the issue of July 1, speaking of 
the visit of Willard B. Sunderland, now of 
Los Angeles, but a former resident of North 
Attleboro, an error occurred in referring to 
Mr. Sunderiand’s brother as being associated 
with him in representing manufacturers on 
the Pacific Coast. As a matter of fact, Mr. 
Sunderland visited North Attleboro on be- 
half of his company, Sunderland & Miller, 
Inc., of 607 Sun building, Los Angeles, Cal., 
a corporation of which he is president, and 
George W. Miller, vice-president and treas- 
urer. St. Elmo L. Coombs, a former mem- 
ber of the local trade, is now associated with 
the firm of Sunderland & Miller, Inc., and 
is one of the stockholders. 
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MODERN DIAMOND CUTTING 
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ALLEGED BANDIT ARRESTED 


Jeweler’s Daughter and Watchmaker Identify 
Sam Nadel as One of Men Who 
Robbed Kansas City Jewelry 
Store 

Kansas City, Mo., July 30.—Sam Nadel, 
a local police character who was taken into 
custody by the Kansas City police on July 
25, in connection with the hold-up of the 
R. F. Bengert jewelry store and manufac- 
turing plant, 227 E. 10th St., on the morning 
of July 20, was arraigned here, July 27, 
before Justice M. H. Joyce on a charge of 
first degree robbery. The arraignment was 
brought about by the identification by Miss 
Gladys Bengert, daughter of the owner of 
the business, and by Ralph W. Fuhrman, 
watchmaker, who was also present at the 
time of the hold-up. Positive identification 
of Nadel as the man who had acted as guard 
during the robbery of the store was made 
by Miss Bengert and Mr. Fuhrman on the 
night of Sunday, July 26, the day following 
Nadel’s arrest. 

Four men obtained nearly $6,000 worth of 
jewelry from Mr. Bengert’s store in the 
robbery on July 20, following which two 
men and Mrs. Irene Nadel, wife of the man 
identified, were arrested and were held for 
a day or more, but were released for lack 
of sufficient evidence with which to hold 
the suspects. Nadel has been sought by the 
police ever since the day of the robbery be- 
cause, it is charged, he was seen speeding 
in the opposite direction from the scene of 
the hold-up, and he is thought by the police 
to have been one of two men who jumped 
from a third-story window to the trees out- 
side when the detectives called at Nadel’s 
home, 1406 Forest Ave. 

Following Nadel’s arrest last Saturday, 
he declared to the police that the loot would 
be returned by a man who would deliver 
it to the corner of 15th St. and Forest Ave. 
E. R. Phipps, city detective, and Harry 
Friedberg, attorney for Nadel, waited for 
some time at the corner specified by the 
accused bandit, but saw nothing of the man 
who was to bring the loot to them. Failing 
the appearance of the man, the detective and 
the attorney retired from their position at 
the corner to a drug store to telephone. 
When they returned to their car, which was 
parked near the corner, they found that a 
muslin bag containing the major portion of 
the stolen jewelry had been mysteriously 
placed in the seat of the car. There was no 
clue, however, leading to the discovery of 
the man who had delivered the loot. 

Questioned, Mr. Friedberg, the attorney, 
said that he had nothing to do with the re- 
turn of the jewelry and had received no 
previous notification from his client that it 
would be returned to the police. The value 
of the loot which was returned has not yet 
been checked, but it is thought that there 
was nearly enough returned to cover most 
of the loss above that which was covered 
by insurance. 

When the store was held up, Miss Ben- 
gert and Mr. Fuhrman were forced into a 
back room, which accommodates the manu- 
facturing end of the Ray Bengert business, 
and were left locked in that room until after 
the completion of the robbery, when they 
made their escape through a door in the 
rear of the store. Neither Miss ‘Bengert 
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nor Mr. Fuhrman were able to identify any 
of the persons who were taken into custody 
by the police immediately after the robbery 
and the day following, Sam Nadel being the 
only one of the four bandits participating in 
the hold-up who has been identified. 

Mr. Bengert originally estimated the loss 
to be between $5,000 and $6,000, of which 
about $1,000 was covered by hold-up insur- 
ance. It is not yet known when Nadel will 
be tried. 





CHICAGO BANDITS ACTIVE 








Platinum Manufacturer Held Up in His 
Office by Robbers Who Get Diamonds 
Worth $17,000 


Cuicaco, Aug. 1.—The killing of two ban- 
dits and capturing two others of the five that 
raided the Drake Hotel here one afternoon 
early this week did not have the effect an- 
ticipated, for robberies and hold-ups con- 
tinue. Yesterday, while sitting at his desk 
during the lunch hour, Samuel L. Simmons 
received orders to “stick ’em up” and lost 
about $17,00 worth of diamonds on which he 
carried no insurance. 

The office of S. L. Simmons & Co., plati- 
num manufacturers, is located in room 1006 
of the Capitol building (formerly the Ma- 
sonic Temple). According to custom Mr. 
Simmons remained in the office while others 
went to lunch. While working at the desk 
a man entered, and when he attempted to 
open the inside gate Simmons asked what 
he wanted. The reply was “stick up your 
hands,” and this was emphasized with a gun. 
The bandit ordered Simmons to turn around 
and face the wall. Just then another en- 
tered and tied Simmons in a chair, and stood 
guard with a gun. 

While the first man was taking diamonds 
from the safe the office boy came to the door 
but was ordered to get out, and the man 
guarding Simmons followed him and cov- 
ered him with his gun until the other bandit 
came from the office and both ran down 
the stairs. 

The appearance of the boy caused the 
bandit to overlook a drawer in which most 
of the diamonds are kept. No one else in 
the building saw the men, and only a slight 
description of one of the men was the clew 
given the police when they arrived. 





ROBBED FOR THIRD TIME 








Thieves Again Visit John L. Feldman Co.’s 
Store at Newport, Ky., and Steal 
Jewelry from Window 


CrncinnaTI, O., Aug. 1.—For the third 
time within the current year the jewelry 
store of the John L. Feldman Co., at 608 
Monmouth St., Newport, Ky., was robbed. 
Discovery of the last robbery was made by 
Charles Hahnel, who in passing the place 
noticed that there was a great deal of con- 
fusion about the show windows. When 
John L. Feldman arrived it was found that 
a screen in the transom above the entrance 
had been cut away, giving fairly easy access 
to the intruders. The thieves took about a 
dozen gold watches, 30 rings and a number 
of other articles, but in their hurry to get 
away they dropped a tray fullrof gold em- 
blems just inside the door, and did not 
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bother about stopping to-pick them up. A 
diamond wrist watch, the most valuable piece 
of jewelry in the window, was overlooked. 

It will be necessary to make an inventory 
before the exact amount of the loss can be 
determined. 

The thief did not make any effort to tam- 
per with a safe in the establishment which 
contained a large number of diamonds and 
other valuables, and only confined his opera- 
tions to the show window and drawer be- 
hind the show case. 

The first robbery of the store occurred 
on New Year’s Day when one of the show 
windows was smashed and jewelry to the 
amount of $300 seized. At that time the 
thief made a successful escape. During 
March a negro entered the place and seized 
a gold watch with which he got away. The 
last robbery occurred early Saturday morn- 
in.g. 

The Newport police are making extended 
efforts to get a line on the robbery and make 
a vigorous prosecution in order to stop the 
thievery. 








DEATH OF F. L. SCUDDER 





Jeweler of Jamestown, N. Y., Expires Sud- 
denly While Alone in His Store 


Burrato, N. Y., Aug. 1.—Fenton Lester 
Scudder, 77 years old, for 52 years a resi- 
dent of Jamestown, N. Y., and a jeweler and 
watchmaker for almost three score years, 
dropped dead about 6 o’clock Thursday night 
in his little watch shop in the basement of 
the Professional building, 217 Washington 
St., Jamestown. Heart disease is believed to 
have been the cause of death. 

When Mr. Scudder had not returned home 
at 7 o’clock, Mrs. Scudder became alarmed 
and told a neighbor, who volunteered to go 
to Mr. Scudder’s store. The neighbor found 
the door unlocked, but saw no one inside the 
dimly lighted shop, as dusk was falling. He 
went out, but, convinced that all was ‘not 
well, returned to the shop and lighted a 
light. He then found the body of Mr. 
Scudder in a corner at the rear of the estab- 
lishment, half concealed under a table. 

The coroner and detectives were sum- 
moned, and after an investigation, decided 
that there had been no foul play, death being 
due to natural causes. In the safe, the door 
of which stood ajar, the officers found $178 
and in the man’s pockets $375. There were 
many valuable watches in the shop for re- 
pair, but none had been disturbed. 

Mr. Scudder was born in Kiantone, N. Y., 
and retained membership in the Kiantone 
Church. Years ago he had a jewelry store 
in the Arcade building, 218 Main St., James- 
town. He was later located at 120 W. 3rd 
St., and until a year ago had a store across 
the street from the one in which he died. 
He also had occupied other locations during 
the long period he had been in business in 
Jamestown. 

Mr. Scudder is survived by his widow, 
Theodora Morgan Scudder; a daughter, 
Mrs. John F. Bauer, Jamestown; a son, 
Morgan J. Scudder, El Dorado, Ark.; a sis- 
ter, Mrs. Charles Dennison, Falconer, and a 
brother, Talbott Scudder, Sugar Grove, Pa. 
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W. A. Holyfield has moved from Hagers- | 


town to Newcastle, Ind.— meee oe 
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“BUY FROM THE CUTTERS” 


GEMS 


EMERALDS AQUAMARINES 
RUBIES CHINESE JADE 
SAPPHIRES BLACK OPALS 


and other PRECIOUS 
and SEMi-PRECIOUS STONES 


AMERICAN GEM > PEARL Co. 


Miners : Cutters : 


SIX WEST FORTY-EIGHTH STREET | 


Importers 














NEW YORK 
PARIS 































oa 
EVERYTHING IN THE STONE LINE 


S. NATHAN & CO. 


IMPORTERS AND CUTTERS OF 


DIAMONDS, PEARLS, PRECIOUS, 
f SYNTHETIC AND IMITATION STONES 





SARDONYX for AUGUST 


Ringstones in the Newest Cuttings 
In All Colors and Sizes 


71-73 NASSAU STREET, NEW YORK, N. Y. 
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“Jewelers Block” 


Policies 


“All mae Policies 


on Jewelry and 
Personal Effects 


Pendleton & Berger 


Incorporated 














INSURANCE 
15 William St. New York 


Member National Jewelers Board of Trade 























THE WASHBURN 


SECURITY MAGIC NUT 
Automatic Holder for ear studs, scarf-pins, 
cre. 


a+! 


SAFETY CATCH 


for all sizes of scarf- 
pin wire. Guaranteed, 





EAR WIRES 


for unpierced ears. 


ARES 


Open. Closed. “= 
Descriptive Circular on Application. 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 





for Brooches, etc. 
Can be applied to any 
work where pin tongues 
are used. 


= 


Closed. 


C, IRVING WASHBURN, 108 Fulton Street, N.Y. 





AURORA PEARL CO. 
Indestructible Pearls 








158 Harman St. Brooklyn, N. Y. 








Attention — Manufacturers 


ONYX RING STONES 


Furnished for Any Size 
Diamond 


EARRING STONES 
| ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. New York 


St. Louis Watchmaking Schoo! 


Established Thirty Years 

If you really knew how thoroughly we prepare 
you to fill a good position in a first class Jewelry 
Store, you would come to see us at once, and 
learn the practical work as must be done in a 
first class Jewelry Store. 

Write for our Catalog at once. 

St. Louis Watchmaking School, St. Louis, Mo. 











The Buyers’ Directory 


Price, $1.00 


The Jewelers’ Circular Publishing Co. 
11 John St. cor. Broadway, New York 
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ATLANTIC CITY AUCTIONS 





Crusade of Chamber of Commerce Against 
Methods of Swindling Auctioneers Brings” 
Some Results and is to Continue 


Attantic City, N. J., Aug. 6.— The 
Chamber of Commerce of this resort is con- 
tinuing its crusade against the fake Board- 
walk “auctioneers” and as a result of recent 
exposures of their swindling practices mu- 
nicipal action to eliminate or at least curb 
the evil may be taken before many days. 
While the city authorities deplore the swin- 
dies they are held back from action they say, 
by legal difficulties which they are told stand 
in the way of a drastic ordinance against 
these gentry. 

Atlantic City is the summer home of a 
large number of leading Philadelphia jewel- 
ers, wholesale and retail, and they are en- 
couraging the resort jewelers and the rep- 
utable auctioneers in their battle against the 
swindlers, who in addition to their other 
practices are casting disrepute upon the 
jewelry business in Philadelphia, New York 
and in fact all over the country. 

As the situation now stands the feeling 
against the fake concerns on the Boardwalk 
is running so high among the legitimate bus- 
iness men of the resort that threats to elim- 
inate every auction place, legitimate or other- 
wise from the Boardwalk are being made. 


Mayor Bader announced this when he said 
that the Chamber of Commerce and large 
business houses with branches here, are 
bringing pressure to bear on the Municipal 
Council for enactment of an ordinance to 
eliminate every auction house of whatever 
kind. Feeling among business men here is 
running high, especially against the so-called 
“English Jam” auttion places from whose 
victims hundreds of complaints are being 
received. 

Samuel P. Leeds, president of the Cham- 
ber of Commerce, has personally led the 
crusade against the fakers and has aided in 
forcing them to restore hundreds of dollars 
to their victims. He favors drastic action. 

“The Chamber of Commerce has adopted 
resolutions demanding that we get rid of 
every auction house,” said Mayor Bader, 
whose attitude in the matter is at times 
puzzling to the business men. “I do not 
know just how far we can go legally along 
that line. The city solicitor is investigating 
the legal questions involved and when he 
presents his opinion, we will know what 
to do. 

“While it may seem unfair to apply such 
a drastic measure as that suggested by the 
Chamber, to every auction house, it may be 
there is no other legal way in which the 
situation can be met. That is, it may be 
necessary to dispose of these auction nuis- 
ances only by disposing completely of the 
business itself here. The problem will have 
to be settled on the basis of what will most 
adequately protect the public.” 

Mr. Leeds favors drastic action. “We 
want to get rid of every auction house,” he 
said. “It makes no difference, big or little. 
In the little places you stand up to get 
trimmed while in the larger ones you are in- 
vited to sit down and be swindled. It is 
not only jewelry but many other lines of 
goods that these fakers deal im. It is in- 
juring the legitimate jewelry houses as well 
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as other lines of trade of this resort.” 

Jealousy among the members of the Auc- 
tioneers’ association is blamed for the cam- 
Spaign against the fakers by some of its 
5, bers who oppose any attempt to wipe 
out all auction stores along the Boardwalk 
because of the evils perpetrated by some. 

Meantime the police are acting on com- 
plaints of a few of the fakers’ victims who 
had courage enough to fight back. One auc- 
tioneer who made an insulting remark to a 
woman when she objected to being swindled, 
was fined $200 by Recorder Corio. Another 
was forced to return $50 to a Pittsburgh 
man who had paid it for a “genuine three 
stone ring” which was appraised by a legit- 
imate jeweler as not worth $l. A third 
auctioneer was held in $1,500 bail for a 
hearing on a charge of unlawful conversion 
of two diamond rings owned by a woman 
who had left them with a jeweler to be 
repaired. From the evidence in police court 
it appeared the jeweler owed the auctioneer 
and the latter under threat of prosecuting 
the jeweler in the matter of a protested 
check, compelled him to hand over the wom- 
an’s rings as security. 








MASS. AUCTION LAW 


Full Text of the Act Passed by Bay State 
Legislature to License and Regulate the 
Sale of Jewelry by Auction 


Boston, Mass., July 30.—The State asso- 
ciation has just issued the test of the law 
recently passed which is aimed to cut down 
the fraudulent auction evil. It reads: 


AN ACT PROVIDING FOR THE LICENSING AND 
REGULATION OF PROPRIETORS OF ESTAB- 
LISHMENTS FOR THE SALE AT AUCTION 
OF CERTAIN PERSONAL PROPERTY. 


Be it enacted by the Senate and House of Rep- 
resentatives in General Court assembled, and by 
the authority of the same, as folows: Chapter one 
hundred of the General Laws is hereby amended by 
adding at the end thereof the four following new 
sections:—-Section 14. No person shall conduct 
or maintain an establishment where any gold, 
silver or plated ware, stones, precious or other- 
wise, watches, clocks, jewelry, bric-a-brac, crock- 
ery, glass ware, art goods or leather goods, or 
articles or goods represented as such, are sold at 
auction unless he is licensed to conduct or main- 
tain the same by the licensing authority as defined 
in section one. (Nore: Section one provides that 
the licensing authority is the Police Commissioner 
in Eoston and the Mayor and Aldermen in other 
cities and Selectmen in tewns.) Every applica- 
tion for such a license shall contain the name and 
place cf residence of the applicant, a description 
of the premises whereon the applicant intends to 
conduct or maintain such an establishment, the 
name cf the owner of said premises, a description 
of the class or classes of articles or goods intended 
to be sold under the license. The license shall 
be expressed to be and shall be subject to such 
reasonable ccnditions as to the hours of keeping 
open such an establishment as the licensing au- 
thority may prescribe. Nc person licensed here- 
under shall conduct or maintain such an estab- 
lishnient in any place other than that set forth 
in the license. Fivery license granted hereunder 
shall expire on December thirty-first of the year 
of issue, and the fee for each such license and any 
renewal! thereof shall be ten dollars which shall 
accompany the application therefor. Nothing in 
this section shall authorize any sale at auction by 
any person other than a licensed auctioneer. 


Secticn 15. Every such licensee shall keep 


books in which shall be described and inventoried 
all goods received at such establishment, the date 
of such receipt, the name and place of business of 
the person on whose account they are to be sold, 
the cost price to the licensee if purchased by him 
for purposes of sale, together with the name and 
place of business of the vendor, the names and 
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addresses of the purchasers at the auction, the 
dates when sold at auction end the prices paid by 
said purchasers, together with a description of 
cach article so sold. Said becks shall be open to 
the inspection, at: all reasonable times, of the 
licensing authority and its agents, or of any 
police officer. All blank forms for applications 
and licenses, and blank record books necessary to 
the administration of this section and section four- 
teen shall be furnished to the licensing authorities 
of cities and towns at cost, by the commisioner of 
public safety. 

SEcTION 16. The licensing authority, after no- 
tice to the licensee and reasonable opportunity for 
him to be heard, may declare his license forfeited. 
or may suspend his license for cuch period of 
time as it may deem proper, upon satisfactory 
proof that he has viclated or permitted a violation 
of any condition thereof or of any provision of 
any law, by-law or ordinance. The pendency of 
proceedings before a court shall not suspend or 
interfere with the power to declare a forfeiture. 
If the license is declared forfeited, the licensee 
shall be disqvalified to receive a like license for 
one year after the expiration of the term of the 
license so forfeited. 

Section 17. Any person who violates any pro- 
vision of section fourteen or fifteen, or any person 
licensed under said section fourteen to conduct or 
mzintain an auction establishment who is guilty 
of fraud or deceit in relation to any sale thereat, 
shall be punished by a fine of not more than one 
hundied dollars or by imprisonment for ten days, 
or both; and if a person licensed as aforesaid is 
convicted cf a violation of any provision of this 
section or of said section fourteen or fifteen, such 
license shall be revoked by the licensing authority 
without a hearing. 








IN BANKRUPTCY 


William F. Almy Co., Providence, R. L, 
Files Voluntary Petition Listing Assets 
at $9,199 and Liabilities at $20,985 

Providence, R. 1, Aug. 1—A voluntary 
petition in bankruptcy was filed in the United 
States District Court here on Tuesday by 
William F. Almy, doing a gold and silver 
refinery business at 37 Mathewson st., this 
city, under the style of William F. Almy 
Co. According to the accompanying sched- 
ules, his liabilities are given as amounting 
to $20,985, and assets of $9,199, of which 
$300 are claimed to be exempt as household 
effects. Elisha C, Mowry was appointed as 
receiver under $10,000 bonds. 

According to the schedules the creditors 
of $100 and over include the following: 
3iltmore Hotel, $3,000; Charles H. Bowers, 
$5,000; Leroy H. D. Buck, $1,000; C. J. 
Olney, $900; Eastman Kodak Co., $5,669; 
The Manufacturing Jeweler, $276; Chemical 
Products Co., $146; Providence Exporting 
Co., $195; Washington Real Estate Co., 
$123; Starkweather & Williams, $146; 
George M. Baker, $1,971; Lincoln Trust 
Co., $500; Tilden-Thurber Corp., $167; Cur- 
ran & Burton Co., $162: Reed Air Spring 
Co., $1,000; Thomas R. Fitzsimmons, $1,000. 

The business was established by Mr. Almy 
and two associates in 1900 under the style of 
Almy, Stone & Co., Mr. Almy having pre- 
viously been employed for a number of 
years in this line with other concerns. In 
1909 the business was succeeded by Han- 
ley, Stone & Co. In a few months Mr. 
Stone purchased Mr. Hanley’s interests and 
continued it along until his death in Sept., 
1914, and the following May Mr. Almy 
took over the business. Jan. 6, 1925 he re- 
organized the business which was incorpo- 
rated under the Rhode Island laws, with an 
authorized capital of $50,000. In addition } 
to the refinery business Mr. Almy was the 
authorized re-packer and distributor for the | 
Eastman Kodak Co. of Rochester, N. Y. 
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‘Creasure’ 


Solid Silver 


STERLING 
925/1000 FINE 









Treasure Set. No. 2 
Retail Price, $185.00 


This little set of 58 pieces 
has been so_ thoughtfully 
chosen that it will serve 
any meal for six people 
correctly, even a_ four 
course, formal dinner. 


A New Exclusive Service 


HE hostesses, young matrons, brides-to-be, when they see these 
sets, say to each other, and to their favorite jeweler, “Here is 
indeed sympathy and social sense expressed in silver.” 

Like the pioneer recognition of society’s interest in period 
designs, which was met in “Treasure” Solid Silver with such smart 
period patterns as the famous Adam, William and Mary, and Mary II, 
these thoughtfully composed sets are simply another one of those 
happy mergers of imagination, art, and silversmithing that heighten 
the esteem in which this unique silver is held. 


Write for a copy of ‘Selecting Silver for the Young Bride’ 
which illustrates and describes the five popular Treasure Sets 





ROGERS, LUNT & BOWLEN CoO. Treasure 
Silversmiths ~, Creators of Distinctive Tableware OG 


The William and GREENFIELD™“™ MASSACHUSETTS me ee 
Mary Style - rr 
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DEATH OF JOSEPH B. MERCURIO 


ee ne 


Prominent Young Jeweler of Buffalo, N. Y., 
Expires Suddenly After an Illness 
of Four Days 


BurraLo, July 30.—Joseph B. Mercurio, 
one of Buffalo’s youngest jewelers, died at 
his home, 138 Peach St., last Sunday, after 
an illness of just four days. The sudden- 
ness of his death, in his 33rd year, came as 
a shock and saddened scores of his friends, 
and that means all who knew him. For to 
know “Joe” Mercurio was to like him. He 
was one of the most popular and progressive 
business men in the Latin-American quarter 
of the city, and was most active in the Ital- 
ian-American Business Men’s Association. 

Believed to have contracted a cold while 
attending boxing bouts at the Bison Sta- 





THE LATE JOSEPH B. MERCURIO 


dium on the evening of July 20, a sport in 
which he was keenly interested, he com- 
plained of feeling unwell when he returned 
home from his store the following day. 
What at first proved to be an attack of 
pleurisy developed into double pneumonia 
with fatal results. 

Though comparatively a young man, Mr. 
Mercurio had been identified with the 
jewelry trade for the past 18 years. It was 
natural that he should follow this vocation 
as he was virtually raised in his father’s 
jewelry store at 224 The Terrace. It was 
with his parent, the late Gaetana Mercurio, 
that “Joe” learned the rudiments of watch- 
making. He completed his apprenticeship 
with Simon Cohen, in the latter’s store at 
331 Main St., and was continuously employed 
by Mr. Cohen for 16 years in the capicity of 
watchmaker and clerk. 


When the elder Mercurio died about nine 
years ago his widow continued the business 
at 224 The Terrace, placing Anthony Mer- 
curio, her eldest son, in charge. He had be- 
come interested in the business previcusly to 
his father’s death when the firm became 
known as Mercurio & Son. About one year 
ago the firmopened a second store at 453 
Niagara St., and “Joe” Mercurio broke his 
long connection with Simon Cohen’s store, 
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to take charge of this establishment, which 
position he held at the time of his untimely 
death. 

Mr. Mercurio was a man of fine traits 
and sterling qualities. To his family he was 
a loving and attentive husband and father. 
He is survived by his widow, Mrs. Bertha 
Kaisler Mercurio; two small sons, Thomas 
and Joseph, Jr.; his mother, Mrs. Gaetano 
Mercurio; two sisters, Mrs. Edwin J. 
Cooley, of New York city, and Mrs. An- 
thony Murfisi, and Anthony Mercurio, of 
Buffalo. 

Funeral services were held yesterday 
morning at the family residence and later at 
St. Boniface’s Church, the Rev. Anthony 
Henshaw officiating at the services which 
were attended by more than 300 of his 
friends and associates. Interment was in 
the Buffalo cemetery at Pine Hill. 








DEATH OF LEOPOLD LEWIS 





Retired Jeweler and Organizer and Founder 
of New York Jewelers Benevolent Assn. 
Passes Away at the Age of 66 Years 


Leopold Lewis, organizer and founder of 
the New York Jewelers Benevolent Asso- 
ciation, died recently in St. Luke’s Hospital, 
New York. Mr. Lewis was for many years 
engaged in the retail jewelry and optical 
business in New York. 

Leopold Lewis, whose passing on July 22 
caused sorrow among his many friends in 
the trade, was ‘66 years old at the time of 
his death. He came to this country in 1886 
when he entered the factory of the Ansonia 
Clock Co. A few years later he organized 
a company for the manufacture of nickel 
watches. This concern lasted but a short 
time and was then taken over with its pat- 
ent rights by the Ingersoll Co. 

In 1888 he organized the Watchmakers and 
Jewelers Society No, 1,:which is today 
known as the New York Jewelers Benev- 
olent Association. He remained active in 
this organization up to the time of his 
death, having been president several times 
and at one period was its financial secretary. 
Mr. Lewis was greatly admired for his 
sterling qualities and his integrity. He was 
also a life member of Justice Lodge, F. & 
A. M., and was active in Shrine circles. 

Funeral services were held at his late res- 
idence, 90 Morningside Ave., on Thursday, 
July 23. Impressive Masonic services were 
held at 3 p. M., after which interment was 
made in Mt. Zion Cemetery, Maspeth, L. I. 

Deceased is survived by his widow and 
five children. 








Lone Bandit Holds Up Jewelry Store at 
Peoria, Ill., and Gets Diamonds 
Worth $3,000 


Peorta, Ill.—A lone unmasked bandit 
July 31 held up the H. & F. Weisser jewelry 
store, at 2133 So. Adams St. at 9:30 o’clock 
in the morning and forced H. Weisser, the 
only occupant of the store, to open the safe. 
The bandit escaped with $3,000 worth of 
diamonds and a dozen watches with $34 cash. 

The bandit threatened Weisser with his 
life if he left the store within a quarter of 
an hour but the jeweler ran out after’ him 
and others took up the chase, without suc- 
cess. 
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DEATH OF WM. E. MARCUS 





President of Prominent New York Jewelry 
House Passes Away at His Home at 
Montclair, N. J., in His 68th Year 


William Elder Marcus, head of the 
jewelry house of Marcus & Co., 544 Fifth 
Ave., New York, and one of the most prom- 
inent retail jewelers of the country, as well 
as a noted art expert, passed away Saturday 
morning at his home, Montclair, N. J., fol- 
lowing an illness due to a complication of 
diseases. The funeral services which were 
private, were held Monday from his resi- 
dence, 206 Upper Montclair Ave. 

Mr. Marcus was born in New York, 67 
years ago, and came by the jewelry business 
naturally for his father, Herman Marcus, 
was for many years prominent in the retail 
jewelry trade of the metropolis. After re- 
ceiving his rudimentary education here, he 
went to Lucerne, Switzerland, where his 
preliminary training was completed and then 
went to Brooklyn Polytechnic Institute. 
After finishing his college course he started 
in the jewelry -trade and about 1878° 
founded a retail jewelry business under 
his own name, in which industry his busi- 
ness career was confined for the rest of 
his life. 

The house of which Mr. Marcus was 
president has connections running back to 
the early part of the last century and is 
practically a continuation of the business 
which was conducted by Alexander Rumrill 
at 264 Broadway for many years before the 
Civil War. Mr. Rumrill was succeeded by 
his partners, who formed the firm of Jacques 
& Stephens and this firm was eventually taken 
over by George B. Jacques who, at the time 
William E. Marcus started in business, was 
at the corner of 17th St. and Broadway. 
Mr. Marcus and Mr. Jacques joined forces 
in 1882 in the firm of Jacques & Marcus, 
which business Mr. Marcus’ father, Herman 
Marcus, who had been a member of the old 
firm of Starr & Marcus, later joined. Jac- 
ques & Marcus was succeeded by the present 
firm of Marcus & Co., in which Mr. Marcus’ 
brother, George Elder Marcus, became a 
partner. The business was incorporated 
in 1892 and was moved to Fifth Ave. 
about 25 years ago. The father, Her- 
man Marcus, died October, 1899, and George 
Elder Marcus, who was vice-president of the 
concern at the time, died July 31, 1917, 
being drowned in thé ypset of a canoe at 
Kisco, Me. Of recent years, William E. 
Marcus had continued the business, being 
associated with his two sons, William Elder 
Marcus, Jr., and Chapin Marcus, who of 
late years have been its president and 
secretary. 

Deceased was widely known and promi- 
nent both in business and social life and was 
noted for his ability as an expert on matters 
of art as well as jewelry products. He was 
charitable and public-spirited and aided many 
institutions not only of Montclair but of 
other sections. He was a member of the 
Lotus Club, New York Athletic Association 
and also of the Essex County Country Club 
and Baltusrol Golf Club. 

Surviving him are his widow, who was 
formerly Miss Mary Chapin, and three chil- 
dren, the two sons above referred to, Wil- 
liam E., Jr., and Chapin .Marcus,-‘and a 
daughter, Miss Dorothy Elder Marcus. 
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Pee pee 


| SINCE it is our policy to offer our cus- 

tomers only the best the market affords 
in its particular line, we feature Kum-a-part 
Cuff Buttons. 


ae? 


—they are easy to sell because na- 
tional advertising has made them 
known to your customers. 


we 2. 0 Oo ,D et mw eo C2 OC 0 


—they offer you a liberal profit on 
each sale. 


— they afford year ’round turnover. 


—the case-hardened tip on every 
button is guaranteed by the man- 
ufacturer to give lifetime service 
and will therefore give your cus- 
tomers complete satisfaction. 
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—a wide range of smart designs 
permits a varied selection. 


We have a complete line in qualities retailing from $1.50 to 
$15.00 the pair and our deliveries are prompt. Stimulate 
your sluggish summer sales— stock and display Kuma parts. 
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EISENSTADT MANUFACTURING Co. 


STAR BUILDING 
SAINT LOUIS, - - - MISSOURI 


ann fn ae ll 









UMAPART 


TRADE MARK REGISTERED 





snaps and stays and lasts always 











August 5, 1925 


THE JEWELERS’ 



















——— 
— 


Forecasts New Control of Diamond Output 








Cables Received by New York Diamond Men Say Present Diamond Syndicate 
Goes Out Dec. 31 and New Combination, Which Includes Morgan Interests 
Has Purchased Output of DeBeers, Premier and Jagersfontein 
Mines for Next Five Years. 

Controls Congo and Angola Output 


Combination Already 

















MPORTANT news received Monday by 

members of the diamond trade in New 
York in cables from London, indicated a 
complete revolution in the control of the dia- 
mond product of the world in the future. 
According to these cables received by cut- 
ters and importers, it has just been an- 
nounced that the Diamond syndicate as it 
js at present constituted will go out of ex- 
jstence on Dec. 31 of this year. But the 
cables announced an entirely new combina- 
tion to take its place consisting of the Mor- 
gan, Barnato and Dunkelsbuhler interests 
only. The cables also stated that the pro- 
duction of the DeBeers Mine of the Cape 
Colony, the Premier Mine of the Transvaal 
and the Jagersfontein Mine of the Orange 
Free State for the next five years has been 
purchased, and would be controlled by this 
combination which also controls the output 
of the Congo and Angola mines which have 
developed so heavily within the last few 
years. 

It was impossible to verify, by cable, the 
report through THE JEWELERS’ CIRCULAR’S 
own correspondent in London, before this 
issue went to press or to get details, but 
prominent members in the diamond trade, 
even those who had not been informed by 
direct cable, were not particularly surprised 
at the news because some of them said that 
there was an intimation of a deal of this 
kind for some time past. 

None of the leading diamond importers 
and cutters who were interviewed seemed at 
all disturbed or perturbed at the announce- 
ment, but, on the other hand, were more 
than gratified at what they felt wouid be 
the result, direct and indirect, of the change 
in control as outlined by the cablegrams. 
They felt that it gave an added strength to 
the situation as far as the rough diamond 
market was concerned and that if it meant 
anything at all this would be higher prices 
in the future. 

One leading diamond importer who had 
received a cable to the above effect stated 
that he felt that this was very good news 
for the jewelry trade, particularly for the 
diamond end of it. “To my mind, said he, 
it indicates a clearing up of the situation in 
severai ways. In the first place, it means 
that the menace of the Russian diamonds 
(that is, the amount of goods that have 
been gradually liquidated by the Russian 
government), has disappeared because I do 
not think it would be possible for the deal 
to have been consummated until the Russian 
Situation was cleared up. In the next place, 
it means the end of deals and compromises 
between various factors supplying the rough 
diamonds to the industry. 

“In the old days, when the Cape Colony 
mines supplied the bulk of the production, 
the Syndicate control was absolute and this 
was kept up when the Jagersfontein mine 
Production was sold through the Syndicate. 
Then came the big Premier mine which was 





outside of the DeBeers control, but an 
agreement was reached in the marketing of 
its stones. The menace of the small stones 
from German South West Africa was bad 
for a while but, of course, the end of the 
war wiped this out. 

“But the Congo and Angola diamonds be- 
came a big factor, in the small stones, at 
least, and was an uncertain element in com- 
petition; now this has disappeared. 

“It looks to me as if in the new group of 
financial interests with their control of the 
older mines produce for the next five years 
have the absolute control of practically every 
field of importance from which diamonds 
are coming in any part of the world; for 
you cannot figure that the Brazil or British 
Guiana production has any effect even when 
diamonds are produced and ycur own figures 
show how often months go by without any 
shipments whatsoever. 

“No, on the whole, I think that the dia- 
mond and jewelry trades have much to be 
thankful for in the way the situation has 
developed. Personally, I am not in favor 
of ‘trusts’ on principle but this combination 
which looks like one of the greatest trusts 
ever organized, with the control of raw 
material almost absolute, is on a little dif- 
ferent basis from other trusts because it 
means stability in price of rough which is 
really a protection not only to the cutter, 
the importer and the dealer in diamonds but 
also to the public as well. I cannot see 
that anyone will suffer. I am sure that it 
means an eventual increase in the price of 
rough diamonds, in the near future. In 
fact, the situation will be discounted both 
by the Syndicate and by the cutters in a 
way that should strengthen the market all 
along the line.” 

The cablegram received by Reichman 
Bros., diamond importers at 20 W. 47th St., 
read as follows: 

“Syndicate dissolves thirty-first of De- 
cember. New combination Morgan, Bar- 
nato, Dunkelsbuhler only. Production De- 
Beers, Premier and Jagers purchased for 
five years. Control Congo and Angola.” 

The daily papers, yesterday morning, pub- 
lished the story of the reported control by 
the new combination including the Morgan 
interests very prominently, and quoted Lee 
Reichman, of Reichman Bros., at length in 
regard to the effect. Mr. Reichman ex- 
pressed the opinion that the new condition 
would strengthen the diamond market very 
much, and that it meant a stabilized price of 
rough diamonds with a decided tendency to- 
ward higher prices. 

At the office of Eduard Van Dam, it was 
stated that they had not received a cable, 
but they were not surprised at the news, 
and an almost similar statement was made 
by representatives of Oppenheimer Bros. & 
Veith. 

Other diamond importers said that it was 
understood that the Syndicate’s contract ran 
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out last year and had only been renewed 
for a year, and that it was apparent that 
something of this kind was in contempla- 
tion. 

At the office of the J. Pierpont Morgan 
Co. no one was found to confirm or deny 
the report, nor could any information be ob- 
tained from the engineers of the Congo and 
Angola companies, as the member of this 
firm in charge of the diamond mining end 
was in Venezuela. 








BUFFALO JEWELERS’ PICNIC 





Joint Outing of Members of Twenty-Four 
Karat Club and Local Retail Jewelers 
Association Proves a Great Success 


BurraLo, Aug. 1.—Favored by ideal 
weather, the annual joint outing of the 
Twenty-four Karat Club of Buffalo and the 
Buffalo Retail Jewelers’ Association, held 
at the Buffalo Launch Club, Grand Island 
on July 29, proved quite a success. The 
fact that it is vacation time and that many 
of the local jewelers spend the summers at 
out-of-town resorts, accounted for the fact 
that the attendance was not as large as the 
affair merited. 

The afternoon was spent on the spacious 
club lawn where a program of sports for 
men and women were held, and for which 
handsome prizes were donated by the city’s 
wholesalers and manufacturers. Edward 
Leininger acted as master of ceremonies; 
“Ferdie” Vandervoort was starter and 
Charles Smith and Andrew Weisbauer, 
judges, of the series of events. 

At the conclusion of the outdoor amuse- 
ment the picnickers adjourned to the club- 
house, where a squab-chicken dinner was 
served. At that time President Charles G. 
Oelheim, of the Twenty-four Karat Club, 
expressed regrets that more were not pres- 
ent to enjoy the outing. 

President Edward Leininger, of the retail- 
ers’ association, took the opportunity to re- 
view the proceedings at the recent conven- 
tion of the New York State Retail Jewelers’ 
convention, of which organization he is vice- 
president. He passed along to those present 
the most interesting information gleaned 
from his trip to Albany, and concluded by 
urging all who could possibly do so to at- 
tend the A. N. R. J. A. conclave in Rich- 
mond, Va., next month. 

The evening was spent in dancing to the 
strain of Ferguson’s orchestra. 

The following were the prize winners: 

Women’s race: 1, Mrs. H. J. Scherer; 
2, Mrs. Albert Gramza (cash prizes). 

Women’s walking contest: 1, Mrs. Ed- 
ward Leininger (jewel case); 2, Mrs. Jer- 
ome A. Scherer (ruby gold ring). 

Men’s broad jump: 1, Charles E. Smith 
(belt buckle and chain); 2, Al. Sigrist 
(cheese knife). 

Fat Man’s race: 1, Edward Leininger 
(silver vase); 2, C. F. Smith (cigarette 
case). 

Girl’s race: 1, Miss Marjorie Leininger 
(ruby ring); 2, Miss Hildegarde Scherer 
(pendant). 

Balloon race: 1, H. J. Scherer (tea ball) ; 
E. B. Bolt (salt and pepper shakers). 

Men’s running race: 1, Albert Gramza 
(Waldemar chain) ; 2, Sam Goldberg (ruby 
scarf pin). 
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20,000 Jewelers Are Overstocked 


A recent government survey of business conditions shows that of the 
twenty-five thousand retail Jewelers in this country, over 80% carry too 
much merchandise. Poor turnover and unfavorable business have com- 
bined to place the retailer in the “slow” class. 


Are You One of the 20,000? 


We can lift you out of the rut of depression onto the highway of pros- 
perity. We have repeatedly proven to the doubting Jeweler that in two 
weeks of our intensive selling, we can equal his sales volume for three 
months in his regular sales way. 
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Ask the Jeweler who has had a Conn auction sale 


Over 600 legitimate Jewelers have availed themselves of our services in reducing stock, 
raising cash, or closing out completely. Our methods are different. Write today for 
detailed confidential information regarding your selling problem. Consultation does not 
obligate you in any way. Our expert advice is yours for the asking. J. A. CONN 


Now Booking Early Fall and Winter Dates. 


—WRITE, PHONE or WIRE— 
CONSULT CONN CONFIDENTIALLY 













Remember I am always busy—There’s a Reason 


J. A. CONN atctioncer © ceri, onie 


Office Phone, Cherry 374 
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Manufacturing Jewelers of Providence and - 


Vicinity Meet and Discuss Question of 
Jewelry Exhibition at Sesqui Centennial 
Celebration, at Philadelphia, Next Year 

Provipence, R. I., Aug. 1—An informal 
meeting of manufacturing jewelers of this 
city and vicinity was held on Monday at the 
Providence-Biltmore Hotel for the purpose 
of considering the advisability of taking con- 
certed action looking to an exhibition of a!! 
branches of the jewelry industry at the 
sesqui-centennial to be held at Philadelphia 
from June to December of next year. While 
no detinite action was taken, the matter was 
discussed at considerable length, and it was 
decided to refer the matter to the executive 
committee of the New England Manufactur- 
ing Jewelers’ and Silversmiths’ Association, 
with the understanding that if approved by 
that committee a general mass meeting of 
jewelers of this section should be called at 
an early date. 

Monday’s meeting was called by President 
Ralph Stone, of the New England associa- 
tion, upon the request of Chairman Doyle 
of groups 46-47 and 48, covering 17 classes 
of interest to the jewelry, silverware and 
co-ordinate industries, who was making a 
canvass of the jewelry centre in an endeavor 
to discover the views and desires of the 
trade. 

Nearly 100 invitations were sent out to 
such manufacturing concerns as it was 
thought would be interested in the project, 
or would be likely to join in any movement 
for a general jewelry exhibit. Owing to the 
fact that it was right at the height of the 
vacation period when so many are away, 
only about a score responded, although the 
personnel of the gathering was of a par- 
ticularly representative character. 

Among those present were the following: 
’ Past Presidents Everett L. Spencer (Ever- 
ett L. Spencer & Co.) and Edgar M. Doch- 
erty (William C. Greene & Co.) and Vice- 
president Clarence J. Roehr (the Bassett 
Jewelry Co.), of the New England Manufac- 
turing Jewelers’ and Silversmiths’ Associa- 
tion; Horace M. Peck, secretary-manager 
of the Manufacturing Jewelers’ Board of 
Trade; Bert Tourtelott, of Waite-Thresher 
Co.; Ernest L. Fuller, of Theodore W. Fos- 
ter & Bro., Inc.; Albert I. Russell, of Irons 
& Russell Co.; Maurice J. Karpeles, of the 
Karpeles Co.; Victor H. King, of the Ostby 
& Barton Co.; Walter A. Griffith, of R. L. 
Griffith & Sons Co.; Samuel B. Levy, of 
V. E. Black & Co., all of Providence, and 
Frederick E. Sturdy, of J. F. Sturdy’s Sons 
Co., of Attleboro Falls, and Donald LeStage, 
of the LeStage Mfg. Co., of North Attle- 
boro. 

In the absence of President Stone of the 
Jewelers’ Association who was oblidged to 
be out of town on business, the meeting was 
called to order by Vice-president Roehr, who 
said that the objects for which the meeting 
had been called could probably be better ex- 
plained by Mr. Doyle, at whose suggestion 
the meeting was called. 

Mr. Doyle in an extended address ex- 
plained the plans that.are under way for the 
holding of the big international exposition at 
Philadelphia next year in celebration of the 


150th arifiiversary of*the signif® of thé 


Declaration of Independence, and said that 
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those in charge were desirous of having a 











complete and comprehensive representation 
of all the industries of the countries. To 
this end it had been suggested that the manu- 
facturing jewelers might desire to concen- 
trate their exhibits. 

The speaker said that two propositions 
have been made as regards a jewelry ex- 
hibit. One was for the erection of a special 
building specifically for the jewelry and sil- 
verware exhibits, and the other was the 
reservation of space in the general arts build- 
ing. He said that a very careful survey 
has been made of the attendance at previous 
expositions, and that calculations based upon 
these indicated that there would conserva- 
tively be at least 50,000,000 persons attend. 
This, he said, would afford the jewelers of 
the country an opportunity of displaying 
their goods that they could ill-afford to 
ignore under the circumstances. 

He pointed out that the coming exposition 
would differ from its predecessors from the 
fact that it would be open for the selling of 
goods direct. He said that a tentative build- 
ing has been drawn that might be submitted 
for the general approval of the industry. 
This, he said, would give a floor space of 
approximately 25,000 square feet, and would 
cost in the neighborhood of $160,000. 

When it was pointed out that 25,000 square 
feet of floor space was not so large as that 
occupied by a number of factories in this 
city and the Attleboros, and would fall far 
short of the necessary space for such an ex- 
hibit as the jewelers would want to make if 
they went into the proposition, the inade- 
quacy of the proposed building was at once 
recognized. 

While no definite figures could be obtained 
it was the concensus of those in attendance 
that a fund approximating $500,000 would 
be needed before the building could be erect- 
ed, equipped and set up. In view of the 
shortness of time to prepare for such a 
project, the lack of organization and the 
long continued business depression some 
questioned whether there would be a suf- 
ficient number join in the project to make it 
a success. 

A resolution offered by Mr. Fuller, of the 
Theodore W. Foster Bro., Inc., that the 
proposition for the jewelers of the country 
to make a special joint exhibition be re- 
ferred to the Board of Directors of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, and if approved by 
that committee, a mass meeting of all the 
jewelers of this section be called at an early 
date, was unanimously adopted. 

Mr. Doyle suggested that as he was to 
attend a similar meeting at Boston the com- 
ing week, he would like very much to have 
another meeting on Thursday, Aug. 7, if 
possible. But no action was taken upon this, 
those present feeling satisfied to leave the 
next step to the board of directors. 








Announcement was made last week by M. 
3aum, proprietor of the Liberal Loan Co., 
2409 Market St., Galveston, Tex., that he, 
the Liberal Loan Co., and Ben Bonart of 
Galveston, had purchased the bankrupt stock 
of M. .O. Nobbe & Co., of that city. The 
stock and fixtures were inventoried df about 
$25,000, for which the purchasers say they 


paid-$1t;790:~ A sate of this stock-4s-new- 


being conducted. 


CIRCULAR 


87 





DUTY ON 17-JEWEL WATCHES 





Secretary ‘of American Watch Importers 
Association Explains Recent Ruling 
of General Appraisers 


Owing to the fact that the decision handed 
down recently by the United States Customs 
Board, classifying 17-jewel watch move- 
ments, and published in THE JEWELERS’ Cir- 
CULAR last week, might cause some misun- 
derstanding, particularly in Europe, Emil N. 
Zolla, executive secretary of the American 
Watch Importers Association, issued a state- 
ment defining this ruling. In an interview 
with a JEWELERS’ CrircuLAR reporter Mr. 
Zolla said: 

“Referring to the Customs Ruling, pub- 
lished in your issue of July 29th, pertaining 
to 17-jewel watch movements, I wish to call 
your attention to a part of the decision 
which, to one not acquainted with all the 
facts, is entirely misleading. The only issues 
in the case were whether the watch move- 
ments having 17 jewels and 4 adjustments 
should be classified under the same classifi- 
cation as 17-jewel movements with 3 adjust- 
ments on the theory that if it had 4 adjust- 
ments it surely must have had 3 adjustments, 
or whether it should be classified as ‘parts of 
watches,’ on the theory that no specific pro- 
vision having been made for this particular 
class of merchandise it should be classified 
under the material section of the watch 
schedule. 

“Among arguments advanced by Govern- 
ment Counsel was one to the effect that ‘the 
watch movement is the watch and not a part 
of the watch,’ thereby taking it out of the 
classification of ‘parts of watches.’ In ans- 
swer to this argument the Board of General 
Appraisals said: ‘Nor are we impressed with 
the statement in the brief of government 
counsel filed herein that “the watch move- 
ment is the watch and not a part of the 
watch.” If that is so, why did Congress 
separately provide for “watchcases” and for 
“watch movements”? We saw no merit 
whatever in that contention. 

“We sustain the claim alleged in the pro- 
test that the present watch movements are 
properly dutiable at the rate of 45 per cent 
ad valorem under said Par. 367 as parts of 
watches,’ 

“This not having been an issue in the case 
the opinion on this particular phase is only 
dicta and in no way affects the ruling of the 
Treasury Department, classifying 16-jewel 
movements and 17-jewel movements, one and 
two adjustments, as belonging to the clock 
schedule, subject to a duty of $4.00 and 45 
per cent ad valorem.” 








The Keystone Watch Co., through its 
treasurer, F. H. Kain, has filed an annual 
corporation report with the Secretary of 
Corporations at Boston, Mass., as it has a 
factory at Waltham, Mass. (the Harvard 
Watch Co.). The report shows the follow- 
ing: Assets—Real estate, $1,074,651; ma- 
chinery, $1,463,245; merchandise, $4,653,806; 
cash, $523,946; accounts receivable, $1,040,- 
925; securities, $1,767,879; notes receivable, 
$665,054: furniture, fixtures, tools, etc 
$1,660,239; vehicles, $2,155. ‘Liabilities— 
Capital stock, $6,000,000; accounts payable, 
$44,474 resé¥ves; $2,475,420; surplus, $4+ 
332,343. 
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ALLEGED FORGER CAUGHT 





Man Arrested in Providence, R. I., Charged 
With Passing Stolen Money Orders 


ProvipeNnce, R. I., Aug. 1.—The prompt 
action on the part of Miss Louise Gonton- 
bech, cashier at the Providence store of 
Andrew J. Lloyd Co., opticians, 105 West- 
minster St., a few days ago, resulted in the 
capture of a young man said to be wanted in 
several places for the passing of forged pos- 
tal orders. When taken into custody the 
man had 39 stolen money order blanks in his 
possession. He gave his name as John 
Adams Grant, 23, originally of Salt Lake 
City, but more recently of 107 W. 72nd St., 
New York city. In his possession was also 
found a quantity of morphine, and he is 
being held under $2,000 bail at the Provi- 
dence County Jail on the drug charge pend- 
ing prosecution by the Post Office authori- 
ties. 

Several complaints were made to the police 
of the activities of the man, and the inspect- 
ors had been assigned to the case and were 
on the lookout for him, when they were 
notified by Miss Gontonbech, that a man had 
given her a money order for $50, made out 
to J. Grant from G. Churchill at Jamaica, 
N. Y., in payment for a $13 camera and 
had received $37 in cash as change. In- 
spector Armstrong hastened to Lloyd’s too 
late, however, to meet him there. From the 
definite description which Miss Gontonbech 
gave, the inspector was able to track the 
man, coming up with him in the Liggett 
drug store at Westminster and Aborn Sts., 
where he was attempting to negotiate an- 
other of the bogus orders. 

He was placed under arrest and taken to 
headquarters, where he said that he came to 
Providence a few days before. When his 
room was searched at the hotel a number of 
money order blanks were found which later 
developed to have been stolen from Station 
31, Jamaica, N. Y., on March 31. The 
serial numbers of the stolen orders ran from 
2,837 to 3,000, making 163 orders, each of 
which could be made out for a maximum 
amount of $100. The police later learned 
that a man signing himself “J. Grant” had 
passed one of the stolen money orders on a 
Bridgeport, Conn., merchant on July 14. 
More than half an ounce of morphine was 
also found in Grant’s room. 








Jewelry Workers of Pforzheim, Germany, 
Reported to Have Been Dismissed by 
Employers to Avoid Compulsory 
Increase in Wages 


Wasurincton, D. C., July 30.—Labor un- 
rest has placed the jewelry industry of 
Pforzheim, Germany, in a critical situation. 
Following an increased wage award by a 
government board of arbitration the manu- 
facturers dismissed all workers on two 
weeks’ notice. If workers had been kept on, 
employers would have been legally obliged 
to pay the increased wage rate of 72 
pfennigs, the minimum wage per hour. Dis- 
missed workers can be reinstated on the 
basis of a new wage agreement, not legally 
dependent upon the government  board’s 
decision. 

It is difficult to say what will be the ulti- 
mate outcome of the controversy, reports 
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Assistant Trade Commissioner M. L. Gold- 
smith, at Berlin, to the Department of Com- 
merce. The manufacturers contend that 
they are not financially able to meet the 
award in favor of the unions. 








Large Tax Payers Among Jewelry Concerns 
Doing Business in Rhode Island 


ProvipENCE, R. I., Aug. 1.—The corporate 
excess of manufacturing, mercantile and 
miscellaneous corporations doing business in 
Rhode Island, for the year, according to the 
assessments levied by the State Board of 
Tax Commissioners and made public on 
Tuesday last, is $317,564,011.50. This is a 
loss of $3,785,197.13 as compared with last 
year. The tax on this amount at the rate 
of $4 per $1,000 is $1,270,457.25, or a loss 
of $14,940.05 as compared with 1924. 

Of the 590-odd corporations listed as hav- 
ing an excess of $100,000 or over, 82 repre- 
sent the manufacturing jewelry and co- 
ordinate concerns. These have an aggregate 
excess amounting to $31,761,810.28. The 
Gorham Mfg. Co., which disappeared from 
the list of large corporations last year while 
undergoing a reorganization, returns this 
year with a corporate excess of $454,385. 

The total revenue to the State from the 
taxes levied upon the corporate excess profits 
of all classes of corporations, including pub- 
lic services, amounts to $1,850,290.95. The 
list reveals the business depression of the 
past year in practically all lines, the decrease 
not being confined to any one class of busi- 
ness. 

The corporate excess, upon which a tax 
of $4 per $1,000 is levied, represents the dif- 
ference between the total value of the cor- 
poration in Rhode Island and the assessed 
value by the city or town in which such 
property is located, less any exemptions of 
non-taxable property in this State. Cor- 
porations affiliated with the jewelry industry 
paying a tax on a corporate excess of $100,- 
000 or more, together with the amount of 
such excess, follows: 

A & Z Chain Co., $107,462.09; American 
Brass Co., of Waterbury, Conn., $27,773.96; 
American Emery Wheel Works, $361,852.13; 
American Standard Watch Case Co., $231,- 
191.88; L. J. Anshen Co., $223,900; Baird- 
North Co., $215,484.72; B. A. Ballou & Co., 
Inc., $328,520; Bassett Jewelry Co., $278,- 
561.22; Belcher & Loomis Co., $578,813.77 ; 
V. E. Black Co., Inc., $111,203.87; Blanding 
& Blanding, Inc., $198,908.27; Brier Mfg. 
Co., $133,102.43; Brown & Sharpe Mfg. Co., 
$2,884,331.39; Browning, King Co., New 
York city, $225,714.96; George H. Cahoone 
Co., $425,474.57; Callender, McAuslan & 
Troup Co. (The Boston Store), $1,118,- 
057.20; J. M. Carpenter Tap & Die Co., 
Pautucket, $380,142.66; S. B. Champlin Co., 
$112,813.35; George L. Claflin Co., $346,- 
240.08; B. B. Clapp Ammonia Co., New 
York city, $144,298.31; W. H. Coe, $105,- 
271.21; Conley & Straight, Inc., $168,160; 
Cook, Dunbar, Smith, $215,441.43; Edward 
N. Cook Plate Co., $110,308.67; J. A. Fos- 
ter Co., $228,663.50; Theodore W. Foster & 
3ro. Co., $343,761.94; E. L. Freeman Co., 
Central Falls, $191,061.38; George H. Ful- 
ler & Sons Co., Pawtucket, $121,019; Gen- 
eral Chain Co., $194,529.74; Gladding Dry 
Goods Co., $892,292.04; Gorham Mfg. Co., 
$454,385.25; William C. Greene Co., $111,- 
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248.90; R. L. Griffith & Son Co., $110, 
610.05; Hadley Co.; $140,270; J. C. Hall 
Co., $235,980; Hamilton & Hamilton, Jr, 
Inc., $141,461.64; Charles E. Hancock Co, 
$113,093.42; David Harley Co., Pawtucket, 
$310,202.70; Improved Seamless Wire Co, 
$144,600; Irons & Russell Co., $142,274.23; 
Karpeles Co., $504,620.01; Kennedy & Co, 


Inc., Boston, $183,025.24; King-McLeod 
Co., Newport, $173,138.22; Kinney (Co, 


$117,770.05; S. S. Kresge Co., Detroit, 
Mich., $602,044.25; Lederer Realty Corp, 
$166,066.51; Livermore & Knight Co., $203, 
206.91; Albert Lorsch Co., New York, 
$110,470.50; McCarthy Dry Goods Co, 
Woonsocket, $301,853.28; Michaels-Bauer 
Inc., $131,250.85; Caesar Misch, $176, 
886.89; Nicholson File Co., $3,475,880.05; 
H. Nordlinger’s Sonss, Inc., New York, 
$165,974.31; Ostby & Barton Co., $803,114; 
Parks Bros. and Rogers, $276,831.71; Paw- 
tucket Glazed Paper Co., Inc., Pawtucket, 
$112,982.71; Albert Pfeifer Co., $227.949.04; 
Oscar E. Place Sons Co., $227,000; Potter 
& Buffinton Co., $230,948.41; Powers & 
Mayer Mfg. Corp., $139,211.25; Providence 
Paper Co., $133,479.51; Providence Stock 
Co., $191,722.34; Rex Mfg. Co., $117,701.91; 
Rhode Island Card Board Co., Pawtucket, 
$549,620.37; Rueckert Mfg. Co., $146,748.77; 
J. Samuels & Bro., Inc., $2,526,703.45; N. 
Sallinger, Inc., $300,008.71; Screw Machine 
Products Corp., $109,347.78; Shartenberg 
& Robinson Co., Pawtucket, $211,144.18; 
The Shepard Co., $2,696,240; R. A. Sher- 
man’s Sons Co., Westerly, $402,555.62; E. 
L. Spencer Co., $104,041.07; Louis Stern 
Co., $140,312.84; Tilden Thurber Corp., 
$260,705.37; Uncas Mfg. Co., $137,792.47; 
United Wire & Supply Co., $169,033.91; 
Vennerbeck & Clase Co., $138,782.39; Wach- 
enheimer Bros., Inc., $107,336.33; Waite- 
Thresher Co., $120,718.76; Westcott, Slade 
& Balcom, $133,000; Williams & Anderson 
Co., $237,061.33; F. W. Woolworth Co, 
New York, $715,787.47. 








Business Troubles 


The proprietors of Braun’s Jewelry Store, 
La Crosse, Wis., are reported to have exe- 
cuted a deed of trust to John A. Amodt. 

An assignment was recently made by M. 
C. Horton, Newark, O. The assets are re- 
ported to be about $8,000 and the liabilities 
about $1,600. 

C. Saltzberg, Chicago, IIll., has given a 
deed of trust for the benefit of creditors. 
The assets are reported to be $2,800 and the 
liabilities $2,200. 

Word was received last week that Aarons 
Money Loan Office, Wilmington, Del., was 
in financial difficulties and that a bankruptcy 
petition had been filed. 

It was reported last week that a volun- 
tary petition in bankruptcy had been filed in 
the United States Court by the Powell 
Jewelry Co., Blytheville, Ark. 

Max Krome, San Antonio, Tex., is offer- 
ing creditors a settlement on the basis of 
25 cents. The assets are said to be about 
$10,000 and the liabilities about $48,000. 

It was reported last week that the Watch 
Shop, conducted by Jacob Bates, Cambridge, 
O., has been closed under an execution. A 
voluntary petition in bankruptcy was later 
filed. 
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CRIME COMMISSION FORMED 





National Crusade Against Operations of 
Crooks Started in New York 


In an endeavor to form a National Crime 
Commission and to launch a crusade among 
citizens against conditions caused by crime, 
was started in New York last Wednesday 
at a meeting called by Elbert H. Gary, 
head of the United States Steel Corp., in 
his offices at 71 Broadway. Included among 
those attending the meeting were Governor 
Smith, representatives of the judiciary and 
State senate, police department and business 
interests. 

A proposition submitted by Governor 
Smith called for the establishment of a 
State crime commission which is to be both 
a critical and constructive body. This com- 
mission, with the power to subpoena even 
Justices of the Supreme Court, would be 
charged with the duty of recommending 
legislation and revising criminal procedure 
in such ways as seem likely to discourage 
criminality. 

It was the suggestion of Governor Smith, 
it was learned, that the commission should 
consist of two State Senators, two Assem- 
blymen and five men not connected with the 
Legislature or any corrective organization. 
State Senator F. Trubee Davison has prom- 
ised his co-operation, and a report was cur- 
rent last week that Franklin Roosevelt 
might be first chairman of the commission. 

Plans for dealing with the situation in a 
national way will be laid before President 
Coolidge by Richard Washburn Child, for- 
mer Ambassador to Italy, a student of 
criminology. 

Richard Washburn Child, who recently 
completed a crime survey in many parts of 
the country, outlined his findings and de- 
clared that within 15 years the average age 
of persons committing crimes has decreased 
10 years. It was through this survey made 
by Mr. Child that the movement for the na- 
tional crime commission was started. It is 
expected that this meeting will result in 
other meetings and finally in the passage of 
laws to combat the situation. 





HOLD UP IN NEW YORK 








Grand Street Pawnshop Yields $50,000 Loot 
to Bandits Who Bind and Gag Clerks 


As THE JEWELERS’ CIRCULAR goes to press 
there comes a report of a daring hold-up of 
a pawnbroker’s store in Grand St., New 
York, while hundreds of persons were hurry- 
ing by on their way to business. Four men 
entered the pawnshop of P. E. Clancy, No. 
473 Grand St., at Willett St, at 9:10 
yesterday morning, backed two clerks into 
a rear room, bound and gagged them, 
scooped up diamonds valued at over $50,000 
from the jewelry counter, and escaped. 

John J. Ryan and Mathew Hollywood, the 
victims, were preparing for the day when 
the bandits entered. At first the clerks paid 
no attention to them. When the men threw 
something down on the counter one of the 
clerks turned around and. faced a revolver. 
His exclamation attracted the attention of 
the other clerk, and when he turned around, 
he, too, was covered by one of the thugs. 
Both clerks were then pushed into a room 
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in the back and threatened with death if 
they made an outcry. Then two of the ban- 
dits gagged and bound the clerks. While 
one of the men stood guard over them the 
others ransacked the diamond trays. 

As soon as the robbers had cleared the 
diamond counter their leader uttered a com- 
mand and the quartet dashed out into the 
street, pushed their way through the unsus- 
pecting passersby and sped away in their 
car. Later reports said the proprietor was 
also present and was among those held up. 














Joseph Christl, a retired jeweler of this 
city, who celebrated his 100th birthday last 
Wednesday, was the recipient ot many mes- 
sages of good wishes from his friends in 


and out of the trade. In honor of the event, 
100 candles were lighted at the home of the 
centenarian at 800 S. 12th St. It took two 
birthday cakes to hold the candles. 

It was announced last week that Joseph 
Marsh Riker, Jr., son of the late Mr. and 
Mrs. Joseph Marsh Riker, of Newark, had 
become engaged to Miss Mildred Prosser, 
daughter of Mrs. William Farrand Prosser, 
of Seattle, Wash. Mr. Riker is a member 
of the firm of Riker Bros., well known 
jewelers of this city. The wedding will 
take place in Seattle on Aug. 27. 

The New Jersey Retail Jewelers Asso- 
ciation held an interesting meeting on Tues- 
day evening, July 28, at Stetter’s. The meet- 
ing was presided over by President Jean R. 
Tack, and during the evening a resolution 
was adopted on the death of the late Carl 
Hartdegen. A report of the convention held 
recently by the association at Asbury Park 
was submitted by William Baird. In this 
report, Mr. Baird outlined what had been 
accomplished at the convention and also 
brought forth the information that this was 
the best attended convention the associa- 
tion had ever held. 

An involuntary petition in bankruptcy 
was filed by consent in the District Court 
on Tuesday, July 28, against Samuel Hirsh- 
berg and Isaac L. Kaufman, doing business 
at Hirshberg & Kaufman, manufacturing 
jewelers, 473 Washington St. This petition 
was filed by Furst & Furst, representing the 
claim of Blanchard & Co., for $760. It is 
claimed that the concern has less than 12 
creditors, and that the liabilities are placed 
at approximately $40,000, while the assets 
are believed to amount to about $10,000. 
Louis Fround has been named as receiver 
under a bond of $500. This action has been 
referred to Referee Mason. 

Jean R. Tack, well known Broad St. 
jeweler, represented the local jewelry trade 
at the dedication of the new traffic control 
tower which was unveiled at Four Corners 
in Newark last week. Mr. Teck was a 
member of the committee to dedicate this 
tower, and participated in the luncheon last 
Wednesday at the Hotel Robert Treat. 
Several interesting addresses were made by 
the Mayor and a number of other city of- 
ficials and prominent citizens, after which 
the committee was led in a parade by 60 
members of the police band. They marched 
to the tower, where, after an impressive 
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ceremony, it was unveiled and put into 
operation. 

L. M. Van Moppes, of the L. M. Van 
Moppes Diamond Co., Newark, N. J., is re- 
cuperating from an automobile accident in 
which his wife, his son, George L. Van 
Moppes and wife, and Miss Hendrine Van 
Moppes, of Paris, France, were injured. 
The accident occurred on July 27 at Mid- 
dletown, N. J., while the party was return- 
ing from Asbury Park. Another car com- 
ing in the opposite direction caused a head- 
on collision, and every occupant of the Van 
Moppes’ car, as well as the other machine, 
suffered injuries. The Van Moppes party 
all suffered bruises and shock, while the 
other automobilists were more severely in- 
jured, three of them being sent to the Long 
Branch Hospital. 








Man Charged with Embezzling Jewelry from 
Baltimore Dealer, Arrested at 
Detroit, Mich. 


BALTrmoreE, Md., Aug. 1.—Clever detective 
work by Detective Sergeants Matthew J. 
Dunn and F, P. Coleman caused the arrest 
in Detroit, Mich., of Milton R. Cullison, 40 
years old, under indictment by the Grand 
Jury here for obtaining jewelry valued at 
$1,335 from Herman Terlitzky, jewelry 
broker, 628 E. Baltimore St. For two years 
Cullison was known to Mr. Terlitzky as 
Robert Collins. 

On June 30, “Collins” visited Mr. Ter- 
litzky and obtained three diamond-mounted 
articles, two rings and a scarf pin, on 
memorandum. The next day Cullison went 
to a pawnshop on Fayette St. and sold one 
of the rings for $150. Several days later the 
jeweler asked the police to find Cullison. 

In the meantime Detective Sergeant Cole- 
man had located the ring, which was iden- 
tified as Mr. Terlitzky’s property. For three 
weeks no trace of Cullison could be found. 
Subsequent events, however, proved that 
Cullison was keeping in touch with the 
search that the police were making for him. 

Finally, Detective Dunn learned that Culli- 
son was living at a hotel on Second Ave., 
Detroit, and Detective Captain Charles H. 
Burns sent telegrams to Captain E. H. Fox, 
Detroit. Cullison was arrested the night of 
Aug. 1 and he admitted his identity when 
shown his picture. Cullison traveled in 
several cities before he went to Detroit. 
How a man wanted by the police feels 
when he sees a detective from his home 
city looking squarely at the fugitive was 
described by Cullison in a letter which he 
sent to a friend in this city. 

“T was at the racetrack at Windsor, Ont.,” 
wrote Cullison, “when I saw Detective 
William Lancaster, of Baltimore, looking 
squarely at me. I almost dropped dead 
while he had his eyes on me. It was a 
wonderful relief when he turned and walked 
toward the track.” 

William Lancaster was a member of the 
Baltimore detective force 15 years ago and 
is now head of the detective agency of Lan- 
caster & Dougherty. Lancaster, of course, 
did not know that Cullison was wanted in 
Baltimore. Cullison is under indictment by 
the Grand Jury for obtaining the jewelry 
through misrepresentation. Detective Dunn 
will go to Detroit to bring Cullison here for 
trial. 








THE JEWELERS’ CIRCULAR August 5, 1925 





The Jewelers’ Circular 


Buyers Directory 








1925-1926 





Issued Annually in July 





1925-1926 Edition 
Now Published 


Useful to Buyers and as a Trade 
Directory of the Jewelry and Allied 
Lines, listing the names and addresses 
of Manufacturers, Wholesalers and 
Importers. 


A trade directory of 320 pages, 
size 3 x 6% inches, classified as to 
products and alphabetically arranged 
as to cities and names and includes 
the advertisements of manufacturers, 
wholesalers and importers specializ- 
ing in various lines. 


CONTENTS 


Goods, Gold Pens, Gold and Rings, 
ry Matai Wares, Silver Pencils, Rolled Gold Plated Jewelry, 
Art Pottery, Glass, etc., Imitation Diamond Goods, Scales and Balances, 
Assayers, Refiners, etc., Imitation Stones and Pearls, Show Cases and Fixtures, 
Auctioneers, Jewelry, Miscellaneous, Silver Deposit Ware, 
Boxes, Cases, Cards and Trays, Jewelry, a Silver Novelties and Jewelry, 
Chains, Jewelry Designing, Silver Plated Ware, 
China and Glass Decorators, Jewelry Repairing, Special Work for the Trade, 
China, Glass and Earthenware Goods, Jobbers, Special Order Work, 
Clocks and Clock Bronzes, Lapidaries, Sterling Silverware, 
Cut Glassware, Marine Chronometers, Supplies, Materials and Tools, 
Diamond Importers and Cutters, Miscellaneous Jewelry, Tortoise Shell Goods, 
Ecclesiastical Goods, Novelties, Trade Schools, a 
Emblems, Badges and Medals, Pearls, ‘ ; Umbrellas, Canes and Riding Crops, 
Enamelers, Plating Appliances and Supplies, Watches, 
Engine Turning, Plating and Coloring, Watch Case Repairing, 
Engraving, Platinum teri a Watch Cases, 
Fountain Pens, _ Polishing and Buffing Machinery, ents Sensevere, 
Gifts other than jewelry. Precious and Semi-Precious Gams Weleiten is 
Gold and Platinum Jewelry, Stones and Pearls, ep g, . 


Price One Dollar 


Postage Paid 


THE JEWELERS’ CIRCULAR PUBLISHING COMPANY 
11 John Street New York City 

















1925 











August 5, 1925 





THE JEWELERS’ CIRCULAR 








Creditors’ Rights Where Dealer Holds a Large Stock on 
Consignment or Memorandum* 





By Elton J. Buckley 




















COMPARATIVELY new scheme—at 

least new in part—of selling goods and 
vet not selling them, has just been passed 
in favorably by the United States Circuit 
Court of Appeals for the New York Dis- 
trict, and I therefore feel like giving it to 
the readers of these articles. No doubt 
there will be something in it that somebody 
can use. 

There was a retail dealer named X with a 
rather poor credit rating. He went to K. 
Bros., jobbers, and unsuccessfully tried to 
buy goods on credit. “We won't sell you 
on credit,” said K. Bros., “but we will let 
you have the goods you want on consign- 
ment. The plan will be this: We will de- 
liver the goods on memorandum or consign- 
ment. We will reserve the right to demand 
the return of the goods on Monday of any 
week. You have the option of either re- 
turning them or paying us their value in 
money. The title to the goods remains in 
us until you have paid for them, if you de- 
cide to pay. You must keep a separate rec- 
ord of the goods and a separate record of 
the money you get for them, if you sell 
them, to which record we shall have access 
any time we want it. You must also ear- 
mark the goods so they can be told from 
your regular stock. If you sell any of them 
before you have paid for them, the money 
is to be regarded as our money and will be 
held in trust for us until the following Mon- 
day, when it must be turned over to us. If 
when we demand the return of the goods 
you neither turn them back nor pay for 
them, you are to be guilty of unlawful con- 
version. You are also to carry insurance on 
the goods, and the invoices that will accom- 
pany the goods will show they are delivered 
on consignment only.” 

The object of the scheme is of course 
plain, viz., to let K. Bros. step in and seize 
the goods if X got into business difficulty. 
I should hardly have expected it to hold 
water. Let us see, however, what happened. 

X agreed to the plan and got the goods. 
Before they had all been paid for he be- 
came bankrupt and K. Bros. at once stepped 
in and claimed the balance of the consigned 
goods. The trustee in bankruptcy refused 
to give them up. K. Bros. appealed to the 
3ankruptcy Court, and the latter ruled that 
the “consignment” scheme was a fake. It 
showed, said the court, that K. Bros. and X 
had simply made a collusive arrangement 
by which K. Bros. should play safe at all 
times, and if anything happened, should be 
enabled to step in and get a preference over 
other creditors. K. Bros. then appealed to 
the United States Circuit Court of Appeals, 
the Federal Court next to the United States 
Supreme Court. This court reversed the 
lower court and held the scheme to be legal 
throughout. To be sure, the Circuit Court 
sent the case back for more testimony as to 
Whether the scheme had been carried out in 
good faith "in this particular case. It flatly 


beens 


*Copyright, August, 1925, by Elton J. Buckley. 


ruled, however, that it was legal if carried 
out and in good faith. I quote from the de- 
cision : 

“We think the agreement created a mere 
bailment, and title to the goods remained in 
the petitioners. Unless the agreement was 
made in bad faith for the purpose of de- 
frauding other creditors, the petitioners 
should succeed in their present application. 
The effect of similar agreements when en- 
tered into in good faith have been upheld. 


“The agreement at bar shows an intention 
that title should remain in the petitioners. 
The provision requiring the return of the 
goods upon Monday of any week or, in lieu 
thereof, of money, which was optional with 
the petitioners, required that, if money was 
paid, it would be the invoice price. It was 
agreed that title should remain in petition- 
ers until the option of the petitioners to ac- 
cept cash was exercised. Records were. to 
be kept showing the account between the 
parties which were to be available on Mon- 
day of every week. It thus appears that a 
bailment of the merchandise was provided 
for with the option in the petitioners to con- 
vert it into an actual sale on each Monday. 

“If the agreement was made in good faith, 
and if the business was carried on in accord- 
ance with it, there is no doubt that such 
bailment is lawful and may not be attacked 
in the event of bankruptcy. 


“Taking the agreement in question at its 
face value, it clearly created a’ bailment of 
the goods sought to be reclaimed, and under 
its terms the trustee could take no title to 
the goods for the benefit of other creditors. 
However, the question is presented as to 
the good faith and whether the parties exe- 
cuted it with the intention of carrying out 
its provisions or merely as a cloak covering 
a transaction which was, in point of fact, a 
sale. 

“The fact that the petitioners may 
have suspected the financial responsibility of 
the bankrupt does not affect the character of 
the agreement, unless, of course, the agree- 
ment was collusive. A prudent merchant 
will protect his interests in case he has doubt 
as to the financial responsibility of the pur- 
chaser of the goods, otherwise there would 
be no occasion for chattel mortgages or 
conditional bills of sale. If it be true that 
the petitioners did question the financial re- 
sponsibility of the bankrupt, a fair inference 
would be that they intended the transaction 
to be a bailment rather than a sale. A bet- 
ter test for the good faith of the agreement 
is found in ascertaining how the parties 
carried out the terms of the contract. If 
they adhered to the agreement and _ per- 
formed its terms, then it will be presumed 
that at the time of making it they intended 
it to have the force and effect which it pur- 
ports to have. If, on the other hand, they 
ignored it, and,-in violation of its terms, 
treated the deliveries of goods as actual 
sales, then it may be presumed that the 
agreement was never intended to have the 
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effect which it purports to have, but was a 
mere cloak intended to conceal an actual 
sale. 

“The fact that the goods were found in 
various parts of the store is not important. 
The failure to place them in a separate loca- 
tion in the store, of itself, would not defeat 
the petitioners’ claims. The petitioners owed 
no duty to other creditors to give notice 
that the consigned goods were not the bank- 
rupt’s own property. We know of no rule 
of law which makes it incumbent upon one 
who receives goods upon consignment to 
sell, that he should advertise the fact of his 
agency to his customers; and we do not 
attach any importance to the nondisclosure 
by the bankrupt that he received the goods 
in his capacity as an agent. 

“The record:is barren of any proof that 
any other creditor extended credit reliance 
of title to these goods in the bankrupt. The 
mingling of the goods, if they were so min- 
gled, created no estoppel against the peti- 
tioners, and is not inconsistent with their 
property rights therein. We think the con- 
tract thus entered into was performed by 
both parties, and this performance indicates 
the good faith of the parties thereto and the 
character of the agreement as evidencing a 
contract of .bailment and not a scheme to 
conceal a sale.” 

This is a most important case, for it rules 
that the seller of merchandise can consign 
it to a buyer to whom he does not wish to 
sell on credit, upon the Monday optional 
payment plan that was used in the above 
case, that the buyer may go ahead and sell 
the merchandise in the regular way, and at 
all times the seller, if the buyer doesn’t keep 
to the terms, can step in ahead of all other 
creditors and seize the goods. It is con- 
ceivable, of course, that the whole stock 
might be covered by such an agreement. 
The only conditions are (1) that the scheme 
must not have been deliberately cooked up 
with the intent to defraud the buyers’ credit- 
ors, and (2) that the terms as to invoicing, 
accounting, etc., must be carried out by 
both parties. If those conditions are com- 
plied with the scheme is good. 

I doubt very much, however, if the seller 
of goods on this plan would be allowed to 
seize them if it could be shown that the 
buyer had gotten credit from somebody else 
on the strength of apparently owning them. 
That is what the court meant in the last 
paragraph I quote. 








Terre Haute, Ind., police believe they have 
solved the mystery surrounding the robbery 
some time ago of the Sterchi and Swope 
& Nehf jewelry stores in that city. A young 
woman has been taken to Terre Haute, after 
her arrest by Indianapolis police, and is 
charged with receiving stolen property. She 
is heing held under bond of $1,000. When 
questioned as to her guilt she stated that 
she was guilty of receiving the goods but 
that she was not guilty of knowledge that 
they were stolen property. A quantity of 
jewelry valued at $200 was taken from her, 
all of which was identified as among that 
stolen from the two stores. Her arrest in 
Indianapolis followed several attempts to self 
the jewelry’ and suspicion was aroused be- 
cause of the quantity she had:in het posses- 
sion. A man is being sought in connection 
with the burglary. 
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HEN a commercial abuse becomes so 

common that the editors of magazines 
of large circulation purchase special articles 
on the subject, written from the consumer 
standpoint, it is surely high time for those 
engaged in the industries affected to take 
stock of the situation. Under various names 
“bait” advertising and “bait” window-trim- 
ming has been so widely and so frequently 
written up that it needs little definition or 
explanation here. 

Probably the most notorious and detested 
form of bait advertising is the familiar 
window-bait—an article of high quality and 
fine appearance in the window, with an 
amazingly low price-ticket, and an entirely 
different article for sale inside. The patience 
of the public has been exhausted by this 
shabby trick, and retailers in a number of 
States are frequently convicted and fined 
for practicing it. 

First cousin to window-baiting is the bait 
advertisement. For instance, a large card 
in the window of a Sixth Ave. shop offers 
“American made clocks at 7lc.” The face 
of the clock under the card bears the name 
of an excellent well-known manufacturer. 
A passer-by, attracted by the appearance 
and remarkable price of the clock, steps in- 
side and asks to see one. 

Says the salesman: “Those clocks are not 
guaranteed, but we have an alarm clock for 
$1.49 that is guaranteed for two years.” 

The customer tries to wind the advertised 
clock. It cannot be wound. She mentions 
that she cannot hear it tick. 

“Of course not,” rejoins the salesman, “it 
doesn’t tick.” 

“Tsn’t this a clock?” asks the customer. 

“No,” answers the salesman, “it’s a toy.” 

“But,” objects the customer, “the adver- 
tisement doesnt say it is a toy clock.” 

The salesman shrugs. “I can’t tell you 
everything. You have to come in the store 
and find out for yourself. We sell every- 
thing from ten cents to $5,000. The ad- 
vertisement will attract people to come into 
our store. Then we do not misrepresent, 
but tell them the clock is not guaranteed. 
Then we show them the $1.49 clock with a 
two-year guarantee.” 

Further uptown, on Broadway, another 
jeweler’s card reads: 





ELGIN, WALTHAM 
HAMILTON 
ILLINOIS and 
All Highest Grade 
Watches 


from 


$4.95 








| 
“No,” he 





The jeweler was interviewed. 


admitted, “it is impossible to sell an Elgin 
watch at that price and everyone who comes 
in to look at one, knows so.” 

“T’ll concede,” he continued, “that our ad- 
vertisement is misleading. 


I'll admit that 





we are using it, not to sell watches, but to 
draw people into the store. We have been 
running this sale for two years. We have 
always advertised in this way; it is the 
custom of the trade, and we shall continue 
to do so until the other houses are re- 
strained. We are selling an ‘Obelisk’ watch 
at $4.95; our advertisement reads ‘from 
$4.95,’ so we are not guilty of any irregu- 
larities. Furthermore, we must do it, if we 
are to live and compete with other houses.” 
Apparently the dealer was quite unconscious 
of the discrepancy between his statement 
that the card deceived no one and the later 
statement, that it was employed to draw 
prospective customers into the store. 

The practice is by no means confined to 
the jewelry trade. On Fifth Ave., a cus- 
tomer noted an exceedingly attractive sum- 
mer dress, ticketed with the price-card 
“$9.75.” Pleased with the pattern and the 
price, she entered the store. The proprietor 
and the clerk were both busy with other 
customers, so she examined the rack until 
she found one similar to that displayed in 
the window. It bore a price-ticket marked 
“$42.50,” this price being blue penciled, and 
“$22.50” substituted. By this time the sales- 
woman was disengaged, and the customer, 
wishing to find out how much selection was 
available at the advertised price, asked: 

“Have you this model at $9.75 in any 
other shade?” 

The saleswoman answered quickly, “That 
dress isn’t $9.75. It is a special at $22.50.” 

The customer insisted rather sharply that 
this dress was ticketed in the window at 
$9.75. The saleswoman informed the cus- 
tomer that she was mistaken. Possibly 
something in the manner of the “customer” 
disclosed her employment to the proprietor ; 
possibly he recognized her as a shopper for 
the Better Business Bureau. In either case, 
he left his own customer high and dry, 
to sell the dress in question at $9.75, adding 
anxiously that he made a habit of selling 
merchandise as advertised. Had the cus- 
tomer been more timid, had the city been 
without a Better Business Bureau, would 
the store have refused to undress the win- 
dow, and denied the identity of the two 
garments involved, as is so _ frequently 
done? 

Bait piano and piano-player advertising 
has been too widely written up to require 
further comment. Bait advertising has 
even invaded the department stores of some 
of our smallest cities. One of the several 
hundred small department stores in the 
United States, included in their usual ad- 
vertisements, a cut-price of 19c on a na- 
tionally advertised garter. Investigation 
disclosed just one dozen pairs of garters 
of the advertised make, nine of which were 
pink ; but a whole case of an unknown make 
in a full line of colors. 

All of these practices are so generally 
recognized as “gyp” tactics that the number 
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of manufacturing and dealer groups in var}. 
ous lines which have passed resolutions cop. 
demning them is too long to be include 
here. Nevertheless, retail “bait” advertis. 
ing cases continue to take up a substantial 
portion of the operating time of many of 
the forty-four Better Business Bureaus. 

Those who study advertising in its ep. 
tirety, watching the reaction of one kind of 
copy upon another, have suspected for some 
time that the roots of the “bait” advertis. 
ing practice in retail merchandising gp 
further afield than the communities jp 
which they appear. Offenders of this kind 
caught with the goods, make this surmise 
a certainty. 


“What have I done,” whines the gyp 
“that many of your big advertisers haven't 
also done, though maybe in a little smoother 
way? Why can’t I in my window say 
‘this radio-frequency set for $30’—and then 
in small type say ‘down’—why shouldn't | 
say that, when two big advertisers of elec. 
trical household goods put in large type the 
down payment, and never mention the whole 
price at all, and you gotta read nearly the 
whole page to find out the catch in it?” 

These questions are disingenuous, of 
course. The culprit is seeking an alibi, an 
excuse. But, why furnish him with an 
excuse? Why lead him to believe he can 
get away with it? The mischief of the 
situation is that “gyp” utilizes such ex- 
cuses, such alibis, not only to the represen- 
tatives of organized advertising, but he 
offers them also to every dissatisfied cus- 
tomer who complains to him. What picture 
of national advertising does this convey 
to these customers? 


The direct influence of national adver- 
tising on local copy is so generally known, 
it seems strange that some of those who 
have most vigorously condemned the meth- 
ods of the window-baiting gyp have head- 
lined their advertisements with — special 
prices, “free” offers, or other bait, which 
reading of the entire advertisement dis- 
closes as merely a lure to lead the unwary 
into the body of the copy. Is it unreason- 
able to suppose that readers of advertising 
have rights, no less than the prospective 
customers of stores? Is it absurd to con- 
clude that if the window-bait trick leads 
customers to give the offending store a 
wide berth in future, then a piece of “bait” 
copy creates little goodwill for the adver- 
tiser, and may even create reader-resent- 
ment—even though the advertisement as 6 
whole contains no illegal misrepresentation? 

Do national advertisers expect a magis- 
trate to deal summarily with a window- 
baiting “gyp” when, in looking over a news- 
paper or magazine on the 8:28, “hizzoner” 
has been tricked into reading an advertise 
ment which didn’t make good the intima- 
tions of its headline? What if the gy? 
pleads the necessity of obtaining attention 
in order to make sales? Magistrates are 
human, and the best of them dislike meting 
out punishment to the little fellow for what 
the big fellow does with impunity. And 
how do advertisers who depend on tricks 
for getting reader-attention expect the 
magistrate’s wife and daughter to be sold 
by the perfectly truthful claims which fol- 
low in the body of their advertisements? 

If periodicals of national circulation ac- 
cept advertisements baited like those illus- 
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trated here, what impression of mail order 


advertising do they convey to the purchas- 
ing public? 
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THE ADVERTISEMENT 


A life sized photograph of one of the 
watches advertised by such means is re- 
produced below. 

















THE WATCH SENT IN RESPONSE TO THE AD 


The fact that there is no necessity whatever 
for advertising this timepiece in this fashion 
is shown by the fact that thousands of these 
same watches are being sold by entirely 
clean-cut and legitimate means, by others. 
Correspondence from this advertiser con- 
tains such alibis as this: 


“Associated Advertising Clubs of the World 

“In reply to your letter of Nov. 26, state we did 
not advertise Elgin watches alone but together 
with Standard which we bought at a special price. 
We had omitted ‘and’ between Elgin and Standard 
and indicated it with a comma so as to cover not 
over 5-line space and thought it was plain for the 
public. We now realize it has been carelessly 
written and have altered it some time ago. Sample 
$4.25 applied to a Standard watch. 

“In reply to your letter of December 29, 1923, 
state we did not run any insertions since. 

“In reply to your letter of the 17th inst., state 
that when we composed the advertisement in ques- 
tion we knew from experience the average person 
wants either a cheap or a popular Elgin watch and, 
therefore, started to advertise them. Our advertise- 
ment is headed with large type ‘Elgin’ to attract 
people’s attention, but not to mislead them. Does 


‘Elgin and miscellaneous watch catalog free’ mean 
all of our watches are Elgin? Had we omitted word 
‘Elgin.’ we could hardly expect any inquiries from 
people interested in buying them.’’ 


The reputation of mail-order selling has 
gained little by the fact that of late certain 
conspicuous advertisers and agencies have 
tended to measure the effect of their copy 
solely upon an inquiry basis. One conspicu- 
ously successful advertiser in this field who 
has tried out a wide variety of copy, re- 
cently checked through his closings instead, 
and was led to the conclusion that the larg- 
est proportion of sales were obtained fol- 
lowing the most straightforward, accurate 
and credible copy. The “trick” copy 
brought a host of inquiries, but from that 
point on it missed fire and from the sales 
effected by this kind of copy came the 
largest proportion of complaints. 

It is as much the function of advertising 
to create confidence and goodwill for the 
advertiser and his product as to attract at- 
tention to it. The merchant with scream- 
ing banners and a buzzer on his window 
gets attention in plenty, but he does not 
get the confidence nor goodwill of intelli- 
gent consumers, and such business as he 
gets must be conducted on the plan of 
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“quick-or-never,” for his customers seldom 
come back a second time except to register 
complaints. Why emulate his advertising 
tactics? Why not secure attention, instead, 
by any other of the several possible meth- 
ods which sacrifice neither confidence nor 
goodwill? 

Individual publishers in both the news- 
paper and magazine fields are awake to the 
menace which bait copy carries. In order 
to protect the sales productivity of their 
advertising space they have persuaded a 
number of “bait” advertisers to employ less 
destructive attention-getting devices. They 
deserve the hearty commendation and sup- 
port of all advertisers and agencies in such 
a policy, for the confidence-destroying 
effect of “bait” copy extends merely in a 
less degree to all other advertising which 
appears in the same mediums. 

Individual advertisers and progressive ad- 
vertising agencies can aid in the clean-up, 
not only by giving “bait” tactics a wide 
berth, but also by making their attitude 
known to others. 








Can a Salesman be a Credit Man and 
Collector? 





F. D. Rock, of Denver, a director of the 
National Association of Credit Men, who 
has had a rich experience in credit work 
with a great merchandising house, was re- 
cently asked his opinion on the vital busi- 
ness question whether salesmen should make 
collections. 

“It is entirely practical,” he replied, “with 
the great majority of the large jobbing 
houses, and not only practical but essential 
in a goodly portion of them. 

“Many large firms engaged in extensive 
and a practically country-wide business are 
confronted primarily with a condition which 
establishes that class of business at the out- 
set as one being founded primarily on cash 
transactions. The best examples of these, 
perhaps, are found in those lines which de- 
pend for their raw material largely on the 
productions of the agricultural industry— 
produce, dairy products, cereal products 
(especially flour), sugar, all packing-house 
products, etc. In all these spot cash is paid 
generally for raw materials or merchandise. 

“It becomes necessary, then, in this class 
of manufacturing or jobbing, or both where 
combined, that turnover should be made on 
the shortest possible terms, in order that 
borrowed working capital may be held to a 
minimum and that resulting interest charges 
be minimized or conserved to the utmost. 
This can undoubtedly best be accomplished 
by working through men in the field, who, 
of course, are the salesmen that sell the fin- 
ished product to the trade. 

“In fact, the jobbers in many large and 
extensive lines, covering a considerable ter- 
ritory by their salesmen with more or less 
regularity, would find it to their advantage 
to handle collections through their salesmen, 
if they expect to get a turnover in line with 
their established terms. 

“Certain jobbing houses, whose salesmen 
make their territories only three or four 
times a year, probably would not find it ad- 
vantageous to adhere very strictly to this 
plan, because remittance would be made by 
the large majority of their trade before the 
next visit of the salesman. Still, they would 
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find it to their advantage to have the matter 
of collection on any slow and unresponsive 
account referred to the salesman on the oc- 
casion of his next visit, for prompt adjust- 
ment and payment. 


TRADE RELATIONS WON’T SUFFER 


“I believe that the old theory that collec- 
tions by salesmen is likely to upset or strain 
trade relations, has been exploded and thor- 
oughly disproved by practical demonstration. 
Salesmen should be impressed with the 
thought that they are not merely vendors of 
merchandise, but occupy the broader posi- 
tion of representatives of their house in their 
particular fields, and that as such they have 
more than merchandise to sell. They have 
both credit and terms to sell. 

“There are two distinct angles to the 
credit game: (a) that of actually passing on 
the credits, and (b) that of making the turn- 
over and return of the proceeds in proper 
time. 

“Many credit managers, and in fact many 
of our large jobbers, would scarcely give 
credence to the statement that some com- 
panies will show a turnover in their out- 
standing accounts of from 15 to 20 days on 
the average. In my opinion it can be ac- 
complished only through the frequency with 
which the salesmen covered their territory, 
and the selling of short terms and prompt 
payments in accordance with their trade. 

“The observance of terms has fallen into 
abuse, and there seems to be a tendency to 
drift farther from prescribed terms; to ex- 
tend too much leniency to the actual detri- 
ment and often ruination of the debtor. If 
more prompt compliance with regular terms 
were insisted upon there would be fewer 
failures, and the tremendous bad debt losses 
would be reduced in astounding proportions.” 


ANOTHER VIEW 


The active head of an important shoe con- 
cern of Los Angeles, A. J. Goldwater, also 
a director of the National Association of 
Credit Men, was asked to describe his policy 
in this regard. He said: 

“In our territory all but two of the sales- 
men call on their trade every week, every 
two weeks, or every four weeks. The two 
exceptions call every 60 days. Our sales- 
men are, therefore, in a position to give us 
a great deal of beneficial information and 
get closer to their customers on account of 
their frequent visits. They are constantly 
gathering information needed by the credit 
department. Especially when selling a new 
account, the salesman can render service to 
the customer by supplying the credit depart- 
ment with dates, because the credit depart- 
ment is often in a position to make earlier 
shipment than if it had to wait to secure the 
information from other sources, 

SALESMEN AS COLLECTORS 


“A great many merchants prefer to pay 
the salesman when he calls; and a larger 
volume of business can be had where the 
account pays promptly. Like the poor, the 
slow pay will always be with us, and the 
salesman, when he makes prompt collections, 
is enabled to do a larger business with the 
merchant than he would if the account were 
allowed to go unpaid for several months. 

“Every account of this description has its 
limit, and when the limit has been reached, 
the credit department will not check until 
payment has been made.” 

















Louis Goodis, 2417 S. Orkney St., this city, 
has registered himself as the Premier Bead 
Co., trading at 727 Sansom St. 

J. P. Placente, who has conducted a watch- 
making and jewelry store in Burlington, 
N. J., for the last year, has closed his store 
and gone out of business. 

M. S. Sagorsky, of the firm of I. Sagorsky 
& Son, is resting after a successtul trip 
through the mid-west and will soon start 
out again on another selling tour. 

Albert Humbert, the veteran head of 
Albert Humbert & Sons, ring and mounting 
manufacturers at Sansom and 10th Sts., is 
spending a month at his cottage at Seaside 
Park, N. J. 

M. Mayer, for some time in the retail 
jewelry business at 2300 Atlantic Ave., At- 
lantic City, has closed his store and trans- 
ferred the business to a central location at 
Ocean City. 

Henry Shaw, retailer, Akron, O., stopped 
over in Philadelphia on his way to Florida, 
where he is to make a long stay, and dropped 
in on his old friend, J. Sagorsky, of I. 
Sagorsky & Son. 

R. F. Blank, for some time in the employ 
of G. Wm. Beck, retail jeweler, Vineland, 
N. J., has gone into business for himself 
and opened a watch repairing and jewelry 
store at Pitman, N, J. 

The Philadelphia trade has been informed 
that Raymond Broadbent, retailer, 925 Ship- 
ley St., Wilmington, Del., has sold his busi- 
ness to his son Charles, who will continue 
it at the same location. 

Benjamin Nemirofsky, wholesale jeweler 
on S, 8th St., has purchased the residence 
of the late Samuel Deutsch in Atlantic City 
for his own occupancy, the transaction taking 
place only a few days before Mr. Deutsch’s 
death. 

A lot of jewelry dies, part of the assets of 
Benedict M. Falkenhagen, trading as the 
National Jewelry Co., and now in _ bank- 
ruptcy, were sold by order of the trustee at 
Freeman’s auction rooms on Monday. They 
brought fair prices. 

Sam Segall, proprietor of the Parkside 
jewelry store, has just signed a long term 
lease for the property at 1122 N. 40th St., 
as store No. 2, where he is going to open 
up during August with a full line of furni- 
ture and dry goods. 

W. W. Fulmer, of the mounting manufac- 
turing firm of Fulmer & Gibbons, 10th and 
Sansom Sts., has returned with his family 
from Europe after a tour of England and 
the continent that lasted for more than nine 
weeks. The trip was a pleasant one in 
every way, weather and all. 

J. M. J. Costello, Sansom St. diamond 
broker, is off to Miami and the Florida 
West Coast again, after a short business 
trip to New York. He will go after big 
tuna fish and tarpon and look over the realty 
market. Meantime John Porter and David 


Burke of his staff are on a motor trip to 
Canada. 

L. L. Hunsicker & Co., who have been in 
the retail business for some time at Camden, 
N. J., across the river from this city, en- 
countered financial difficulties and last week 
their stock was sold out at sheriff’s sales on 
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an execution of a chattel mortgage of $7,000. 
The purchaser was T. H. Smedley, also of 
Camden. 

Samuel Dankworth is resting after a 
successful trip through the northeastern sec- 
tion of Pennsylvania in the interests of J. F. 
Blisard & Bro. James Blisard, of the firm, 
is back from a tour of Delaware and Mary- 
land. Both are making elaborate plans for 
a trip to Bermuda but the exact date is left 
undecided. 

Employes of Fulmer & Gibbons are feeling 
the first symptoms of the Fall, Winter and 

Spring athletic urge and are arranging for 
a reorganization of their bowling teams on 
a larger scale than last year, A lively inter- 
shop contest is promised when the season 
opens. A baseball team had been planned 
for this Summer but so many of the 
players were on vacation at different times 
that the plan was abandoned. 

J. H. Baker, jeweler, York, Pa., frightened 
a window smasher off before he was able to 
obtain any loot one morning last week. Mr. 
3aker, who lives over his store, was 
awakened by the crash of breaking glass and 
he ran down stairs, calling for the police. 
His cries frightened the thief, who dropped 
several trays of jewelry he had seized and 
ran. A number of rings fell from the trays 
to the sidewalk but were recovered. The 
thief had vanished when policemen appeared 
in answer to Mr. Baker’s calls. 

Samuel Brone, well known retailer of 
Allentown, who also has a large store at 
Scranton, stopped over in this city on his 
return from a “real estate vacation” at 
Miami, Fla., to hobnob with his friends in 
Sansom St., and look over stocks. He in- 
formed Max E. Gordon that Miami is begin- 
ning to look like the jewelers’ heaven, so 
many persons formerly or still in the trade 
in Philadelphia and eastern Pennsylvania, 
being down there engaged in either the 
jewelry or the realty business or sometimes 
both. And, according to Mr. Brone, all are 
making good. 

The retail firm of S. Rosenblatt & Son 
has made its first change of location in 30 
years, having just moved from 2649 Ger- 
mantown Ave. to 2658 Germantown Ave., 
almost directly across the street and one door 
south of Lehigh Ave. in the heart of the 
shopping district of the central north section 
of the city, where they have fitted up an 
attractive store with fittings modern in 
every detail. The firm was the victim last 
December of a sensational holdup in which 
diamonds and other jewelry valued at $69,000 
were stolen. Three of the robbers are under 
sentence for the crime. 

Officials and members here of the State 
retailers’ association are studying with keen 
interest the auction ordinance just enacted 
at Pittsburgh and an effort may be made to 
get a similar measure through City Council 
here. Local jewelers believe the ordinance 
to be more drastic and effective than even 
the one applying to the State which was 
passed by the 1925 Legislature but vetoed by 
Governor Pinchot after it had been amended 
to exclude this city and Pittsburgh from its 
provisions. The feeling among jewelers here 
is that the Pittsburgh ordinance would drive 
the fake auctioneers out of the city. Mean- 
time Market, St. is loaded with cheap auc- 
tion places whose “barkers” are ag noisy as 
ever, and fake pearl sellers are stationed 
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along Market and other business streets with 
their so-called wares. 

Theodore Lassen, proprietor of a jewelry 
store at 3535 Germantown Ave., is thank- 
ing his stars that J. P. Wilkerson, a motor- 
man for the Philadelphia Rapid Transit Co, 
has not only good hearing but is initiative as 
well. Wilkerson was on his car passing the 
Lassen store early last Friday morning when 
above the rattle of the car he heard the tinkle 
of breaking glass. He stopped his car and 
ran to the store where he saw a man almost 
hidden in the shadow of the arcaded front, 
ransacking the window, which he _ had 
smashed with a padded brick. The thief, 
who had been busy stuffing his pockets with 
silver knives and spoons, heard Wilker- 
son approach and started to run, dropping 
almost all the loot from his pockets as he 
sped away, while Wilkerson and the pas- 
sengers on the car united in yells of “stop 
thief.” A policeman, attracted by the cries, 
joined in the chase and fired several bullets 
aiter the fugitive who escaped after dodg- 
ing in and out of several alleys. Wilker- 
son returned to his car and resumed his 
trip while the police notified Mr. Lassen, 
who came to the store and after a survey 
said the window smasher had got away 
with only a few pieces of the silver. He 
praised the action of the motorman highly 
and announced his intention of rewarding 
him. 

For the first time in 100 years, the battered 
old clock in the 13th district police station 
in Manayunk has gone on strike and stopped 
ticking. It has a long and honorable history 
and never before has it stopped, according 
to the traditions of the police station and the 
tales handed down from the old-time Dela- 
ware river boatmen who once set their 
watches by it when it was mounted on the 
Second St. end of the old market house on 
Market St., near the river front. At the 
time the old market house was torn down 
in the early 70’s the clock was transferred 
to the police station in Manayunk, which 
had shortly before been taken over as a part 
of Philadelphia. It was set up in a cabinet 
in the roll call room and remained there 
until a new station house was built. For 
a few days it was left behind in the de- 
serted building and was the target for stone- 
throwing lads of the neighborhood who 
battered its face and hands almost into shape- 
lessness. The police rescued it just in ‘time 
and one of the men at the station who had 
a smattering of watchmaking, repaired it. It 
is an eight-day clock and was still ticking 
away when brought to its new home. The 
clock was used as a chronicle of Manayunk 
events and the inside of the case is covered 
with historical data. These include the time 
when “O’Shaughnessy” was made a sergeant, 
the big flood, the big strike in the mills, and 
the rescue of Maguire’s cow after it had 
fallen into the canal. The policemen have 
about despaired of being able to make the 
clock resume work by their own endeavors 
and are debating whether to chip in and send 
it to a clockmaker. 


The funeral of Frederick Butler Hurlburt, 
senior member of the firm of H. O. Hurl- 
burt & Sons, leaders in the city’s wholesale 
jewelry trade fer more than a century, was 
as unpretentious and simple as the character, 
of the man Ilaid to rest. Simple rites markea 
the services held at his home, 621 W. Hortter 
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St., Germantown, and at his interment in the 
historic cemetery attached to the Washing- 
ton Memorial Chapel at Valley Forge, but 
even the expressed desire of the widow for 
an unostentatious funeral could not keep 
scores of representatives of the jewelry in- 
dustry from paying their sad tribute of re- 
spect to Mr. Hurlburt, both at his home and 
at the cemetery. Their sympathy and grief 
was also evidenced by a mass of floral 
tributes which added to those sent by the 
organizations of which he was a member, 
turned the Chapel at Valley Forge into a 
floral bower. 

On Wednesday, Samuel Deutsch, one of 
the deans of Sansom St., was laid to rest in 
Adath Jeshurum cemetery here, in the 
presence of scores of his friends in the 
jewelry trade. The body had been brought 
from his home in Atlantic City where 
services had been held Tuesday evening in 
the presence of sorrowing friends. They 
were conducted by Rev. Dr. Fisher, of At- 
lantic City, who also officiated at the inter- 
ment here, The pall bearers were: Joseph 
O'Neill, for years associated with Mr. 
Deutsch in his store; James Phillips, Ben- 
jamin Rothschild, Alfred Rothschild, Dr. 
Kremens, his physician and Magistrate 
Joseph Coward, of this city. There was a 
large and beautiful display of flowers, both 
from the many organizations of which Mr. 
Deutsch was a member and from his count- 
less friends, in and out of the jewelry 
business. It was announced at Mr. Deutsch’s 
office that the business will be continued as 
usual, a New York relative being in active 
charge. Mrs. Deutsch, whose life was at 
first feared for as the result of the shock 
of her husband’s death, is reported as bear- 
ing up well. 








Allentown, Pa. 





“Bob” Beitel, Catasauqua jeweler, has just 
returned from an auto trip covering points 
in the west and Canada. Mr. Beitel feels 
much benefited as a result of his vacation. 

Louis W. Schattenstein sold his home at 
203 S. St. Cloud St., and has moved into the 
Landes Apartments, 723 Walnut St., occupy- 
ing the apartment recently vacated by Ira H. 
Landes and family. 

The following were among the traveling 
man calling on the trade in this locality: 
Mr. Wilson, E. I. Du Pont De Nemours Co., 
Pyralin Division; Ralph Goble, M. B. Bry- 
ant & Co., Inc.; Herbert Cohen, Lewy & 
Co. 

Thomas J. Owens, Jr., a former student of 
the Bowman’s Technical School, at Lancas- 
ter, now in the employ of Julius Walk & 
Son, Indianapolis, is visiting C. G. Harman, 
the diamond setter for Faust & Landes, 
jewelers. 

James Rauch, 631 W. Broad St., Bethle- 
hem, a retired jeweler, celebrated his 83rd 
birthday anniversary on Thursday. Mr. 
Rauch is rated as an expert clock repairs- 
man, and he estimates that in the 65 years 
he was engaged in the jewelry business he 
repaired more than 55,000 clocks of every 
size and description. 

Jeweler E. F. Schertzinger, Main St., 
Slatington, and H. O. Ritter, of the Allen- 
town Paper Box Co., left Wednesday eve- 
ning for Akron, O., by auto, to join their 
wives who are visiting the former’s daugh- 
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ter, Mrs. R. L. Baughman, the past three 
weeks. The entire party expects to return 
about the first week in August. 

The Kay Jewelry Co. is keeping itself in 
the limelight by advertising its “Tenth An- 
nual Trade-in Watch Sale” during the month 
of August. <A. C. Hoover & Bro., the 
jewelers, have been advertising a special 
sale for some weeks past, in an endeavor to 
reduce their stock, since it is generally under- 
stood in this city that they are going out of 
business. 

C. H. Fulmer, a retired jeweler of Easton, 
who has been suffering for some months 
with an affection of the foot, and who has 
had his great toe amputated, is likely to lose 
his foot, since doctors are unable to check 
the spread of the disease otherwise. Mr. 
Fulmer is one of the oldest and best known 
jewelers in Easton, and is the father of 
Leroy Fulmer, who took over his father’s 
business, and is located at 15 N. Second St. 

Allentown jewelers are not content these 
days to take business as it comes. Rather 
are they going right out after the trade, com- 
pelling people to shop as it were, by featur- 
ing special sales of one kind or another. 
Brone, the jeweler, for instance, is advertis- 
ing his annual August watch sale in the 
papers, and is likewise allowing a discount 
of 20 per cent on all diamonds, jewelry and 
silverware purchased during the month of 
August. 











The six-year-old son of Wm. H. Jackson, 
of 4231 Lake Ave., this city, died on Tues- 
day evening, July 21. The funeral was held 
Friday afternoon at 2:30 from the residence 
at 4231 Lake Ave. The Rochester 
jewelers all extend their sympathy to the 
bereaved family. 

The following retail jewelers made pur- 
chases in Rochester within the last week: 
R. B. Stafford, Palmyra; C. B. Ellison, 
East Rochester; E. W. Holcomb, East 
Rochester; F. J. Horn, Fairport; C. L. 
Campbell, Livonia; F. A. Blumberg, Ba- 
tavia; and Albert Bosshart, Clifton Springs. 

Morris Rosenbloom & Co. recently moved 
into their new three-story, granite and brick 
building at 115 Clinton Ave. S., and are 
occupying the second floor entirely for their 
business. They have two very handsome 
stores on the ground floor to rent and also 
the third floor entire. They have been 
heartily congratulated on their permanent and 
fine quarters. 

The following traveling representatives 
were among those who called on the retail 
trade during the past week: Wm. B. Gran- 
field, R. Wallace & Sons Mfg. Co.; Charles 
Kaufman, Gattle & Hunter, Inc.; Louis G. 
Sachs, Landa & Co., Inc.; Herman Marks, 
Albert Borgzinner & Co.; Reuben W. 
Cohen, George H. Cahoone Co.; I. W. New- 
wirth, Ciner Mfg. Co.; Benj. J. Blakney, 
Traub Mig. Co.; Ed. Brown, Towle Mfg. 
Co. 








Lee W. Schlenker recently started in busi- 
ness at Paducah, Ky., at 119 4th St., coming 
to that city from Ohio where he had formerly 
been engaged in business for many years. 
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Traveling salesmen on the road for the 
M. Bonn Co. report merchants hopeful of 
the outlook with merchandise selling very 
well. 

Davis Weiss, of Grafner Bros., is driving 
to Atlantic City over the week ends to visit 
his wife and family, where they are spending 
the Summer season. 

Fire at Uniontown recently caused some 
damage to the business house of the Fayette 
Silver Co., but the particulars of the amount 
of damage done are not available here. 

W. F. Hofmann, of the Heeren Bros. Co., 
and Mrs. Hofmann, have been spending the 
last few weeks in Philadelphia and vicinity, 
where they have been visiting a daughter. 

Several out-of-town jewelers were in 
Pittsburgh last week buying merchandise in- 
cluding S. N. Levy, Johnstown; John Drake, 
Alliance; Louis Rush, Steubenville and Abe 
Levinson, Charleroi. 

Workmen have been all Summer on the 
job of tearing out the balcony in the store 
of the Grogan Co., digging through heavy 
walls, to make an entrance to the second 
floor and making a lot of repairs. The task 
has been ‘completed. The store has been 
redecorated, the nature of the interior paint- 
ing giving the walls the appearance of stone, 
making the colors decidedly attractive. 

A negro, aged 20, who claims his home 
is in Cincinnati, was arrested here last week 
by the police as he was leaving a Liberty 
Ave. pawnshop where he had attempted to 
pawn a lot of jewelry. According to the 
officer the man had disposed of one $600 
diamond ring in a Liberty Ave. shop for 
$50 and when this was made known the 
license of the concern in question was 
ordered revoked. When the negro was 
searched at the police station it was found 
that the loot on his person was valued. at 
approximately $3,500 and included diamond 
rings, brooches and watches. The police 
say the man admitted stealing them in the 
Cincinnati district. He first claimed that an 
aunt had died and had given him the jewelry. 
The police are waiting for the arrival of an 
uncle whom, it is declared, is coming with 
$15,000 more, but in the meantime the man 
is under arrest on a technical charge. 

Joseph DeRoy & Sons this week opened 
their new silver department on the balcony 
floor of the store, having spent $3,500 in- 
stalling new fixtures in the place. Show 
cases have been erected across the front of 
the balcony, which hides the upper part of 
the store from the view of customers down- 
stairs, but gives much additional show space 
in displaying wares of this kind. This con- 
cludes the remodeling plan of the firm, which 
was begun a number of months ago. 

Emil Freyer, president of the Samuel 
Weinhaus Co. received a letter a few days 
ago from a friend in the east who inquired 
as to who made the photograph of him, ap- 
pearing in THE JEWELERS’ CIRCULAR, in con- 
nection with the recent convention of the 
Pennsylvania Retail Jewelers’ Association. 
The writer went on to say that he desired 
to be made equally good looking. Mr. 
Freyer has blamed the deception on Tue 
Jeweters’ CrircuLar, which, he believes, 
really made him look so good. 
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Henry Wolcott of the Wolcott Mfg. Co., 
was in New York and vicinity the past week. 

Mr. and Mrs. Arthur L. Aldred, who are 
traveling abroad, are at present in London. 

Mr. and Mrs. Samuel B. Levy and daugh- 
ter have been sojourning with friends at 
Touisset. 

3enjamin Brier, of the Brier Mfg. Co., 
was a visitor in New York and vicinity the 
past week. 

The Eagle Enameling Co. is removing 
its plant and offices from 203 Chestnut St. 
to 72 Elm St. 

Henry G. Thresher, of the Waite- 
Thresher Co., has returned from a business 
trip to Washington, D. C. 

Mr. and Mrs. William L. Mauran are 
spending a few days in New York and are 
staying at the Ambassador. 

Adamo Aiello, Atwells Ave., has returned 
from a three weeks’ automobile trip through 
Canada with a party of friends. 

Ted White, of the J. J. White Mfg. Co. 
has been making a business trip for the 
concern through the middle west. 

Louis Feingold has given a chattel mort- 
gage for $1,600 to Etta Meyers on the con- 
tents of the store at 17 Empire St. 

Mr. and Mis. Frank W. Matteson are 
spending the month of August at the 
Wianno Club, Wianno, Cape Cod. 

Mrs. A. Tingley Wall, Jr., was hostess at 
a buffet luncheon at the Misquamicut Golf 
Club at Watch Hall last Sunday. 

Archibald Silverman, of Silverman Bros., 
is enjoying his leisure this Summer at his 
seaside villa at Narragansett Pier. 

The Providence Institution for Savings 
last week discharged a mortgage for $6,000 
against property of William Wexler. 

The plant of the W. A. H. Wells Co., 
Inc., 80 Clifford St., was closed for the va- 
cation period from July 25 to Aug. 3. 

Eugene P. Platt of the Inlaid Co., manu- 
facturers of celluloid specialties, is on a 
business trip through New York State. 

Mr. and Mrs. Frederick A. Boss and two 
daughters are at the Kidder cottage in Nar- 
ragansett Ave., Oak Bluffs, for the month of 
August. 

Mr. and Mrs. George F. Berkander are 
now at their seaside home, Glendale cottage 
at Warwick Downs for the remainder of the 
Summer. 

James H. O’Neil & Co. has resumed op- 
erations after the annual shut down. The 
firm has considerable fraternal order work 
on hand. 

Samuel Moore, of Samuel Moore & Co., 
manufacturers of ball and bead wires, is 
passing his vacation at his Summer home at 
Falmouth, Mass. 

Col. and Mrs. H. Anthony Dyer and their 
daughter, Miss Nancy Dyer, who have spent 
the past six months motoring in Italy and 
France sailed last Friday on the Rotterdam. 

John J. Collins, with the Ostby & Barton 
Co. has returned from a fortnight’s tour of 
military duty with the 243rd Coast Artillery 
at Fort H. G. Wright in New York harbor. 

Mr. and Mrs. Ernest W. Lakey on Tues- 
day motored to North Pomfret, Vt., with a 
party of friends. They will spend three 








THE JEWELERS’ 





weeks there, making several short motor 
trips. 

Notice has been sent to the creditors of 
William F. Almy that the first meeting be- 
fore the Referee in Bankruptcy will be held 
Aug. 11, at 10 o’clock at 1002 Turks Head 
building. 

Woodward Booth, secretary of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association, is on his annual va- 
cation which is being spent at the Rangeley 
Lakes, Me. 

The final meeting of the creditors of the 
United Mfg. Co., Inc., was held the past 
week at the office of the Referee in Bank- 
ruptcy, the trustee’s account being allowed 
and the estate closed. 

C. D. Woodward, watchmaker and J. Put- 
ney & Co., opticians, for many years at 89 
Westminster St., are now in their new 
quarters at 42 Westminster St., room 2. 
The building from which they removed is to 
be razed. 

The case of Geeorge J. Lederer against 
John A. Doyle was heard in the Sixth Dis- 
trict Court before Judge Rueckert on Fri- 
day to recover on a book account alleged to 
be due. Decision was given for the plaintiff 
for $260 and costs. 

Among the members of the 489th Artil- 
lery, O. R. C., ordered to Fort Terry, in 
New York for 15 days training, begining 
Aug. 16, are Major T. Dawson Brown, 
Capt. Cyrus B. Blake, Lieut. C. H. Eden and 
Lieut A. B. Dunbar. 

The Martin-Copeland Co. of this city filed 
a suit against the Delancey, Felch Co. and 
against C. P. Delancey, doing business as 
Delancey, Felch & Co., of Pawtucket, in 
Superior Court on Wednesday, seeking to 
recover $1,000 in an action of assumpsit. 

Maurice M. Berren, Hazel H. Brown and 
Sol S. Bromson have filed articles of in- 
corporation under the laws of Rhode Island 
under the name of Berrens, Inc., to conduct 
a jewelry business at Providence with a 
capital stock consisting of 500 shares of 
common, without par value. 

A jewelry salesman, living in East Prov- 
idence was held in $200 bail for trial Aug. 7, 
when he pleaded not guilty in Sixth Dis- 
trict Court last Tuesday morning to the 
charge of embezzling $29.95 from his em- 
ployers and others of this city. The sales- 
man was arrested at his home by Inspector 
Tidd. 

The Dickson Mfg. Co., Providence, has 
been incorporated under the laws of Rhode 
Island for the purpose of manufacturing 
jewelry, with a capital stock of $50,000 
divided into 500 shares of common stock at 
$100 each. The incorporators are Frank J. 
O’Brien, Michael D. Sirdjenian and Leo 
Greenberg. 

Herbert S. Tanner, Westminister St. re- 
tailer, who was for several years General, 
commanding the Brigade Rhode Island 
Militia, accompanied Adjutant General John 
J. Richards of the Rhode Island National 
Guard to Fort H. C. Wright, in New York 
harbor last Wednesday, to inspect the Rhode 
Island batteries which are on tour of duty 
there. 

Pfeifer’s employes numbering about 500 
made things hum at Rocky Point last 
Wednesday afternoon. It was the occasion 
of the Mutual Benefit Association’s third 
annual excursion and it was a big success. 
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The store closed at noon and transportation 
was by trolley, a shore dinner being served 
upon arrival after which there was a series 
ot games. 

The Abbott-Beeber Co., a jewelry many. 
facturing concern, was incorporated last 
Thursday when articles of association were 
filed with the Secretary of State of Rhode 
Island. The total amount of authorized 
stock is $50,000 of common stock divided 
into 500 shares at $100 par each. The in- 
corporators are Carl M. Abbott and 
Maurice Beeber of this city and J. Porter 
Russell of Newton, Mass. 

Among the jewelry buyers reported in this 
city and vicinity during the past week were 
the following: Abraham B. Strasler, De- 
troit, Mich.; P. Shapiro, P. Shapiro & Co, 
Ltd., Montreal, Can.; Mr. Larrigan, Charles 
sroadway Rouss, Inc., New York city; 
Edward Haim, A. H. Bendheim & Co., New 
York city; Mr. Scoville, the Sansco Mfg, 
and Mercantile Co., St. Louis, Mo.; Mr, 
Kornhauser, the Liberty Mfg. Co., Pitts- 
burgh, Pa. 

Pierre Garceau, who died at his home on 
Mill St., Cranston, was one of the best 
known and most skillful watchmakers in 
this vicinity, and previous to 10 years ago 
was associated for a number of years with 
Harris Fellman of Main St., Woonsocket. 
Since then he has conducted a watch and 
clock repairing business for himself from 
his home. He was born in Canada and was 
59 years of age. His wife, five sons, three 
daughters, three sisters and four brothers 
survive him. 

Daniel G. Clegg, for 19 years department 
foreman for the Brown & Sharpe Mfg. Co., 
died last Sunday in his 49th year after a 
brief illness. He is survived by his widow, 
one daughter, five brothers and a sister. He 
was a Past Noble Grand of Merrimac Val- 
ley Lodge, Independent Order of Odd Fel- 
lows, Manchester Unity; Jencks Lodge of 
Masons, Pawtucket Royal Arch Chapter, 
Pawtucket Council of Royal and Select 
Masters and Holy Sepulchre Commandery 
of Knights Templar. 

Guy Mayer, of the Powers & Mayer Mfg. 
Co., the new Rhode Island State golf cham- 
pion, will be tendered a dinner and _ recep- 
tion by the members of the Metacomet Golf 
Club on Wednesday evening and the oc- 
casion, will also take the form of a joint 
celebration as a home coming is to be tend-. 
ered to Miss Glenna Collett, also a member 
of the club, who has just returned to this 
country after winning the French champion- 
ship, and making such a hard fight for the 
3ritish women’s championship. 

The following is the list of persons who, 
having been elected to their respective offices 
of the Gorham Savings Bank, have duly 
qualified: President—Charles N. Lawton; 
Vice President—Arthur G. Jerome; Treas- 
urer and Clerk—Henry V. Gardiner; Tgus- 
tees—Charles N. Lawton, Alfred K. Potter, 
Henry V. Gardiner, David Berquist, Rich- 
ard FE. Peters, Christopher Wesbter, Am- 
brose B. Peck, Elisha W. Crocker, James 
E. P. Pender, Herbert Reeves and Arthur 
G. Jerome; Board of Investment—Charles 
N. Lawton, Alfred K. Potter, Elisha W. 
Crocker, Christopher Webster, Henry V. 
Gardiner, Arthur G. Jerome and Thomas/ 
J. Docker. ,' 
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Atlanta, Ga. 


R. O. Davis, Calhoun, Ga., was a visitor 
in Atlanta during the week. 

H. W. Smith, Statesboro, Ga., spent a 
few days in Atlanta during the week. 

C. M. Whitmire, prominent jeweler, Grif- 
fin, Ga., spent a couple of days in Atlanta 
last week, 

M. S. Banta, Newman, Ga., spent a day 
in Atlanta last week on a short business 
trip for his store. 

Mr. Bryant, of the Manchester Jewelry 
Co., Manchester, Ga., paid a visit to Atlanta 
on business last week. 

Mr. Wells, of the Wells Jewelry Co., 
Savannah, Ga., made a short business trip 
to Atlanta last week. 

Mr. Lehmann, of the Lehmann Jewelry 
Company, LaGrange, Ga., was a visitor in 
Atlanta during the week. 

Rudolph L. Schneider, vice-president of 
Rk. C. Schneider & Son, Inc., Atlanta jewel- 
er, is enjoying an automobile trip in Florida, 
where he will visit Tampa, Miami, and 
other points of interest in the State. 

James Lester, of the International Silver 
Co., was a recent visitor in Atlanta. Lester 
reports conditions as “looking up” through- 
out the southeast, with good crops bringing 
excellent prospects for Fall and Winter 
business. 

J. M. Hawkins, formerly of Montgomery, 
Ala, has just joined the force of R. C. 
Schneider & Son as salesman. He is the 
second addition to the staff of this store this 
year, thus indicating the rapid growth of the 
firm’s business, 

I. Goldstein, formerly owner and manager 
of the Gee Jewelry Co., 3 W. Mitchell St., 
here, has moved to Miami, Fla., where he 
has opened a new jewelry store at a promi- 
nent location on Flagler St., in the heart of 
the business district. 

Rudolph Schneider, of Schneider & Son, 
Inc., has just returned from an enjoyable 
trip to Florida. Mr. Schneider travelled by 
automobile down the west and up the east 
coast of the State and is very favorably im- 
pressed with Florida as a whole. 

A. W. Johnson, of Ewing Bros., is on a 
two-weeks’ visit to Florida. While at the 
Terminal Station in Atlanta waiting for his 
train, his suitcase, containing some $300 
worth of apparel, was stolen, and a message 
from him states that a search is being made 
for the lost articles. 

A bill is now being prepared calling upon 
the governor to appoint a committee of three 
experts to look into the possibilities of the 
sales tax and asking him to call a special 
session of the State legislature to examine 
and pass upon its findings, and it is con- 
sidered more than likely that the bill will 
be passed. 

Funeral services for Guy Eddy Balding, 
son of A. M. Balding, prominent Atlanta 
jeweler, were held Thursday afternoon, July 
23, from the First Christian Church of 
which he was a member. Mr. Balding, 
who was a member of the First Division, 
was severely gassed while in action in 
France six years ago, and never recovered 
from his injuries. For the past five years 
he has been in various base hospitals, and 
for the past year in Base Hospital No. 48 
near Atlanta, but all treatment proved un- 
availing, Mr, Balding was 27 years old at 
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the time of his death, and his demise has 
cast a spell of gloom over Atlanta jewelers. 

Jewelers are watching with more than 
passing interest the efforts of the State 
legislature to find some means of adding to 
the taxes of the State. Three or four “sale 
tax” measures have been introduced at the 
session, and indications now are that a sale 
tax of somewhere between two and a half 
mills and five mills will be imposed on mer- 
chants in order to raise the additional funds 
needed to support the State institutions dur- 
ing the next two years. As the choice lies 
between a sale tax, an income tax and a 
series of occupational taxes—but anyway an 
increase in taxes—the majority of jewelers 
are casting their votes for the sale tax as 
the one most readily assimilable by their 
business. 

The close of July finds Georgia jewelers 
optimistic about Fall and Winter trade. The 
peach season just closed brought more than 
$10,000,000 to farmers of the State. The 
watermelon season now under way promises 
to bring in several more millions. And the 
market has just opened strong on a crop of 
bright tobacco expected to bring in $15,- 
000,000 before the season closes. In other 
words, Georgia is having a second season of 
bumper crops, and while last year the farm- 
ers had to use their profits to pay back 
debts, this year will find them largely free 
from this burden and with money to spend 
with the merchants of the State. As a re- 
sult, Jocal jewelers are predicting the best 
season in years, and jewelers all over the 
State are replenishing stock, adding new 
lines, and preparing for what looks like a 
busy Fall season. 














Portland, Me. 


Porteous, Mitchell & Braun Co., depart- 
ment store, featured in its jewelry depart- 
ment a one-day sale of finest quality, French 
imported necklaces. 

The alleged attempt of a Lewiston, Me., 
shoemaker to sell more than $1,000 worth 
of jewelry in that city led to his arrest by 
the police who believe that the collection of 
set and unset rings is that recently lost by 
Mrs. Elsie G. Barker, of Portland. She 
carried the rings in a bag strung around her 
neck. Supposedly this became unfastened 
and the rings rolled to the sidewalk 
unknown to their owner. The man 
detained says he found the jewels on 
a Portland street. He also claimed to 
have found them at Lewiston and at Old 
Orchard Beach. The collection includes a 
two carat diamond ring, a three carat dia- 
mond ring, a gold wedding ring, a topaz 
ring surrounded with 16 small pearls, an 
opal ring and a guard ring. The lot is 
valued at $1,100. If the man actually found 
them and made no effort to locate the owner 
he is liable to prosecution for larceny. 

At Eastport, Me., where millions of little 
sardine herrings are netted for the big fac- 
tories around the shores of Passamaquoddy 
Bay, fish scales are now quoted at 8 cents 
a pound, having dropped from 12 cents. As 
the season progresses they may be still 
lower. These scales are in great demand 
for manufacturing pearl essence which is 
used for coating pearls, various kinds of 
jewelry and toilet articles; The first ex- 
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periment of manufacturing pearl essence 
from herring ‘scales was carried on a few 
years ago on Grand Manan Island, New 
Brunswick, in the Bay of Fundy. Later a 
plant was started at Lubec, Me., and two 
years ago in Eastport where a_ finely 
equipped plant said to be valued at about 
$100,000 operates. Great quantities of these 
scales are shipped in galvanized cans to Ger- 
many. Extensive experiments are being 
carried out to see just how far the pearl 
essence may be used in the jewelry trade. 
The scales, which for years were thrown 
away with the rest of the fish refuse, are 
now regarded as an important by-product 
of the sardine canning industry. 











M. J. Bernstein, of Niagara Falls, and 
Mrs. George Engel, of Springville, were 
among the visitors to the wholesale trade 
last week. 

Mr. and Mrs. Edward Leininger and their 
daughter, Marjorie, will leave Saturday for 
a week’s visit on the Canadian shore of Lake 
Erie, near Port Colborne. 

Eric Dahlgren, who has been engaged in 
the retail jewelry business in Jamestown for 
a number of years at 213 Main St., moved 
into a new store on 3rd St. on Aug. 1. 

George J. Schler, a Kenmore jeweler, was 
a member of a committee of Kenmore busi- 
ness men who gave the children of their 
town an outing at Erie Beach last week. 

Miss Catherine Shanahan, of the Howard 
Kredit Jewelers, 5 E. Genesee St., has been 
named receiver for the Antwerp Diamond 
Co., against whom an involuntary petition 
in bankruptcy was filed about two weeks 
ago. 





Plainville, Mass. 


Mr. and Mrs. Charles Shephard are on a 
trip to Nova Scotia and Canada. 

The plant of the Plainville Stock Co. was 
among the local firms closed down the past 
week, 

The J. F. Sturdy’s Sons Co.’s plant was 
closed the past week for the annual vaca- 
tion period. 

Mr. and Mrs. J. Englebert spent the past 
week in New York city and will return by 
way of a trip up the Hudson. 

The plant of Scofield, Melcher & Scofield 
has received a complete renovating while 
closed down the past week for the annual 
vacation period. 

















Market Prices and Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 

Selling Price 


London U. S. Gov’t New York 

Date Official Assay Bars Official 
Lc ge: 3142 71% 69% 
FGF Ze cccvcee 3142 71% 69% 
Way SO sacs cle 31% 72 69% 
is ee) ee 32 72 69% 
Ade, TB ewoesd 32 71% 69% 
Mie Bit Holiday 72 69% 
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When one hears the argument advanced by interested publishers 
that a monthly is all that a jeweler has time to read, a stranger 
might wonder if jewelers are people. 
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As all of us know, however, they read their daily newspapers as 
do other millions of people—they are up and about their business 
like other merchants—they are as keenly alive for their trade news 
as any other group of retailers. 


Jewelers want their trade news just as soon as they can get it— 
when it is fresh, not warmed over. To figure otherwise would be 
absurd, and a slight to their intelligence as well. 
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oe In The Jewelers’ Circular they get their news first—from one to 
tbo) four weeks before it appears in the monthly papers. There is no 
eS disputing this fact. There can be none, for the evidence itself is 





absolutely convincing—it has been an established fact for over a 


Fae generation. me) 
eo oH 
be) Because of its news The Jewelers’ Circular fe 
Se is read by practically all the trade. fe 
Because it so thoroughly covers the trade it oa 
is the only paper an advertiser needs to use. fa 
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Jewelers Realize WE are glad to say 


that a number 
pre wage Must ‘of manufacturers have 
ear Jewelry waked up to the 


necessity of backing up the campaign to 
make jewelers wear jewelry and the re- 
sponses to the editorial on this subject, 
published in the issue of July 15, have been 
many and enthusiastic. Some prominent 
manufacturers immediately asked permis- 
sion to have the editorial reproduced and 
have done so at their own expense, cir- 
culating it among their customers and their 
traveling force. Others have gone to the 
trouble of putting copies in the hands of 
their salesmen and sending it out with their 
bills. Altogether the movement to make 
the jeweler wake up to the fact that he 
must set an example if he wants his cus- 
tomers to wear jewelry is at last making 
proper headway. 

The laxity on the part of the retaii 
jeweler to wear the products he sells, and 
particularly the laxity of the sales force 
and clerks of the jewelry stores, has been 
a subject often commented upon but it is 
only now that many of our manufacturers 
and retailers are waking up to the fact of 
the bad impression that has been created. 
It must be stated on behalf of some of 
our manufacturers, however, that they long 
realized this and have never lost an oppor- 
tunity of bringing the facts home to their 
customers and their fellow jewelers. One 
prominent firm of platinum manufacturers 
in New York that has been in the fore- 
front in insisting that the jeweler wear 
jewelry has recently sent out to all its 
customers throughout the country a notice 
to the following effect: 


To make a sale you must create a 
desire on the part of the customer. 
Advertising will help do this. 

One of the easiest ways to advertise 
is for JEWELERS TO WEAR JEWELRY. 


Do your share to help increase 
Jewelry sales. 
Remember, the Furriers put over 


Summer furs. Other merchants are 
pushing their merchandise. 

GET BEHIND THE MOVEMENT. 
JEWELERS WEAR JEWELRY! 


The whole story is told in the above and 
we think that this is worthy of being cut 
out, posted and put in every retail jewelry 
store, in a place where it will be promi- 
nently before the eyes of the proprietor and 
his sales staff at all times. 





ANKING among 

the best business 
men of his community, 
the jeweler is rapidly 
forging ahead. As a “gift counselor” he is 
making a leading place for himself in future 
years as he strides forward to serve the next 
generation which is requiring more and more 
of the luxuries of life, 

As the science of jewelry merchandising 
develops the use of jewelry becomes more 
of a necessity than a luxury, and jewelers 
cannot be considered as conducting entirely 
a luxury enterprise. Modern campaigns are 
aimed at the democratizing of jewelry, but 
the history of jewelry which may trace its 
lineage almost to the birth of man, or at 
least early in his evolution, would indicate 
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that the wearing of jewelry has always been 
popular among all classes of persons, 

Keener and keener grows modern competi- 
tion in all fields and jewelers find rivals not 
only within the industry, but real competitors 
among other retail merchants who desire that 
their articles shall take the place of jewelry 
for gift giving and other purposes for which 
jewelry may be used. But the jeweler ever 
leads, being quoted ahead as his articles have 
a lure as old as Babylon, which enables them 
to prevail triumphantly over the ephemeral 
favors of other merchants. 

So rich is the history, so old the tradi- 
tions of jewelry, and the wearing of jewels, 
that a lifetime spent in the study of the early 
stages of the development of his profession 
would make the jeweler more erudite than 
the college professor. 

But the average jeweler takes a beneficial 
and benevolent interest in other things. He 
is usually an asset to the community, not 
only in a business but in a civic way; he 
belongs to clubs, to societies, and associa- 
tions for the development of trade, com- 
merce and sometimes civic pride, and is often 
a sportsman, or devotee of some sport, be- 
sides. He may add to his own experiences 
and learn considerable by being a good mixer, 
by mingling at the club, and at various 
meetings for the advancement of an industry 
which despite its venerable and respected age, 
is continuing to march at the head of the 
line of progress and entrench itself among 
the leading industries of the future. 





HATEVER were 


Bright Prospects 
" P the forces that 


for Business During 
Fall and Wint may have held back 
seeing nter retail business in the 


Spring of the year they are fast disappear- 
ing and the mental attitude of the business 
man, particularly the retail jewelers, is com- 
pletely, changing. Instead of doubt and 
pessimism which were manifest so strongly 
by distributors some time ago, we find con- 
fidence and optimism, and this despite the 
fact that we are now in the Summer season 
when business generally is in the doldrums. 
The change of mental attitude applies par- 
ticularly to the retailers in the jewelry in- 
dustry who are beginning to realize that 
business throughout the country is on a good 
foundation and this is manifested by sales 
actually made to a greater extent this Sum- 
mer than last. 

A survey of business generally gives 
ample warrant for the optimism of the re- 
tailer, for seldom have the fundamental 
conditions on which prosperity is based 
been better than at present and, in addition 
to this, the employment situation in most 
lines is good and there are actually more 
people in the United States with more 
money to spend than they have ever had 
before. The situation was well summed up 
in the opening of the analysis of business 
conditions made last week by the Guaranty 
Trust Co., of New York, in the following 
paragraphs: 

“Increasing confidence characterizes 
the business situation. Although the 
usual mid-Summer lull in many of the 
important branches of production and 
trade is in evidence, it is less pronounced 
than was anticipated earlier in the 
season. 
trends it is 


And as an indicator of future 
such 


over-shadowed by 
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improvement in the 
prospective crop yields, the advances in 
stock and commodity prices, the firm. 
ness of money rates and the unusually 
active movement of seasonal goods. 
“In comparison with the situation 
last year, present conditions appear in 


factors as the 


an especially favorable light. Nearly 
all indexes show greater activity in 
production and trade than a year ago, 
Indeed, in some lines the recession of 
the last few months has given way to 
expansion, in spite of seasonal influences, 
With business more active than was 
generally expected a few months ago, 
it is probable that, barring a reversal 
of the present favorable crop prospects, 
more than the usual quickening of 
activity will occur in the autumn.” 





If the reports received from correspondents 
of THe-JEWELERS’ CrirCcULAR from vari- 
ous parts of the country are a good cri- 
terion of-the expansion of business (as they 
undoubtedly are) retail jewelers of the 
country have nothing to fear, but in fact 
have much to expect in the way of good 
trade in the Fall and holiday season. The 
conservatism shown in buying in the last 
six months or more, while hard on the 
manufacturers and wholesalers, has put 
many of our merchants in an_ excellent 
financial condition and in a position to re- 
new their lines of merchandise with bright 
and up-to-date stock that will appeal to 
the buyers who are now beginning to open 
their pocket books, 

Jewelers must remember that proper buy- 
ing is as important as proper selling if 
they wish to take advantage of the oppor- 
tunity now offered, and they cannot expect 
to get business by displaying old and anti- 
quated merchandise. Now is the time for 
every dealer to take a survey of the con- 
ditions of the district to find out the proper 
stock necessary for his customers’ wants. 
Having done this he should proceed to give 
the wholesalers and manufacturers with 
whom he deals an idea of his requirements 
that they may be in a proper position to 
meet them in time. Unless all signs fail, 
this Fall and holiday season will be 
no time for hand to mouth buying. Busi- 
ness will come to the dealers who will first 
be in a position to properly display the 
right kind of merchandise at the proper 
prices. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ended Aug. 1, 1925 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coin... $816,512.29 
Gold bars paid depositors ........... 58,878.84 
(| Se er ee 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Exchanges Deposits 
BRU May eas Sesame eas eich ooewe $392,023.13 
Rie WER oo ihen cn be ee ase ns 102,296.48 
SEY “20 Gash cSpacse haus ese ese w cous 66,321.63 
Ct fale OSE ER eas een ene eaves ae eee! 98,585.25 
SRR POR is isis dal sd bids we oe EEA CR eee 157,285.80 
PE. BO S6KSscee Gas eaeahusseuseaee, Sonne 
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An out of town visitor in this city is Louis 
Lechenger, of Houston, Tex. 

Nolte C. Ament, vice-president of Lemon 
& Son, Inc., Louisville, Ky., is in this city. 

L. L. Moore, silver buyer for the J. W. 
Robinson Co., dry goods, Los Angeles, Cal., 
is in this city on a purchasing trip. 

Edward N. Schenkein, of 22 W. 48th St., 
has returned from Europe, where he spent 
the past two months on a purchasing trip. 

John S. Ernsting, of the Ernsting Co., 
Inc, San Diego, Cal., is an out of town 
visitor and while here is stopping at the 
Hotel Commodore. 

Among the visitors to the New York mar- 
ket is Edward J. Fry, Jr., secretary and 
treasurer of the Arthur A, Everts Co., Inc., 
jewelers, Dallas, Tex. 

Heyman Gabriel of the Gabriel Jewelry 
Co., Mobile, Ala., was an out of town visitor 
to this city last week and while here called 
at the offices of THE JEWELERS’ CIRCULAR. 

Miss Howard, silver buyer for Halle 
Bros., Cleveland, O., was in this city last 
week and is now spending a few days at 
the factory of the International Silver Co., 
Meriden, Conn. 

The business of J. B. Haskin, jeweler, 
this city, was incorporated at Albany, N. 
Y., last week by J. B. Haskin and A. C. 
Rutan. The business is capitalized with 
300 shares of common, no par value. 

Jack Fisher, of Fisher Bros., 126 Maiden 
Lane, sailed for home Aug. 1 on the Maure- 
tania. He had been abroad for three months, 
and during that time visited England, Paris, 
Roumania, Austria, Berlin and Belgium. 

H. Hecker, jeweler, of this city, has been 
granted a charter of incorporation by the 
secretary of State at Abany, N. Y. The 
business is capitalized for $5,000 and the in- 
corporators are L. Graboschrift and M. and 
H. Hecker. 

Leo Dreyfuss, representing Adolphe 
Schwob, Inc., 45 Maiden Lane, and L. Mala- 
wista, wholesale jeweler, 127 Canal St., left 
for the Canadian Rockies last Friday on a 
pleasure trip. They expect to be away for 
almost four weeks. 

Miss Martha S. Wittnauer, of the Witt- 
nauer Co., Inc., 30 W. 36th St., returned last 
week from Quebec, Can., where she visited 
her friends in the trade. Shortly after her 
return to this city she left for Connecticut, 
where she is now sojourning. 

The Rhode Island Jewelry Mfg. Co. is the 
name of a concern incorporated at Albany, 
N. Y., last week, with authority to do busi- 
ness in this city. The capital is $10,000 
and the incorporators are D. W. Gershuny, 
S. Schyowitz and M. Lipschitz. 

Edward H. Wallach has recently joined 
the sales force of Trachtman Bros. & Co- 
hen, manufacturers of platinum mountings, 
71 Nassau St., taking the place of H. Brand, 
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and will leave shortly on a trip for the con- 
cern through the middle west and the 
coast. 

The Customers Sales Corp. has authority 
to engage in the jewelry business in this 
city according to a charter of incorpora- 
tion granted at Albany, N. Y., last week. 
The capital is $10,000, and the incorporators 
include M. Katcher, M. Troy and I. Yan- 
owitz. 

The sympathy of his many friends in the 
trade is being extended to Jack Goldstein, 
of J. J. Schmukler, 133 Canal St., who re- 
cently suffered the loss of his mother, Mrs. 
Sarah Goldstein. Mrs. Goldstein died after 
a short illness and was buried at Mt. Hebron 
Cemetery. 

Permission to engage in business in this 
city is granted in a charter of incorpora- 
tion, issued at Albany, N. Y., several days 
ago to the Liberty Gold Chain, Bracelet 
& Jewelry Co. The capital is $9,000 and 
the incorporators. are L. Wagner, H. Sher- 
man and L. Wishnick. 

Sam Steinmann, formerly a sales repre- 
sentative for Goldsmith Bros. Smelting & 
Refining Co., and now connected with Bor- 
akove Bros., Bristol Seamless Ring Co., In- 
terstate Jewelry Mfg. Co., Isgur & Press, 
and the National Chain Co., will leave 
shortly on an extensive tour of the country 
in the interest of the concerns which he rep- 
resents. 

Joseph F. Pieper, well known jeweler of 
Covington, Ky., returned home several days 
ago after spending two weeks in Atlantic 
City and in New York. While in this city 
Mr. Pieper made his headquarters at the 
Hotel Astor. Before leaving Covington, 
Mr. Pieper conducted a special sale at his 
store which was one of the most successful 
he has held since starting in business. 

It was announced last week that Murray 
L. Schacter, who is the New York repre- 
sentative for the Marathon Co., Attleboro, 
Mass., has also been selected to represent 
the Lanad’or Co. in New York. The latter 
concern make 14 karat and 18 karat gold 
rings for ladies and have an office in room 
1709 at 15 Maiden Lane. The concern’s 
factory and main office is situated at Attle- 
boro, Mass. 

Jack Green, who was taken into custody 
recently at Albany, N. Y., as a suspect in 
the robbery of the establishment of Sobel 
& Kaleko, 49 Maiden Lane, and brought 
to this city by Detective Fay, was discharged 
when arraigned on Tuesday, July 28, before 
Magistrate Max S. Levine in the First Dis- 
trict Magistrate’s Court. As it was im- 
possible for the police to connect the pris- 
oner with the hold-up, he was discharged. 
Two men have been arrested and indicted 
on charges of having taken part in this rob- 
bery last March and the police are now 
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making a search for the other two bandits. 

A young man described as a diamond cut- 
ter, and who is out of work, made an un- 
successful attempt last week to hold up and 
rob an uptown haberdashery store. The 
young diamond cutter who was unable to 
obtain employment became desperate when 
hunger faced himself and his wife. He told 
the police that while walking along Broad- 
way last Thursday he found a cardboard 
box in the gutter near 3lst St. and when he 
examined it discovered that it contained a 
revolver and a number of cartridges. Tak- 
ing the gun he walked down Broadway 
as far as 28th St., where he strolled into 
a haberdashery store. As the proprietor 
of the store turned around to get a shirt 
which the “customer” had asked for, the 
diamond cutter struck him over the head, 
causing the blood to flow. The young man 
then apparently became frightened and ran 
to the back of the store and hid behind a 
packing case where he was later found by 
the police. ,> , 

Morris -Stolzenberg, jeweler, 72 Bowery, 
filed a voluntary petition in bankruptcy in 
the United States District Court, Manhat- 
tan, last Wednesday. In the schedules ac- 
companying the petition the jeweler’s liabil- 
ities are listed at $13,323, which amount 
constitutes unsecured claims. The assets to- 
tal $4,248, and include promisory notes and 
securities, $47; stock in trade, $2,000; debts 
due on open accounts, $2,031, and stocks 
negotiable, bonds, etc., $160. Among the 
largest unsecured creditors are the follow- 
ing: B. & G. Mfg. Co., $147; Morays Watch 
Case Co., $231; Biltmore Watch Case Co., 
Inc., $115; Ideal Watch Case Co., $450; S., 
Rodman, $783;; N. Seidman, $973; J. Man- 
sowitz, $272; A. Flaxman, $480; S. Wein- 
traub, $260; Seltzer Bros., $191 ; Charles Kivel 
& Co., $1,013; Weinstraum Watch Co., $755; 
Etna Watch Co, $427; Rosenfield & Fried- 
enthal, $573; ‘Charles Cohen, $109; Liberty 
Watch Case Co., $124; Sunset Watch Case 
Co., $117; J.. Lippman, $796; L. Willner 
Co., $240; B. Mason, $167; N. Budoff, $384; 
Reliable Gold Chain Co., $101; Crescent 
Chain Co., $583; National Watch Case Co., 
$363; D. Schenker, $765; B. Kimmel, $775; 
K. & W. Watch Case Co., $197; M. Simons, 
$165; Rialto Watch Case Co., $259; Lander 
Bros., $231; Bernstein & Chatelain, $786, 
and Samuel Hirschhorn, $135. These amounts 
are for goods sold and delivered to the al- 
leged bankrupt between March 1, 1925, and 
June 15, 1925, and all claims are evidenced 
by promisory notes. On Thursday Judge 
Mack appointed Wolfgang Schwabacher as 
receiver under a bond of $2,000. 

A man who was arrested recently as a 
suspect in the hold-up and robbery of Stan- 
ley’s Jewelry Store, 269 W. 125th St., July 
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JEWELERS 


in steadily increasing numbers are find- 
ing our location most convenient 
and our service very 
satisfactory. 
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16, was released by Magistrate Delagi in the 
Washington Heights Court last Friday. The 
suspect was discharged at the request of 
Detective Nemitz. The man was arrested 
on Tuesday, July 28, on suspicion of being 
implicated in the hold-up and robbery. Two 
clerks who were in the store at the time 
failed to identify this man and he was con- 
sequently discharged. 

W. Reiner, diamond importer, 170 Broad- 
way, is returning on the Mauretania, Friday, 
after a purchasing trip in the European dia- 
mond markets. 

Maurice A. Davidson, of Davidson Bros., 
importers of diamonds, 15 John St., who 
has been on a purchasing trip to the Euro- 
pean diamond markets for the past two 
months, arrived on the Olympic, Aug. 4. 
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Isidor Lassner of Lassner & Bamberger, 
Inc., importers of pearls and semi-precious 
stones, 21 Maiden Lane, will sail for Europe 
to-day (Wednesday) on the Berengaria, to 
visit the markets of France, Germany and 
England. 

Milton Gerstenblith of Gerstenblith Bros., 
manufacturers of platinum and diamond 
watches and importers of diamonds, 15 W. 
37th St., left yesterday (Tuesday) for his 
territory which will take him through Cali- 
fornia. He will be gone about two months. 
Harry Gerstenblith will leave on Aug. 23 to 
cover the middlewest in the interests of the 
same concern, 

Mrs. Samuel Pitzele, wife of Mr. S. Pit- 
zele, 22 W. 48th St., and daughter Mildred, 
are passengers on the steamship Berengaria 
sailing today (Wednesday) for France, 
where they will visit Miss Adelyn Pitzele, 
a younger daughter who has been completing 
her art studies in Paris. Mr. Pitzele ex- 
pects to join them shortly on a combined 
business and pleasure trip. 











S. Stanley Solomon, wholesale dealer in 
watchmakers’ and jewelers’ supplies, 21 
Maiden Lane, has opened a branch office in 
Washington, D. C., which will be in charge 
of Abe Blustein, who has been with the 
firm for several years as traveling repre- 
sentative covering Washington and vicinity. 


The office will be at the National Union 
building, 918 F St., N. W. 
Xen I. Livingston, who has been credit 


manager for J. J. Schmukler, 133 Canal St., 
for the past 10 years has resigned his posi- 
tion and is starting in business for himself 
as a public accountant and business advisor. 
Mr. Livingston will take a much needed rest 
and open an office in this city on Sept. 1. 
As yet he has chosen no headquarters but 
will notify his friends in the trade when he 
has established himself. 

Word was received here recently that 
Max Duneier, representing Duneier & Co- 
hen, diamond dealers, 24 Eldridge St., has 
booked passage on the Berengaria leaving 
Cherbourg on Aug. 15. Mr. Duneier has 
just completed a three months’ tour of Eu- 
rope in the interests of his firm. He was 
accompanied in his travels by his mother and 
sister who spent considerable time at Carls- 
bad for their health. The party will arrive 
in New York on Aug. 21. 
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In the closing account of the convention 
of the New York State Retail Jewelers’ 
Association, which appeared in last week’s 
issue of THE JEWELERS’ CIRCULAR, it was 
erroneously stated that the Embroider Art 
Corp. was among the exhibitors. This 
should have read the Embed Art Corp., 
which has an office at 15 W. 37th St., this 
city. On the night of the picnic, held by 
the association, the corporation presented a 
beautiful Bakelite pearl rope to a cousin of 
President Scheer’s, who was the winner of 
one of the contests. 

The next meeting of the New York Jewel- 
ers Benevolent Association will be held in 
the Hotel Pennsylvania on Tuesday evening, 
Aug. 18. All members are being requested 
to attend this meeting as the evening will 
be devoted mainly to the commemoration 
of the deceased member and founder, Leo- 
pold Lewis, who died on Wednesday, July 
22. Recommendations will also be offered 
to join in the present movement now in 
progress relative to adequate police protec- 
tion for jewelers in the prevention and 
detection of hold-ups and the criminals. 

The petition being circulated by the 
Metropolitan Retail Jewelers’ Association, 
Inc., urging that the fixed post system be 
established in New York, one policeman to 
be stationed at every four blocks and one to 
patrol this same distance in order to pro- 
tect the lives and property of merchants, is 
gaining a great deal of support in this city. 
During the past week a number of promi- 
nent organizations have signified their inten- 
tions of backing up the demands of the 
jewelers by signing the petition. When 
enough signatures have been secured the 
matter will be laid before the City Admin- 
istration for action. 

One hundred and fifty members of the 
ast New York Retail Jewelers Association, 
accompanied by their wives and friends, en- 
joyed their second annual outing which took 
the form of a boat ride to Indian Point, 
N. Y. Busses, rented for the occasion, met 
the picnicers at the Jewelers’ Centre, and 
took them to the Desbrosses St. Pier where 
the steamer awaited them. The boat ride 
was a great success, made doubly so by the 
talent of the jewelers and their friends mus- 
ically inclined. Playing everything from a 
trombone to a little banjo “uke,” a medley 
orchestra led by L. Katzwein and consisting 
of Bob Levine, Rose Fishman, Ruth Brody, 
Rose Katzwein, L. Karron and Miss S. 
Weiner presented an excellent program 
aboard ship. The stay at Indian Point was 
featurea by machine riding, an entertainment 
program, and a feast for the hungry. 

Many of the newspapers during the past 
week carried stories calling attention to the 
fact that the Maiden Lane squad, established 
to protect jewelers and other merchants in 
this district, has been revived. As is well 
known in the trade, the squad was organized 
many years ago and has continued to exist 
ever since. Only recently a number of new 
men were added to the squad and when the 
uptown jewelry district was established sev- 
eral years ago an adequate squad was 
assigned to that section of the city. There 
have also been additions made recently in 
the uptown district. Since the ‘concerted 


drive on crooks has been started by the 
Police Department, the Maiden Lane squad 
have been on the lookout for men going 
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below the old Fulton St. “dead line,” estab- 
lished many years ago by a well known 
Police Commissioner. They are picking up 
all men with records who appear in the 
downtown jewelry district and in this way 
hope to minimize crime in the jewelry trade. 


Five men were arrested last Thursday 
night on charges of the Sullivan law and 
were also identified at the Clymer St. police 
station as the bandits who on Feb. 19 held 
up Samuel Sager’s jewelry store at 725 
Broadway, Brooklyn, and escaped with $10,- 
000 worth of diamonds. Mr. Sager, his son, 
Samuel, Jr., and a clerk employed in the 
store, it is reported, told the police they 
were positive the prisoners were the same 
men who cowed them with guns and then 
looted the diamond trays. Patrolman John 
Moore, of the Stagg St. station, who 
arrested the five men single-handed, said 
that as he drove a department roadster past 
the sedan automobile in which they were 
sitting at Graham Ave. and Boerum St., he 
saw two of them exchange revolvers. 
Alighting, he covered the men and subse- 
quent search is said to have revealed that 
they had four loaded guns among them. 


George L. Van Moppes of the Van Moppes 
Diamond Co. of New York, 200 Fifth Ave., 
and his wife, as well as his father, L. M. 
Van Moppes of Newark and wife and Miss 
Hendrine Van Moppes of Paris, France, 
were injured in an automobile accident on 
Monday, July 27, while they were returning 
from Asbury Park, N. J. The accident oc- 
curred at Middletown, N. J., and caused in- 
juries to the occupants of Mr. Van Moppes’ 
car as well as those riding in the other ma- 
chine. Mr. Van Moppes’ automobile was 
traveling along the road when suddenly a 
car coming in the opposite direction swerved 
to his side of the road and caused a head-on 
collision, The occupants of the other car 
were severely injured, three of them so badly 
that they were removed to the Long Branch, 
Hospital where one of them is expected to 


die. Mr. Van Moppes and all of the other 


occupants of his machine suffered shock and 
body bruises and are now recuperating from 
their injuries. 

Rudolph Langfelder, as receiver in supple- 
mentary proceedings of the property of The 
Levitan-Crawford Co., Inc., formerly in the 
jewelry business at 129 Fulton St. filed suit 
in the Supreme Court on Monday against the 
corporation, David Belgore, and _ Isaac 
Levitan to restrain the defendants from 
prosecuting an action in the English courts 
to collect a claim for $9,000 against the 
Threadneedle Insurance Co., Ltd. of London. 
The plaintiff states that he is receiver of a 
judgment for $2,078 obtained on June 2 
against the corporation which has not been 
paid, and that the assets of the corporation 
were sold for $200, and were bought in by 
Abraham Packer, brother-in-law of Levitan. 
Mr. Langfelder said that Levitan testified 
that he assigned the insurance claim against 
the Threadficedle Insurance Co., Ltd., to his 
cousin, David Belgore, for a loan of $7,000. 
The plaintiff stated that the Threadneedle 
Co. rejected the insurance claim for a burg- 
lary loss in the Fulton St. store and the ques- 
tion is now being tested in the English courts. 
The plaintiff ‘asked that the claim be awarded 
to him. He stated that the Levitan-Craw- 
ford Co. has already collected $33,000 insur- 
ance. 
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Service Developed From 
Service Performed 


The banking service of The ice founded upon experience 
National Park Bank is a and achievement, one thatis 
development of many years’ practical, comprehensive, 
usefulness to commercial and well adapted to the 
institutions in ail parts of requirements of merchants 
the country and manufacturers in the 
Consequently, it is a serv- jewelry trade 
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Capital, Surplus and Park Avenue Office: 240 Park Ave. at 46th St. 
Undivided Profits $33,700,000 7th Avenue Office: 7th Ave. and 32nd St. 

















GRACE NATIONAL BANK 


cAn -Announcement to Jewelers 


When you are looking for a bank come to us; 
we understand your trade and believe in it. 


You will always find a cordial welcome 


HANOVER SQUARE = Capital and Surplus $2,500,000 NEW YORK 
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SALESMEN’S TRAVELLING EQUIPMENT 


in the regular stock numbers is carried at 
our New York Office, for your immediate 
needs. 


, Special Items Furnished 
No. 2121 Two Stack Case at Short Notice No. 2151 Ring Case 


RUECKERT MANUFACTURING CO. 


ew Yo ce n Francisco Office 
O18 Maiden Lane PROVIDENCE, R. I. Sen 20 Post St 
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The Adler Jewelry Co., 5 Bromfield St., 
has gone out of business. 

J. J. Mahoney, of the M. S. Page Co. is 
at Old Orchard, Me., for a rest. 

Harold C. Corbett has succeeded to the 
business of H. Brunelle in this city. 

James Russell and Frank Tink have gone 
to a farm in Cotton Valley, where they will 


imitate President Coolidge, making hay 
while the sun shines. 
H. Freeman, manager of the Lenox 


Jewelry Co., has'gone to Thompson’s Camps, 
Me., for several weeks. He is accompanied 
by his wife and niece and the daughter of 
David Nemser. 

One of the visitors in Boston last week 
was John D. Blackshaw, Miami, Fla., who 
says he likes the 57 varieties of New Eng- 
land weather. He will probably go to Ver- 
mont before returning south. 

The sympathy of the trade is extended to 
R. J. Murphy, of the Harkins & Murphy 
Co., on the death of his mother. She was 
the widow of James Murphy, who for years 
was with the Waltham Watch Co. 

Wholesale houses report that business is 
improving in many parts of New England. 
Collections are good, which is a sure indica- 
tion of returning prosperity. There is this 
fear that merchandise for the Fall may be 
scarce. 

Charles Huggins, of D. C. Percival & Co., 
has come back from a pleasure trip, looking 
as if he had been to Africa or some other 
hot country where the sun bakes men almost 
black. Charles looks 100 per eent perfect 
in health and color. 

R. K. McKeen, of the Thomas Long Co., 
is among those who have reluctantly said 
good-bye for another year to Maine, where 
he had been for a short sojourn. The only 
encouraging note in his return is that busi- 
ness with the Long company is unusually 
good for this time of year. 

The last report from Carl D. Smith, of 
the Smith, Patterson Co., is that he is “hit- 
ting on all twelve” on the road to recovery 
from an indisposition which necessitated 
complete change and rest at his Summer 
home in New Hampshire. If the present 
rate of speed is maintained Mr. Smith hopes 
to strike Boston very shortly. 

Mr. and Mrs. E. H. Saxton are on an ex- 
tended trip to California, including visits at 
various important cities en route. While in 
Chicago, on return, Mr. and Mrs. Saxton 
plan to call on Mr. Saxton’s parents. The 
father is 96 years of age and apparently is 
going strong for the century mark. The 
mother is 88 and also in remarkably well. 

The jewelry department of Jordon Marsh 
Co. reports that there is a brisk demand for 
watches of all kinds, the women buyers espe- 
cially favoring Swiss timepieces. The com- 
pany is making an elaborate display of such 
watches. The various window displays are 
attracting a great deal of attention because 
of their artistic treatment. C. J. Robinson, 
merchandise manager, has just returned 
from vacation at Bar. Harbor, Me. 

Two hundred dollars reward is offered by 
the Jewelers’ Security Alliance and Frank 
A. Andrews, Inc., for the arrest and con- 
viction of the person who committed the 
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sneak theft from Mr. Andrews, 276 Wash- 
ington St., of a ladies’ platinum ring about 
July 1. The ring has a bow-knot setting 
containing one large diamond, 1.41 carats and 
16 small diamonds and four small sapphires, 
with stock number on the inside of shank, 
2695. Jewelers and pawnbrokers are re- 
quested to forward all information to the 
nearest office of Pinkerton’s National De- 
tective Agency, the Boston offices of which 
are located at 77 Franklin St. 
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Alfred Riley, of the Evans Co., 


has re- 
turned from a western trip in the interest of 
his firm. 

J. J. Sommers left last week for an ex- 
tended western trip in the interests of his 


concern. 

Frank P. Kennedy has returned from a 
several days’ business stay in New York 
and vicinity. 

Alfred L. Lindroth, of the A. L. Lindroth 
Co., accompanied by his wife are enjoying 
a rest at Nantucket. 

A schedule arranged for the remainder 
of the Twilight Baseball League lists the 
final game on Sept. 3. 

The Paye & Baker Mfg. Co., resumed op- 
erations last Tuesday after being closed for 
a week’s vacation period. 

The Mason Box Co. team dropped a hotly 
contested game recently in the Twilight 
League, losing to the “Kaseys” by a score 
of 7 to 4. 

William Wray, for several years tool- 
maker for the R. Blackinton Co. has pur- 
chased a store and gasoline station and gone 
into business for himself. 

Lester C. Keyes and Wallace D. Kenyon 
are members of the committee in charge of 
the firemen’s muster and carnival to be held 
Sept. 18 for the benefit of the North Attle- 
boro District Nursing Association. 

The annual outing of the Evans Case Co. 
was held last Saturday at Rocky Point on 
Narragansett bay. More than 200 employes 
of the firm participated in the outing, trans- 
portation being made by motor buses. A 
clam bake and a series of sports furnished 
the afternoon’s entertainment. 

Word was received here the past week 
that Joseph A. Codding, formerly of this 
town, died last Sunday at his home in Bos- 
ton after a short illness. He was 45 years 
of age but removed from here.a few years 
age. He attended the schools of North 
Attleboro and before going to Boston was 
connected with the manufacturing jewelry 


concern of Codding & Heilborn Co. A wife, 
daughter and mother survive him. 
Frank M. Whiting & Co., Inc., through 


its treasurer, has filed the annual corpora- 
tion report with the Secretary of Corpora- 
tion at Boston, showing the following: As- 
sets—Real estate, $16,668; merchandise, 
$155,282; cash, $15,283; accounts receivable, 
$57,665; securities, $6,435; notes receivable, 
$600; furniture, fixtures, tools etc., $28,573; 


total, $280,506. Liabilities—Capital stock, 
$144,800; accounts payable, $9, 165; notes 
pavable, $72,220; reserves, $5,736; surplus, 
$48,585. 


CIRCULAR 








Mr. and Mrs. John Hempel are sojourn-. 
ing at Onset on the Cape. 

William Conley and family have been en- 
joying a week’s sojourn with friends on 
Prudence Island. 

Mr. and Mrs. Clarence Smith and Wil- 
liam Smith are touring Canada and will visit 
Montreal before they return. 

The Department of Labor and Industries 
gives the average wage in Attleboro at 
$21.65 for the month of June. 

Mr. and Mrs, Alfred Whittemore and 
daughter are spending two weeks at the 
Breakers, Quonochontaug, R. I. 

Lon Keeler won the golf handicap tourna- 
ment at the Highland Country Club last 
Saturday afternoon, with a net of 64. W. 
Moon with 69, was second best. 

Mr. and Mrs. J. B. Pion celebrated their 
golden wedding anniversary last Sunday 
at their home in James St., guests and rela- 
tives being present from the surrounding 
towns. 

Members of the Attleboro Retail Mer- 
chants’ Bureau with many of the clerks 
from the stores which closed at noon on 
Thursday, went to Rocky Point for the an- 
nual outing of the organization. 

The shops closed the past week for vaca- 
tions and renovations include the R. F. Sim- 
mons Co., Bliss Bros., W. E. Richards Co., 
L. Balfour Co., American Metal Crafts Co., 
Doty Mfg. Co. and A. D. Gobin & Co. 

Miss Eleanor Angus who has been em- 
ployed in the office of the R. B. McDonald 
Co., was married Tuesday afternoon at the 
Park Ave. Methodist Episcopal Church, 
Worcester, to Arnold Rhind, formerly of 
this city. 

Mr. and Mrs, Harvey FE. Clap have an- 
nounced the engagement of their daughter, 
Miss Beatrice Clap, to James A. Broe, Jr., 
of Portland, Me. Miss Clap is a graduate 
of Walnut Hill and attended Simmons Col- 
lege for the past two years. Mr. Broe is 
a graduate of Dartmouth College, ’23. 

Earl L. Bowman, who is associated with 
the M. S. Co., and Miss Isabel Lutener, who 
has been in the employ of the L. G. Balfour 
Co. for several years, were united in mar- 
riage at the Congregational parsonage here 
at noon on Monday last. They left imme- 
diately on their honeymoon which will be 
passed in an automobile trip. through the 
White Mountains. 

William Gow, for several years traveling 
salesman for Sykes & Strandberg, of this 
city and for Potter & Buffinton Co., Prov- 
idence, has resigned and on Aug. 1 joined 
the sales force of the H. F. Barrows Co. of 
North Attleboro. He will represent the 
firm through the west succeeding Louis D. 
Barrows, a member of the firm who will 
hereafter be at the factory. 

Two firms now in the Bushee building are 
to move soon because of the need of larger 
quarters. The Amereican Metal Crafts Co. 
is to move to the D. F. Briggs building, tak- 
ing a part of the space left vacant by the 
McRae & Keller concern. The Jewelers’ 
Casting Co. will move and on Aug. 15 will 
open up in the small building opposite the 
Watson Co. property in Mechanics St., 
allowing for a more. extensive business. 
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Chicago Notes 





James Macdonald, of the Wolcott Mfg. 
Co., recently returned from a business trip 
through the northwest. 

Ed. Brooks, of Williams & Co., Inc., Hey- 
worth building, is making a business trip 
through the north and middle west. 

George Goldberg, of New York, stopped 
off in Chicago last week to visit with the 
trade on his way to the Pacific Coast. 

Frank Neuberger, manufacturers’ repre- 
sentative, is making a two weeks’ business 
trip to St. Louis and the middle west. 

S. Kahn, of S. Kahn & Co., Petersburg, 
lll., was a visitor in Chicago last week look- 
ing over the markets and making Fall pur- 
chases, 

Miss Ida Munser, buyer of jewelry for 
the Boston Store, left last week for the east 
where she will look over the markets for a 
couple of weeks. 

George Fleming, representing the Wads- 
worth Watch Case Co., left last Sunday 
night for a business trip to Kansas City, 
Denver and midwestern cities. 

Ralph Seiffe, manager of the Chicago 
office for the Baer & Wilde Mfg. Co. is call- 
ing on the trade through the northwest and 
will return to Chicago Aug. 19. 

Tobias Sterns, Chicago manager for the 
Jacques Kreisler Co., returned last week 


visiting at the home office and with relatives. 

Chris J. Donnelly, of Thos. N. Donnelly 
& Co., 36 N. Dearborn St., returned last 
week with his wife from Lac du Flambeau, 
Wis., where he got in some good fishing. 

H. A. Schulze, representing the A. Witt- 
nauer Co., left Saturday to spend a few days 
at his home in Indiana before leaving for 
Baldwin, Mich., to do some trout fishing. 

W. C. Noack of W. C. Noack & Sons, 
wholesale jewelers of Detroit, Mich., was in 
Chicago last week calling on his many 
friends in the trade and visiting the markets. 

Clarence Thompson, of Joseph Fahys & 
Co., left last week for Cincinnati and other 
middle western cities, to call on the trade 
Mr. Thompson will be gone for about 10 
days. 

A. J. Williams, of A. L. Williams & Co., 
Goddard building, will leave the end of this 
week with his wife and family on a motor 
trip through Indiana, where he will visit 
with relatives. 

H. L. Grebasch, jewelry buyer for May & 
Malone, accompanied by his mother, left 
last Sunday to motor to Pentwater, Mich., 
where he will spend two weeks enjoying a 
much needed rest. 

W. C. McKee, of M. A. Mead & Co., re- 





turned home last week with his wife from a 
three weeks’ tour through the east. En route 
to New York they stopped at Youngstown 
to visit his friends. 

Clifford Whiting, of the Whiting & Davis 
Co., spent the past week in Kansas City, at- 
tending the convention of the Retail Jewelers’ 
Association of Missouri, and visiting with 
the jewelers of that city. 

Gus Verboomen, of Arthur-Strauss & Co., 
is spending two weeks with his wife in 
northern Michigan. Mr. Verboomen is mak- 
ing the trip by motor and is putting in his 
time fishing and resting. 

Warren Piper, of Warren Piper & Co., 
Columbus Memorial building, returned Mon- 
day with his wife and son from their Sum- 
mer home at Riverside, Mich., where he en- 
joyed a good month’s rest. 

Louis M. Rubin, of the Fidelity Diamond 
Shop, 15 S. Clark St., left last week with his 
family to motor to Elkhorn, Wis., to spend 
a couple of weeks there resting and challeng- 
ing his friends to beat his 86 in golf. 

Ross D, Rainsburg, buyer of jewelry for 
the C..A. Kiger Co., Kansas City, Mo., and 
Mrs. Rainsburg, motored to Chicago last 
week. They will spend two weeks here 
visiting at the home of Mrs. Rainsburg’s 
parents. 

Louis Hillman, one of the proprietors of 
the Herbert Jewelry Co., W. Madison St., 
accompanied by his family, motored to 
Starved Rock, last week, and after spending 
a few days there left for a tour through 
Michigan. 

Andrew Sallade, of Warren Piper & Co., 
will leave the end of this week with his wife 
for Estes Park, and other places of interest 
in Colorado. Mr. Sallade will be gone until 
the middle of September and will make the 
trip one of business and pleasure. 

R. C. Hadwick, who conducts a retail 
jewelry store at Owensboro and Hopkins- 
ville, Ky., stopped in Chicago last week for 
a couple of days to visit with friends on his 
way to Detroit, where he went to purchase 
a new automobile, and to drive it home. 

Friends in the trade will be happy to learn 
that Adolph Gastman, retail jeweler, at 20 
N. Dearborn St., is recovering very rapidly 
at his home from a two weeks’ illness. As 
soon as he has recovered enough he will 
leave for an extended trip to recuperate. 

Joe Finn, of the Schless-Harwood Co., 
New York, was in Chicago last week visiting 
with his many friends in the trade and with 
relatives. Mr. Finn was accompanied by his 
wife, and after spending a few days in Chi- 
cago left for Ohio to visit with Mrs. Finn’s 
sister, 

J. T. Montgomery, of M. A. Mead & Co., 


has left for the east to call on the trade. 
Mr. Montgomery will be gone for about 
two weeks. L. E. Jackson and J. V. Hind- 
march, of the same firm have also left for 
their territories and will be gone for several 
weeks. 

Charles M. Barry, Illinois, Missouri and 
Kansas representative for the R. Wallace & 
Son’s Mfg. Co., and traveling out of the 
Chicago office, 10 S. Wabash Ave., leaves 
this week for the home office at Walling- 
ford, Conn. He will spend two weeks there 
calling at the factory and visiting with his 
parents. 

The following representatives of the In- 
ternational Silver Co., were in Chicago last 
week calling on the trade and having large 
displays at the Palmer House: C. Munn, 
looked after the interests of the Wilcox 
Silver Plate Co., Frank Thompson, repre- 
sented the Derby Silver Co.; F. Mead, the 
Barbour Silver Co.; Harry Goodson, the 
Meriden Britannia Co.; and Willis Rice, 
“1847 Rogers Bros.” 

Daniel Williams, of Daniel D. Williams & 
Co., Emporia, Kan., motored to Chicago last 
week with his wife and family, to spend a 
week here visiting with his daughter. This 
week he has left with his entire family for 
their home in Wisconsin, where they will re- 
main for a week. While in Chicago Mr. 
Williams visited with his sisters and broth- 
ers, and also found time to call on his many 
friends in the trade. 

The Midland Mercantile Co., with offices 
in room 1716 Heyworth building, announces 
it has made satisfactory arrangements with 
the Art Ornament Co., of New York city, 
manufacturers of ivory toilet ware and 
novelties, to represent the latter in Chicago 
and the midwest. The Midland Mercantile 
Co. was formed recently by J. C. Harper, 
Chas. T. Greenburg and Frederick H. Klein, 
and they operate as manufacturers’ agents. 

James R. Akison and Anton Rygg, have 
formed a partnership under the name of 
Akison & Rygg, for the purpose of doing 
watch repairing for the trade. They have 
secured desirable quarters in room 1702 Hey- 
worth building, 20 E. Madison St. Mr. 
Akison, formerly was in business for him- 
self in the First National Bank building, and 
has been identified with the jewelry business 
for many years. Mr. Rygg is also well 
known to the trade, as he has been in busi- 
ness for himself at Oak Park, and prior 
to that time was connected with the watch 
repairing department of Spaulding & Co, 
for more than 20 years. 

Ed. Cain, of Ed. Cain & Co., wholesale 
jewelers, with offices in the Mallers building, 
returned to Chicago this week from a three 
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months’ business trip through the west to 
the Pacific Coast. Mr. Cain made the trip 
by motor and was accompanied by his wife. 

“Walter C. Taylor, of the Elgin American 
Mig. Co., left recently for a short trip to 
the Twin Cities. 

George Dahlman, of the Reliance Mfg. 
Co., returned this week from a short busi- 
ness trip to Detroit and Ohio cities. 

L. H. Schafer, of L. H. Schafer & Co., 
Columbus Memorial building, is spending a 
week with his wife, visiting with friends 
down State. 

J. H. Hennis, manager for H. D. Vognild, 
retail jewelers at 1564 Milwaukee Ave., visit- 
ing with his wife and family, is motoring 
through the nearby States. 

H. Paul Juergens, of Juergens & Ander- 
sen Co., accompanied by his family, left last 
week for a three weeks’ trip to the Rocky 
Mountain district to enjoy a good rest. 

John Braude, of Arnstein Bros. & Co., 
New York, was in Chicago last week calling 
on the trade and visiting with relatives. 
Mr. Braude returned to New York this 
week. 

Ernst Block, manager of the Chicago office 
of Louis Stern & Co., left recently for St. 
Louis, Cincinnati and his southern territory. 
Mr. Block will return to Chicago about 
Aug. 19. 

Charles Purdy, of Purdy & Crane, left 
this week with his wife and family on an 
extended motor trip to Sault Ste. Marie. 
En route they will stop at Mackinac Island 
to spend a few days. 

Al Moss, manager of the Chicago office 
of J. J. White Mfg. Co., with offices in the 
Heyworth building, is making a business 
trip through the central west and south, and 
will return to Chicago sometime the end 
of this month. 

Friends of Emil Braude, of Emil Braude 
& Sons, 29 E. Madison St., received word 
from him last week from London. He states 
both he and Mrs. Braude are well and en- 
joying themselves immensely by visiting the 
many countries of Europe. 

Emil Noel, with offices on the 15th floor 
of the Heyworth building, left last Thurs- 
day with his wife and daughter to motor 
to Pentwater, Mich, to remain there for a 
couple of weeks. Mr. Noel’s son is at Camp 
Roosevelt, not far from Pentwater. 

S. M. Grossman, manufacturers’ repre- 
sentative, returned to Chicago last week, 
after spending five weeks in calling on the 
trade through the middle west and south. 
Mr. Grossman will remain in Chicago for 
two weeks to look after his trade here before 
leaving on another trip. 

The gift section of The Fair department 
store of this city recently was removed to 
the seventh floor of the store, and has been 
enlarged more than twice its original size. 
Many new and beautiful articles have been 
added to the department. Miss Anderson is 
in charge of the department. 

After spending two weeks at the home 
office in Chicago, replenishing their stocks 
and attending sales conferences, the follow- 
ing representatives of the Blauer-Goldstone 
Co., Kesner building, left for their respective 
territories this week: M. H. Barham, 
Louis Slobe, H. G. Morris, George Weislow, 
F. L. Custer, and Wm. Jacobson. 

- Oscar A. Lessing and Sidney H. Israel, 
of the Israel-Lessing Sales Co., returned last 
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week from a 10-day business trip to St. 
Louis, Pittsburgh and Cincinnati. T. Leon- 
ard Goodman, of the same firm, also re- 
turned from a two weeks’ trip through the 
middle west. Leonard Lewy will return this 
week from a three weeks’ trip through the 
middle west. 

C. W. Johnson is now connected with the 
traveling force of the C. H. Knights-Thearle 
Co., and will represent this house in 
Nebraska, Illinois and Kansas. Mr. John- 
son will leave for his initial trip some 
time this week. He is well known to the 
jewelers in this territory as he has covered 
it for several years for another wholesale 
house of this city. 

Visitors in Chicago last week looking 
over the markets and visiting the displays 
of the eastern manufacturers and importers 
at the Morrison Hotel included: C. W. 
Huckleberry, Charleston, Ill.; Mr. Ullrick, 
of Miller & Ullrick, Bloomington, Ill.; M. 
Koelewich, Galveston, Tex.; Dan Williams, 
of Daniel Williams & Co., Emporia, Kan.; 
Christian Jansen, Davenport, Ia.; Theodore 
Rosengren, Seymour, Ia.; George W. Chat- 
terton, Milwaukee, Wis. 

OQ. F. Samuelson, Pacific Coast repre- 
sentative of the Towle Mfg. Co., was 
called home last week from his territory on 
account of the sudden death of his father. 
Mr. Samuelson, Sr., was knocked down and 
killed by two demonstration automobiles 
while attempting to cross the street at 
Sheridan Rd. and Belmont Ave. He was 
buried at Rosehill Cemetery on Monday. 
Mr. Samuelson left immediately after the 
funeral for the coast to complete his trip. 

Through the arrest of Leonardi Russo 
in Milwaukee, and his return to this city 
under the charge of having participated in 
the hold-up and shooting of an American 
Express Co. messenger recently, police be- 
lieve they have solved the hold-up of Phil 
Altschul on the 11th floor of the Heyworth 
building, when $35,000 worth of diamonds 
were secured in a spectacular manner and 
R. B. Piawaty, of the American Watch Case 
Co., was struck over the head with a re- 
volver. All of those in the office at the time 
of the hold-up have positively identified 
Russo as one of the men, and Piawaty has 
identified him as the man who struck him, 
and has preferred charges to that effect. It 
is reported by the police that a confession 
has been secured, together with the names 
of the others implicated. The hearing is set 
for next week. 











TRADE CONDITIONS 


Local retail jewelers report that their trade dur- 
ing the month of July was quite satisfactory and 
that in fact, they had no room for complaint. They 
say that their sales showed a nice gain over the 
corresponding month of last year and they are 
expecting a very good business during August and 
September. General trade conditions in Evansville 
have been gradually looking up for some time past 
and collections have shown a gain. Reports from 
the rural communities are most encouraging and 
show a general improvement in business conditions. 





Most of the pearl button manufacturers in 
towns in southern Indiana and southern 
Illinois report their plants being operated 
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on steady time and mussel shells are coming 
in quite liberally. 

J. L. Thuman, retail jeweler, W. Franklin 
St., here, has recovered from his recent 
injury sustained in a fall. 

Charles Artes, of the Charles F. Artes 
Co., Inc., 321 Main St. is back from a 
business trip to Indianapolis. 

William Blackman, of the retail glassware 
firm of Blackman & Lunkenheimer, has re- 
turned from his annual sojourn. 

E. A. Rhoades, retail jeweler, Chrisney, 
Ind., was in Evansville on business recently 
and reported trade conditions improved. 

Ed. Welp, retail jeweler, Huntingburg, 
Ind., was in Evansville on a business mission 
recently and reported a very good trade in 
his town. 

Hovey H. Tislow, retail jeweler, Peters- 
burg, Ind., who is spending the heated 
season on the lakes up in Wisconsin, is ex- 
pected to return home in a short time. 

Retail jewelry merchants at Grandview, 
Ind., helped to make the chautauqua given 
there last week a success. Among the 
speakers at the chautauqua was Magnus 
Johnson, former United States Senator from 
the State of Minnesotta. 

Local dealers in glassware report that their 
trade has shown a good deal of improvement 
of late and that they are looking for a very 
nice Fall business, in fact better than that 
of the corresponding period of last year. 

The Business Men’s Association of Boon- 
ville is arranging for a series of “trade days” 
to be held once or twice a month in the 
hope of bringing more country trade into 
the town. Ed. A. Jarrett, former mayor 
of Boonville, is president of the association. 

Floyd Nester, retail jeweler, Boonville, 
Ind., accompanied by his wife, was here 
last week on business. Mr, Nester is quite 
optimistic regarding business conditions and 
believes that with the resumption of the 
coal mines of Boonville and Warrick county 
that general business conditions will get a 
whole lot better. Reports from many of 
the towns in southern Illinois and western 
and northern Kentucky are to the effect that 
coal mines are getting ready to resume and 
that business conditions are looking up a 
great deal. 

3usiness men of Boonville, Ind., on Tues- 
day of last week celebrated the turning of 
the water from the new water system and 
among those prominent in the celebration 
were Floyd Nester, of Heinzle & Nester, 
retail jewelers, and Charles Hebner, of hte 
Hebner Jewelry Co. People attended the 
celebration from many of the towns and 
cities in southern Indiana. For many years 
past Boonville has been handicapped for the 
want of water, getting its supply from two 
artificial lakes, which have come nearly 
going dry during the present Summer. 








It was announced last week that the busi- 
ness and good will of the H. J. Cook Co., 
Knoxville, Tenn., was taken over by H. G. 
Cook, who for years had been identified 
with the concern. Dr. Cook will continue 
at his new store at 616 S. Gay St., in the 
Journal building, where he will carry a 
complete line of jewelry, silverware, watches 
and diamonds, etc., as well as an equally 
equipped optical department. The announce- 
ment was made by Mrs. H. J. Cook, who 
had charge of the business at 409 Gay St. 
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Peter Moller, jeweler, Waupaca, Wis., 
recently visited friends in Milwaukee. He 
motored to Milwaukee and also through a 
portion of Wisconsin. 

L. H. Gollberg and R. F. Weckerle, rep- 
resentatives of Boszhardt-Possin Co., Mil- 
waukee wholesale jewelry firm, are now out 
on the territory in Wisconsin. 

August H. Leichtfuss, representative of 
the William F. Gollberg Co., Milwaukee 
jewelers’ supply house, has started on his 
trip through the central part of Wisconsin. 

Milwaukee jewelers have received an an- 
nouncement that Nels S. Anshus, of Menom- 
inee, Wis., was married on June 29 to Miss 
Gladys Button, of Eau Claire, Wis., at the 
home of Miss Button. 

R. W. Amidon, who represents the Kuesel 
Bros. Co., Milwaukee wholesale jewelry 
house, in Iowa and Minnesota, has started 
on his Fall trip. Mr. Amidon enjoyed a 
rest of two months and feels much better 
now. 

Mrs. F. J. Theleman, wife of Fred J. 
Theleman, manufacturing jeweler at Mil- 
waukee, and her sister, Mrs. Walton, of 
Paducah, Ky., spent a week at Silver Lake, 
Wis. Mr. Theleman visited with them over 
the week-end. 

H. L. Polzer, Milwaukee jeweler in the 
Stumpf building, at 1122 12th St, Mik 
waukee, has returned from a sojourn which 
he spent in the northern part of Wisconsin. 
He also attended the State convention of 
the jewelers at Eau Claire. 

Max Barkan, Milwaukee wholesale 
jeweler, has returned from a pleasant trip 
motoring through Wisconsin. He covered 
about 1,000 miles on his tour. He was gone 
for two weeks and attended the convention 
of the Wisconsin jewelers at Eau Claire. 

C. W. Olney and Mrs. Olney have re- 
turned from Denver, Colo., where Mr. Ol- 
ney competed in and won the trapshooting 
tournament held at Denver. Mr. Olney, 
who conducts a store at West Allis, Wis., 
reports visiting Pike’s Peak while at Denver. 

Leonardo Russo, arrested by detectives in 

Milwaukee and taken back to Chicago in 
connection with several express robberies, 
has, it is claimed, confessed implication in a 
$35,000 jewel robbery and the robbery and 
wounding of George Pugsley an express 
guard. 

The American Plating & Mfg. Co. has 
been incorporated in Wisconsin to do busi- 
ness in Milwaukee. The capitalization is 
$5,000 and the incorporators are S. M. Rush, 
Edwin G. Grundmann, and Harry Weisner. 
Mr. Rush is the owner of a refining business 
at 228 Muskego Avenue, Milwaukee. 

John R. Montgomery, president of the Re- 
liance Silver Co., Milwaukee, has started 
on his regular trip through Iowa. H. S. 
Paterson, representative of the Reliance con- 
cern, has also started on his trip and will go 
through Montana, the first time the Reliance 
company has ever attempted to make con- 
nections in that State. 

Bids will be asked for the construction 
work on the new building to be erected by 
Archie Tegtmeyer, prominent Milwaukee 


jeweler, about Aug. 10. The building will 
be erected on the corner of 4th St. and 
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Grand Avenue, the present site of his store. 
It will be 10 stories high and 50 by 100 feet. 


William F. Bringe, member of the firm of 
Bringe Bros., manufacturing jewelers and 
diamond setters, Milwaukee, has sold his 
half interest in the firm to J. L. Smith, who 
was with the E. H. Warnke Co., Milwau- 
kee, for the past 12 years. Ed Bringe will 
continue to hold his interest in the business, 
and the firm name will remain the same. 
William Bringe is retiring because of ill- 


health. 


The first signs of Fall business put in an 
appearance last week according to Brad- 
street’s weekly review. A Summer quiet has 
fallen on the wholesale and retail business. 
Retail jewelers in Milwaukee report that 
business is quiet at this time which is the 
customary condition. It is the vacation 
period and the public is not buying heavy. 
One manuafcturing jeweler in Milwaukee 
stated that he has been rushed with orders 
the past few weeks and that the business 
this Summer is the best the firm has ever 
had for this time of year. 

The Bernz Jewelry Co., Milwaukee retail 
jewelry firm, was the victim of a check 
swindler last week. It was the first of the 
fraudulent checks to be passed in Milwaukee 
by the gang which has been doing it in 
other parts of the State. The sum was for 
$50. Employes of the jewelry company said 
that the man had a large book of the 
travelers checks and that the check bore 
the name of the “United States Bankers 
Association.” A. M. de Voursney, special 
agent for the Wisconsin Bankers Associa- 
tion, is working on the case. 


Among the Wisconsin jewelers who 
visited the Milwaukee wholesale houses 
during the week were W. Wedyck, Wedyck 
& Rano, Waukesha; M. Schneider, Schnei- 
der Bros., Burlington; B. Panik, Cudahy; 
George Armbruster, Cedarburg; William 
Liulevich, Racine; William Endlich, Kewas- 
kum; Mrs. Estberg, Estberg & Sons, Wau- 
kesha; E. Starkey, Waterford; A. N. Con- 
nores, Reedsburg; H. W. Umbs, South Mil- 
waukee; J. A. Hughes, Milton Junction; 
Mrs. Percy Hatch, Oconomowoc; E. F. 
Waldhier, Beaver Dam; ‘Mrs. Hille, Me- 
nomonee Falls; and L. Plantz, North Mil- 
waukee. 


David Feinberg is now associated with 
the Henry L. Tanezer Co., Milwaukee 
wholesale jewelry firm, and will specialize 
in platinum jewelry, emeralds, and diamonds. 
Mr. Feinberg has a reputation among the 
trade for his expert knowledge of gems. 
Announcement has also been made by Henry 
L. Tanezer that Clyde C. Fuller of the 
First Wisconsin Trust Co., Milwaukee; R. 
E. Brandenburg, secretary-treasurer of the 
Concordia Fire Insurance Co., Milwaukee; 
and George H. Gillies, assistant secretary of 
the First Wisconsin Trust Co., are now in- 
terested in the Tanezer concern. The office 
of the firm is being remodelled, it will be 
redecorated and the office force will be en- 


larged. 
Lb. A. Kuesel, president of the Kuesel 
Bros. Co., Milwaukee wholesale jewelry 


firm, has returned from Los Angeles, Cal., 
after an extended stay. Mrs. Kuesel and 
daughter, Marion, who accompanied Mr. 
Kuesel to Los Angeles will remain there for 
a few weeks. Quesel visited Santa 
Barbara after the earthquake, and reports 
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that the photographs taken of the damage in 


that city are perfect. He described the 
California Hotel which was given wide pub- 
licity in the papers throughout the country, 
and said that the wall was completely de- 
stroyed as the photograph shows. The mis- 
sions at Santa Barbara were not ruined to 
such a great extent, said Mr. Kuesel. He 
told of the shock being felt in Los Angeles 
and that he was in bed at the time and could 
feel it moving under him. 











George E. Bendal of the Wagner Gilger 
Cohn Co. has started on his first Fall trip. 

M. E. Means who has been away on a trip 
through Pennsylvania is back home again. 

M. C. Horton of Newark, O., has made 
an assignment for the benefit of his cred- 
itors. 

Otto Gross, diamond setter for the Sigler 
sros. Co. has gone to Europe for a three 
months’ trip to visit his relatives. 

R. E. Gourley and L, J. Goetz of the Sig- 
ler Bros. Co. leave the first part of the com- 
ing week for their respective territories. 

l.. B. Strawn and family have just re- 
turned from a tour through the east, which 
included visits to Atlantic City, Washing- 
ton and Gettysburg. 

S. H. Greenwood of the firm of the Fos- 
ter & Greenwood Co. is sojourning with his 
family at Lake Chautauqua and Jamestown, 
the latter being his home town. 

W. H. Cohn, of the Wagner Gilger Cohn 
Co., who has been spending the past month 
in the northern part of Canada hunting and 
fishing has returned and is looking extremely 
well. 

Among out of town jewelers in Cleveland 
this week were: W. M. Gartner, Warren; A. 
G. Chaffee, Garrettsville; H. J. Smith, Mt. 
Gilead; L. E. Shute, Middlefield and L. W. 
Wyckoff, Chagrin Falls. 

Miss Bess Vestal who has been con- 
nected with the Sigler Bros. Co., for quite a 
while and who is known to many of the 
trade has left the company to get married, 
and will reside in Saginaw, Mich. 

The photographers’ convention which was 
held in Cleveland and brought photo- 
graphers from all over the United States 
and Canada helped stimulate business for 
some of the down town jewelers. 

Local wholesalers report that collections 
are unusually slow. A fair amount of busi- 
ness is being received from out of town, 
and things are expected to improve with the 
ending of August and the finishing of vaca- 
tions. 

H. Abelson for some time past manager 
of the Cleveland branch of Small’s Inc., 
credit jewelers, has been promoted to man- 
ager of the company’s new store at Newark, 
N. J. His successor is Bert Silver, former 
credit manager of the Cleveland store. 

Mrs. Bertha B. Smith, wife of Ellet D. L. 
Smith, well known local jeweler of St. 
Clair Ave. and 105th St., passed away at 
her residence, 434 Dundee Drive. Mrs. 
Smith is survived by her husband and one 
daughter. She was a charter member of 
Trevor Chapter O. E. S. No. 415. Burial 
was in Lake View Cemetery. 
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Cc. F. Brooks, jeweler, has opened a new 
establishment at Urichsville, O. 


Walter Mayer, president of the Wallen- 
stein-Mayer Co., left on a fishing trip to 
Frankfort, Mich., on Monday. 

George Brown, of Frohman & Co., re- 
turned early in the week from a trip through 
Illinois and then repacked his trunks and 
started through Indiana. 

Julius D, Jacobs, of the D. Jacobs Sons 
Co., will leave Aug. 5 for a motor tour to 
Cape May and eastern points. He will be 
accompanied by the family. 

Cincinnati wholesale houses sent letters 
of congratulations to A. L. Orme, jeweler, 
who recently bought a large business block 
and established a new store in part of the 
block at Napoleon, O. It is said to be one 
of the finest of its kind in northwestern 
Ohio. 

During the illness of Julius Jacobs his 
two brothers, Arthur C. and Edwin B., of 
the D. Jacobs Sons Co., will cover his ter- 
ritory in part through the States surrounding 
Ohio. Gus Spiegel, of the same firm, will 
leave shortly for a trip through Michigan 
and Wisconsin, 

Clarence Loeb, of L. Loeb & Sons, and 
president of the Cincinnati Wholesale 
Jewelers and Manufacturers’ Association, 
has returned to Cincinnati after a seven 
weeks’ tour of the southwest. He found 
business in a promising state and declared 
that the Fall season should be a good one 
in the jewelry trade. 

The “Spencer Diamonds” kept up their 
good work in the Central group by handily 
beating St. Marks, 15 to 0, last Sunday. 
The diamond representatives played a fault- 
less game both at the bat and in the field 
while two pitchers worked and the opponents 
gathered but two hits, one from each twirler. 
The good pitching caused the fielders to 
make some keen stops and throws in the 
field. 

Edgar Noterman, chairman of the enter- 
tainment committee of the Cincinnati Whole- 
sale Jewelers’ and Manufacturers’ Associa- 
tion, has taken up with Clarence Loeb 
the question of staging an outing for the 
organization at the Ohio Boat Club. Mr. 
Loeb is the president of the organization and 
also of the boat club and it is probable that 
a clam bake or shore dinner will be tendered 
the wholesale dealers and manufacturers at 
the club some time during the latter part 
of August. 

Walter Wilkening, diamond setter, has 
moved his establishment from 810 to 702 
and 703 Andrews building, 5th and Race 
Sts. He has secured larger quarters and 
greater accommodations on the lower floor 
and it also provides more space for the 
shop department. He is also provided with 
a direct view of Fifth St. as the new offices 
are on the outside or north part of the 
building. Mr. Wilkening moved into the 
quarters shortly after returning from a trip 
through the east. 

George J. Gruen, prominent watch manu- 
facturer and president of the local Business 
Men’s Club, probably will accept the chair- 
manship of one of the committees that are 
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being organized to conduct a campaign for 
$500,000. The money is sought to increase 
hospital facilities in Cincinnati and provide 
greater accommodations for chronic or in- 
curable medical cases. Mrs. Gruen has ac- 
cepted an invitation to organize the various 
women’s committees that will take part in 
the campaign. 

Ed Cronninger, secretary of the Cincin- 
nati Wholesale Jewelers’ and Manufacturers’ 
Association received a letter of invitation 
for the American National Retail Jewelers’ 
Association meeting which wil! be held at 
the Hotel Jefferson, Richmond, Va., Sept. 
15 to 18. Mr. Cronninger turned the letter 
over to E. E, Reemelin, of the Chamber 
of Commerce, who will circularize it to the 
trade in Cincinnati in order to acquaint 
local manufacturers and dealers with the 
details. It is likely that a number of Cin- 
cinnatians will attend the meeting. 

A. S. Workum, president of the A. S. 
Workum Co., diamond cutter in the Schmidt 
building, was called to New York city, 
Thursday evening, by the death of his father, 
Solomon J. Workum, a retired diamond cut- 
ter. Solomon Workum was a diamond cut- 
ter in Amsterdam many years ago and 
taught the trade at the bench to his son 
Abraham, of Cincinnati. He made his home 
in Cincinnati with the local diamond cutter 
for a period of 12 years and at the time of 
his death was living with another son, Ar- 
thur, in New York city. A third son, Jack, 
is in Europe at the present time. 

A campaign to eliminate all fraudulent 
advertising and stop all methods of illegal 
practice will be instituted by the Ohio State 
Optometric Association, according to Robert 
J. Hess, optometrist of Cincinnati and 
Governor of Zone 8 of the State organiza- 
tion. In announcing the campaign Mr. 
Hess also gave out a list of chairmen for 
the different counties in Zone 8. Dr. 
Clarence Kaufman is chairman in Hamilton 
County; Dr. C. F. Faris, of Hillsboro, for 
Highland County; Dr. E. T. Stackhouse, 
Clinton County; Dr. Charles Merlett, 
Butler County; Dr. James B. Scott, Cler- 
mont County; Dr. William J. Stahl, Brown 
County; Dr. Eugene Krone, Adams County, 
and Dr. Charles N. Frantz, Warren County. 
Dr. Joseph Wing, Cincinnati, is Lieutenant 
Governor of the zone. 








Indiana Notes 





TRADE CONDITIONS 

Business continues to look up in the jewelry trade 
here. Local jobbers say the small town retailer not 
only is buying a little heavier than he did at 
this time last year, but is far more optimistic con- 
cerning Fall business. Conditions in the rural 
communities will be materially improved this Fall 
as compared with last because of good grain crops. 
The wheat crop was far from a failure and most 
farmers have ready money now. When the corn 
crop, which will be one of the largest in the 
history cf the State, comes off, the farmer can 
come back as a buying power. 





The Jackson Jewelry & Optical Co. has 
established a store at 913 Ft. Wayne Ave., 
Indianapolis. 

Harry O. Cobb is the owner of the jewel- 
ry store at 22 N. Meridian St. The store 
formerly was operated by the Fletcher Noe 
interests and went into the hands of a re- 
ceiver. 

Ralph Roessler, jeweler, Marion, Ind., has 
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returned from Council Bluffs, Ia., where he 
had a conference with William R. Green, 
chairman of the House Ways and Means 
Committee. The purpose of the conference 
was in relation to a further reduction of 
the income tax. 

The trade in Marion, Ind., is co-operating 
with the motion picture exhibitors of that 
city in making “greater movie season,” which 
begins Aug. 2. An essay contest is being 
held by one of the newspapers of the city 
on “What the motion picture means to me.” 
The trade is building up a list of prizes 
which will make the winners happy. 


Harry Blustin has taken his position as 
manager of Mason’s, Inc., 657 Wabash 
Ave., Terre Haute, Ind. He comes from 
Minneapolis where he formerly was man- 
ager of the L. Jacob’s store and has had 20 
years’ experience. The present stock of the 
Mason store has been augmented. Shortly 
after his arrival he started a Summer sale. 

Fire originating recently in the jewelry 
store of Ollie Cox, Rockville, Ind., not only 
destroyed that store but spread to one en- 
tire side of the public square and before 
being checked had done damage estimated at 
more than $100,000. Little insurance was 
carried by merchants either on their stocks 
or buildings. The Cox store was the first 
to go. It is believed the fire started follow- 
ing the explosion of a small can of. gasoline 
in the store. 


Fire recently destroyed the plant of the 
Columbia China Corp., Porter, Ind., near 
Valparaiso, with a loss of $50,000. The 
fire is believed to have started from a kiln 
used in burning color paint on Chinaware. 
A large quantity of China stored in the front 
of the building was saved. A new kiln, 
costing $15,000, which was to have been 
fired the day of the blaze, was destroyed with 
other equipment. Fire departments from a 
number of surrounding towns aided in pre- 
venting further spread of the fire. 

Word has been received in Indianapolis of 
the recent marriage at Monticello, Ind., of 
Paul Davey, owner of a jewelry store at 
Evanston, IIl., and Miss Martha Josephine 
Hornbeck of Monticello. The ceremony 
was read by the Rev. C. C. Jordan, pastor 
of the Monticello Methodist church. The 
ceremony took place under an altar of ferns 
and roses to which the bridal party pro- 
ceeded through an aisle formed with morn- 
ing glories and ferns. Following the wed- 
ding a two course luncheon was served, after 
which the young couple left on a trip through 
the east. 

The trade in northern Indiana, particularly 
around Peru, Logansport, Kokomo and sim- 
ilar cities, are being warned against two bad 
check workers who fleeced merchants of 
Gary, Ind., out of hundreds of dollars in 
one day. It is belived by the police that 
the couple went south from Gary to try 
the same thing in other similar cities. A 
man and woman giving the name of “Mr. and 
Mrs. R. L. Green” are the workers. They 
do considerable trading at the stores after 
banking hours, preferably Saturdays. Checks 
are issued in the sums of from $2.50 to $25 
and none are any good. The marchandise 
is ordered delivered to an address, if the 
city is large enough, and if not they say they 
will return for it. The check always is in 
excess of the value of the merchandise and 
cash is received for the difference. 
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doctors. 


The “Pastor” 


seconds. 





15 East 26th Street 





PASTOR STOP WATCH 


TO RETAIL AT $7.50 


ALES can be made to sportemen for use at race tracks and athletic meets, 
to students, auto dealers, engineers, teachers, physical directors, psycholo- 
gists, physiologists, 


is a timepiece as well as a Stop Watch. The sweep-second hand 
registers on the outer circle of the watch dial, which is graduated in fifths of 
The minute numbers count the seconds. 
adds to the robustness. 
anteed mechanically perfect and is used by leading engineers, U. S. Govern- 
ment and large Universities. 


SHOW CASE OR WINDOW DISPLAY ON REQUEST 


THE STERLING WATCH COMPANY, INC. 


laboratories, manufacturers, dentists, boy scouts, and 


The unbreakable crystal 


The finish is nickel. The Pastor Stop Watch is guar- 


Manufacturers 


$2 33 33 New York, N. Y. 




















IN ANY WIDTH OR SHAPE 


SIMSON BROS. 
FINDINGS 


Office and Factory 
125 Canal St., New York 


To Manufacturers 
Only. 


Il received your book, PRACTICAL DIAMOND SETTING. 
I have set several flat-top rings which were commended very 
highly by my employer, and am now working on my first 
paved ring 


Writes a correspondent in Dallas, Texas, who did not have the 
slightest mechunical knowledge of flat top setting before receiving our 


aaem. YOU CAN DO THE SAME 
Prepare for the busy season NOW. 


PRACTICAL DIAMOND SETTING 


By ROBERT GRANT 
Five separate lessons written so you can understand them. Tools, how 
they are prepared, Style charts, working methods and designs, raising 
the beads, bright cutting, carving, millgraining, ete., all cleverly 
illustrated. 





It’s all there from start to finish 
Handsomely bound in soft leather, size 9x12. Price $10.00 


THE SERVICE PUBLISHING CO. 
P. O. Box 4473 JACKSONVILLE, FLA. 








MESH BAGS 
‘SILVERWARE 


Repaired — Replated 
And Completely Restored Like New 


By experts whose skill and experience aided by 
the newest equipment assures satisfaction. 


SWARTZ & CISKE 


“Plating That Lasts” 
10 S. Wabash Ave. 














Chicago 











If You Make White Gold Jewelry 
Why Not Make It Look Like Platinum? 


The Hoke-Phoenix White Finish gives it 
White Finish 


the true platinum color; easily, quickly and 
very cheaply. It covers the soldered spots, 
stays white and looks right. 


Send in your order today, and please your 
trade by making your white gold rings look 
like platinum. 1 qt. $5.00—will finish several 
hundred small articles. 





AAMAS 





Ask for free Circular C. W. F. 


SAM W. HOKE, Mar. 














JEWELERS TECHNICAL ADVICE C9 
22 ALBANY St NEWYORK CITY 











Fourteen Karat Gold 


ONYX 
Jewelry 


Samuel Lawson 


71-73 Nassau Street 


Repairing and Special Orders New York 








the Protection Ring Guard 


Has No Points to Catch or Scratch 


EASY TO PUT ON 


Made in 14K Yellow, White and 
Green Gold 


The Lion Safety Pin Clutch Co. 


Pat. Feb. 26,1917 100 W. 21st St., Room 411,New York Pat. May 25, 1920 
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Rk. E. Bridges, well known dealer of 
Corning, Arks., was here during the passing 
week and visited the local wholesale trade. 

Roy Culbertson, treasurer of the Hess & 
Culbertson Jewelry Co., has returned from 
a visit with his family at some of the Ozark 
region resorts. 

J. Con O’Brien, salesman in the diamond 
department of the Hess & Culbertson 
Jewelry Co., 9th and Olive Sts., is away on 
a pleasure trip. 

Leo S. Bauman, vice-president of the Bau- 
man-Massa Jewelry Co., in the Commercial 
building, left last week to join his family at 
Frankfort, Mich. 

Mark Fairley, house salesman with the 
Eisenstadt Mfg. Co., in the Star building, 
is back at his duties again, after enjoying 
a visit in the Ozarks. 

Joseph Grandlich, prominent jeweler of 
Sheboygan, Wis., was here this week to 
visit the wholesale trade. Accompanied by 
his son he was taking a trip in his machine 
and planned to visit Kansas City and other 
points west before returning home. 

Sam H. Bauman, president of the Bau- 
man-Massa Jewelry Co., in the Commer- 
cial building, is sojourning at Atlantic City 
with his wife. He will be away from his 
desk until Sept. 1, and probably will visit 
New York before returning home. 

S. Smith, 513 N. Grand Blvd., will move 
shortly to larger and more suitable quar- 
ters in the store room, four doors south of 
his present location. The new quarters are 
being overhauled and fixed up for his needs, 
and meanwhile the old store is advertising 
extensively a clearing sale. The change will 
take place as soon as the alterations are 
completed and the new location ready for 
occupancy. 

3usiness is reported improved with the 
wholesale trade since the salesmen took the 
road. Said one head of a prominent concern, 
in reply to an inquiry from THE JEWELERS’ 
CirCULAR correspondent: “Our business so 
far for July is away ahead of that for July 
a year ago. Since the men got in the field 
the dealers appear to be taking hold and are 
doing the usual seasonal buying. Stocks, we 
feel, are in good shape with the dealers, and 
with any demand from the public will have 
to be replenished, and this will be quickly 
reflected in the wholesale end of the trade 
as the source of supply for the dealers.” 

A prospective customer visited the jewelry 
store of Clarence Mueller, at 2529 S. Jeffer- 
son Ave., one day last week and asked to 
be shown some diamonds, being waited on 
by Mrs. Mueller, the proprietor’s wife, who 
was in charge during his absence. The cus- 
tomer left shortly, saying he would be back, 
and on the return of Mr. Mueller it was 
found an imitation diamond had been sub- 
stituted for a genuine one. The case was 
reported to the police, and later it was found 
the thief had taken the good stone to the 
Jewelry store of C. A. Winter, at 3757 S. 
Jefferson Ave., and left it to be set. In- 
cidentally he borrowed $25 on it, and, of 
course, did not return. It was valued at 
$160, so the police restored it to its owner, 
and are still searching for the culprit who 
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got away with the ring and the $25 from 
Mr. Winter. 

The annual picnic and outing of the em- 
ployes of the Hess & Culbertson Jewelry 
Co., at 9th and Olive Sts., was held Satur- 
day, July 25. This was the sixth annual 
event of its kind, and was enjoyed by a 
crowd of several hundred, which included 
employes, heads of departments and com- 
pany executives, their families and friends. 
As has been the custom for the past few 
years the store of the firm was closed all 
day Saturday, so that the employes and 
heads could enjoy an all-day holiday. Vari- 
ous forms of entertainment were provided 
and contests of different kinds for the 
women and children added to the interest of 
the occasion. Refreshments also were pro- 
vided, and the day being fair and the weather 
pleasant a generally good time was reported 
by those who attended. 

Newspaper advices indicate the early set- 
tlement by Lloyds, of London, the insurance 
underwriters, of a claim for nearly $200,000 
to cover a theft loss of diamonds by Joseph 
Frackman, a Chicago dealer. The loss oc- 
curred last year, and not being able to se- 
cure a satisfactory settlement, a suit was 
filed for the claimant by A. M. Frumberg, 
a St. Louis attorney. The latter is just back 
from London, where he went to press settle- 
ment of the claim, and while there effected 
an agreement with counsel for Lloyds Co. to 
pay $195,000 on the claim. This payment 
is subject to a check-up of the books of the 
jeweler, and payment has been opposed all 
along on the claim of the insurance company 
that the policy had expired, and that the 
robbery occurred before a renewal of the 
policy, which was under way, had been 
formally approved by the company. 
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V. C. Champion, of the Champion Jewelry 
Co., De Ridder, La., is reported retiring 
from business. 

E. A. Mugnier, of W. E. Taylor & Co., 
who is spending months on the Gulf Coast 
in an effort to regain his health, reports he 
is feeling much better. 

EK. Waldemere, a jeweler of Gulf Port, 
Miss., with his family motored to Hot 
Springs, Ark., last week, stopping over at 
different places of interest. 

3ernard Manheim, an antique dealer of 
Royal St., returned last week from a three 
month‘s trip through Europe, during which 
time he collected some rare pieces of art 
and many rare pieces of Sheffield ware. Mr. 
Manheim traveled through France, Switzer- 
land, Germany and England. 

The New Orleans Optical Co., branch of 
the American Optical Co., which previously 
occupied offices in the Krower building, has 
leased a portion of the second floor in the 
Grant building. Removal to the new head- 
quarters will take place on Sept. 1. Con- 
sidering the expansion of both businesses, 
more space is required by both the Krower 
firm and the American Optical Co. branch, 
which necessitated this change. 

The Fall Buyers’ Convention conducted 
by the Association of Commerce will open 
on Aug. 3 for a period of two weeks. The 


111 


merchants throughout the south are invited 
to visit this market. Tickets covering rail- 
way fare have been mailed and necessary 
preparations being made to entertain these 
visitors to New Orleans. A great many 
merchants from all parts of the south are 
expected in this city during these two 
weeks. 

The firm of Hereford, Inc., jewelers of 
611 Canal St., which is being sued for 
$57,000 for the non-fulfilment of a 10-year 
property lease dated from Oct., 1921, to 
Oct., 1931, at the rate of $750 per month, 
requested last week before the Civil Dis- 
trict Court that liquidators be appointed 
and that an appraisal of their property be 
made. The stockholders and court appointed 
Ralph S. Hereford and Otto H. Ahten. 

Frank Austin, salesman of Hausmann, 
Inc., will spend the next few weeks with 
his family in Gulfport. Mrs. E. Volk, of 
Hausmann’s pearl department, will return 
Monday and Mrs. T. L. Fournier is plan- 
ning to motor part of the way to Chicago 
and visit that city and other places of in- 
terest. Mrs. Emma Clark, of the watch 
department, will visit relatives in Chicago 
and Davenport, Ia., and will be gone for 
five weeks. 

Henry Weil, New York, is now associated 
with the firm of Leonard Krower & Son, 
Inc., where he will be active in the jewelry 
department and general management of the 
business. E. W. Carruth, representing this 
firm, has just returned from a_ successful 
trip to Porto Rico. A. L. Judis, repre- 
senting the firm of Leonard Krower & Son, 
Inc., is now making a trip through Florida 
and reports that section of the country very 
flourishing. 

A magnificent assortment of silverware, 
silver plated ware, cut glass, lamps, novel- 
ties, etc., is now on display in Mobile, Ala., 
Montgomery, Ala., Atlanta, Ga., Macon, 
Ga., Albany, Ga., Columbus, Ga., Birming- 
ham, Ala. This display is in charge of Paul 
Seibel and R. A. Janin, representing Leonard 
Krower & Sons. Owing to the magnitude 
and considerable assortment of the merchan- 
dise, it has created considerable interest 
throughout the south. 

Traveling salesmen in town _ included: 
Earl E. St. Orr, F. H. Noble & Co.; N. T. 
Sherwood, Frank Krementz Co.; E. J. Cut- 
rer, P. Levine & Co.; William Kinscherf, 
Wm. Kinscherf Co.; William T. McWhood ; 
Samuel H. Maybaum, Maybaum Bros., Inc.; 
H. C. Yerkes; W. H. Gregory, Link & 
Angell; J. M. Lissauer, Arnstein Bros. & 
Co.; J. R. Hewett, Enos Richardson & Co.; 
George H. Sluter, Jones & Woodland Co. 
and the Brassler Co.; A: B. Sutherland, 
Allsopp Bliss Co.; Henry Greenthal, Albert 
Lorsch & Co.; J. Williams, Eichberg & Co. 

The jury was unable to agree in the case 
of Bennie St. Ann, and Alvin Habighorst, 
tried before Judge Echezabal, Criminal Dis- 
trict Court, on the charge of stealing 
diamonds valued at $30,000 from the Tra- 
verse Jewelry Co., on common St., this city, 
last June. The judge ordered a new trial 
entered and the jury dismissed. The Dis- 
trict Attorney said he would fix the case for 
trial again, probably some time in December. 
The jury stood seven to five for conviction, 
it is reported wnofficially. The bonds for 
the two men were placed at $15,000 each 
to await the second trial. 
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NEW YORK 
586 Fifth Ave., 


SALESROOM 


Chiming all Quarters—Burl Redwood Panels. 
Height 1034”, Length 2114”, Dial 7”. 


N. Y., Robt. E. Wilkes, Mgr. 
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Herschede Clocks are strictly an All-American product, as we manufacture both 
cases and movements complete in our factory at Cincinnati. 


Chime Hall Clocks, $190.00 to $1,710.00 list—Half-Hour Strike Mantel Clocks, $17.00 to $57.50 list. 
Chime Mantel Clocks, $57.50 to $126.50 list—Boudoir Clocks with fine 11-Jewel Lever Escapement, $26.50 to $34.50 list. 


Send for our Hall and Mantel Clock Catalogs 


Jewelers’ Circular List Prices 


THE HERSCHEDE HALL CLOCK COMPANY 


CINCINNATI, OHIO 


Hour and Half Hour Strike on Chimetone Rod. 


No. 3008—Mahogany 


Height 914”, Length 20%”, Dial 5”. 


A. I. HALL & SONS, INC. 


Pacific Coast Representative, San Francisco, Cal. 


























Earrings 


366 Fifth Ave. 


ITALIAN SILVER FILIGREE 


Chokers, Necklaces, Bracelets, 


Also in Matched Sets 
Exclusive Styles in All Finishes 


BORRELLI & VITELLI 


New York City f 
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20-22 Eldridge St. 
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Buy for Less— 


VALUE BELLS offers 
guaranteed merchandise at 
prices that are the talk of 
the trade. Write for a sam- 
ple copy, and we'll put your 
name on our mailing list. 
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Established 1885 New York, N. Y. 
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GENUINE, NATURAL 


UNMOUNTED 





Send for pri 





ELK TEETH 


of every description at lowest wholesale prices. 
Sent on selection to well rated manufacturing 
jewelers. 

Also teeth of the small species of European 
Elk called Fallow Deer, for small work. 


PRECIOUS STONES 


Fine quality, well cut, Amethyst, Aquamarine, 
Garnet, Topaz, Tourmaline, Sapphire, Morganite, 
etc. Leading Synthetics in first class Rubies, all 
colors of Sapphires, Alexandrite, Hyacinth, etc. 
A large line of dimension Cabochon, Semi-Precious 
Stones for the jeweler, such as Scenic Moss Agate, 
Carnelian, Bloodstone, Amethyst quartz, Moon- 
stone, Malachite, Lapis, Thompsonite, Turquoise 
of Matrix, Clean and Scarabs, Opal, Chrysoprase, 
Jade, Cameos, ete. 

Gem Material, in rough and sliced, for cutters, in 
precious and semi-precious stones. 


aiid dieees ansseei am anniemnneny-aeiaen, tn dnatbenw- ant testa. 


aes leusntter, Dastweed, So. Dek. 











CRUCIBLES fase 
J. & H.BERGE $5."22.23 


ODD SHAPES 
WATCH GLASSES 


Perfect Fitting Dust Proof 


114 Fulton St., New York 
UGER & FANDE 


THE BUYERS’ DIRECTORY 


Price $1.00 
The Jewelers’ Circular, 11 John St., New York 
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John Eddington, Pontiac jeweler, was in 
Detroit last week replenishing his stock for 
the late Summer trade. 

George Blashill, Northville, was in De- 
troit last week calling on the wholesale trade 
and adding to his stock for the late Summer 
trade. 

R. D. Cramer has recently opened a new 
store at Redford, a suburb of Detroit. The 
location is in a rapidly growing section and 
promises well. 

John Trost, who maintains a fine retail 
jewelry shop in the American State Bank 
building, has recently returned from a two 
weeks’ pleasure trip. 

Reid Berkey, of the Charles A. Berkey 
Co., wholesale jewelers, has returned from a 
two weeks’ sojourn at the Berkey Summer 
home on Stoney Lake. 

L. L. Johnson, Tawas City, passed a few 
days in Detroit last week adding to his stock 
for the late Summer and Fall trade, which 
he anticipates will be extensive. 

H. W. Baxter, Birmingham, was in De- 
troit last week calling on the wholesale and 
manufacturing jewelers. He anticipates a 
good business for the late Summer and Fall. 

Oscar Kolhoff, of the Gustave Fox Mfg. 
Co., Cincinnati, while on a pleasure trip 
stopped off in Detroit for a short time last 
week for a call on friends in the wholesale 
trade. 

H. C. Pudrith, of the E. H. Pudrith Co., 
is enjoying a month’s sojourn at Lake Huron 
pleasure resorts. Before returning he also 
expects to pass a short time visiting in 
Canada. 

H. B. McNally, Brown City, who sold his 
jewelry business some time ago, was in De- 
troit for a few days last week preparing for 
removal to Florida, where he is about to 
enter the real estate business. 

A. Stadler, on the 10th floor of the Jewel- 
ers’ Court, who heretofore has devoted his 
attention to the sale of diamonds, has re- 
cently entered the manufacturing business. 
He has every facility for doing this kind ot 
work, 

C. A. Rock, of the Scribner & Loehr Co., 
wholesale jewelers in Cleveland, and his 
family, were in Detroit last week, and made 
calls on the company’s branch in the Jewel- 
ers’ Court. They are on their annual pleas- 
ure trip. 

Clare Fuller, of Krainbrink & Fuller, 
Ionia, was in Detroit last week calling on 
the wholesale jewelry trade. The retail 
business in that part of the State is holding 
up well and has a promising outlook for the 
coming Fall. 

Mrs. Mary Martinek, wife of J. W. Mar- 
tinex, jeweler at Travers City, and active in 
fraternal and charitable work, died at her 
home in that city last week. Besides her 
husband she leaves four children. She had 
been ill for a considerable time. 

E. W. Berg, Michigan sales representa- 
tive for the E. H. Pudrith Co., is now call- 
ing on the trade in the lower peninsula, 
traveling in a newly purchased sedan. He 
finds business unusually good and anticipates 
a fine Fall trade for the retailer. 

J. W. McClintock, Northville, has moved 
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into a new store in the downtown section ot 
that place, and now has one of the’ finest 
jewelry establishments in his territory. For 
a time he conducted his business from his 
residence, but growing trade induced him to 
get into a larger store. 

William T. Blashill, retail jeweler, Ox- 
ford, Mich., has recently purchased a block 
of three brick stores across the street from 
his present location. He does not state what 
disposition he will make of them. Mr. 
Blashill was a recent visitor in Detroit, 
purchasing new merchandise. 

Vernon Glendening, retail jeweler on 
Ferry Park Ave., was again visited by a 
window smasher last week. This makes 
four times within almost as many weeks 
that he has been the victim of this type of 
robbery. The first time, as stated in a for- 
mer account, his loss was about $400. Each 
time thereafter it has been somewhat less. 

The J. F. Codling Co., retail jewelers, 
Royal Oak, a suburb of Detroit, is erecting 
a new store building, 60 by 110 feet, at an 
estimated cost of $75,000. It is expected the 
structure will be ready for occupancy about 
Oct. 1. This is one of the finest locations in 
the metropolitan district of Detroit. The 
store will be equipped with the most modern 
and attractive furnishings. 

W. F. Broer, of the W. F. Broer Co., 
with a branch establishment in the Jewelers’ 
Court, is away from the main establishment 
at Toledo for two weeks or more. He is 
making the best of a _ well-earned rest. 
Within the last year he has moved the main 
establishment at Toledo into a new store, 
and then early this Spring the same thing 
was done with the Detroit branch when it 
took up quarters in the Jewelers’ Court. 

The Grosse Point Jewelry Co., on E. Jef- 
ferson Ave., suffered a loss of about $1,000 
recently when someone threw a_ brick 
through a show window. The thief worked 
rapidly and so skillfully that he was able 
to make his escape without causing any 
great amount of commotion. Window 
smashing has become so common in Detroit 
of late that some jewelers are beginning to 
wonder if it really pays to make their dis- 
plays so attractive as to tempt people. 


Jewelers and retailers in other lines at 
Lansing are engaged in a controversy as a 
result of a movement started to remove all 
street signs in that city. They seem to be 
about equally divided, many claiming that 
poles and other unsightly features are more 
of a detriment to the city’s appearance than 
the signs. Some of the latter are expensive 
electric affairs. At a recent meeting of the 
Merchants’ Bureau it was decided that a 
committee would be appointed to visit the 
retailers in an effort to obtain a “gentle- 
men’s agreement” to remove all the obstruc- 
tions. 

A young man who is wanted by the police 
in Highland Park, a suburb of Detroit, in 
connection with the theft of two diamonds 
valued at $752 from the jewelry store of 
W. M. LaClare & Co., has been arrested in 
Los Angeles, and will be brought back. Ac- 
cording to the police this man, with a com- 
panion, entered the LaClare store last De- 
cember and asked to see some uncut dia- 
monds. They examined a number, it is 
claimed, and after they left without making 
a purchase two of the diamonds were found 
missing. 
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The Panama building, on the northeast 
corner of 3rd and Alder Sts., has recently 
been remodeled and had two additional 
stories added. A number of new leases have 
been put through. Ray Parker took a three- 
year lease on a suite of rooms on the 3rd 
St. side of the mezzanine floor for the manu- 
facturing and retailing of jewelry, while 
Joseph H. Lehmann took a three-year lease 
on rooms on the Alder St. side on the same 
floor for the repairing of watches and 
jewelry. 

Frank A. Heitkemper, well-known local 
jeweler on Alder St., got himself “writ up” 
in the local Sunday paper last week with 
an account on the sporting page of the cup 
which he annually put up in a golf tourna- 
ment. The account was accompanied by 
a picture of the genial Frank, with one of 
the silver cups he offers. It was about 10 
years ago that Mr. Heitkemper conceived 
the idea of offering a cup to his fellow 
golfers who were in the same class with 
him—he was then playing with a handicap 
of about 20 strekes. Mr. Heitkemper 
has long since graduated from that class, as 
all who know him will testify, but he still 
offers the handsome cup each year, and the 
trophy tournament almost always brings out 
a large entry. Play in the qualifying round 
over 18 holes will be at scratch, while in the 
elimination rounds players will be handi- 
capped on a basis of holes up. There will 
be flights of eight players, and the winner 
in each flight after the trophy flight will re- 
ceive a trophy. The first round matches wiil 
be completed by Aug. 9; the semi-finals by 
Aug. 16; and the big battle for the Heit- 
kemper trophy will take place on Sunday, 
Aug. 23. 








Western Canada Notes 





The many friends of Henry Birks, one 
of the leading jewelers of the Dominion, 
are extending sincere sympathy on the loss 
of his wife, Mrs. Henry Birks, at Montreal, 
the other day. The wife of the distinguished 
jeweler was 78 years old at the time of her 
death, 

Through the variety and character of its 
offerings, Dingwall’s is coming into the fore- 
front as one of the leading gift stores of 
Winnipeg. It is specializing in the matter 
of gift giving, and is offering a wide range 
of articles from which selections can be made 
for any occasion. 

Birks in Winnipeg, members of the Dollar 
Day Association of that city, which is closely 
affiliated with the Retail Merchants Associa- 
tion, participated in the recent July “Dollar 
Day,” cordially inviting the public to its 
store in a cleverly worded acrostic, whose 
first letters spelled “Winnipeg’s Dollar 
Day.” 

The Kirkland Gold Mines, Ltd., with non- 
personal liability, was incorpcrated last week 
in British Columbia, for $1,000,000. Incor- 
poration was effected at Victoria fcr this 
Victoria concern. The Mimico Mines, Ltd., 
with headquarters at Vancouver, was also 
incorporated with non-personal liability 
clauses, last week, for the same sum. 
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W. C. Guerth, Redlands, spent several days 
in Los Angeles last week on business. 

R. L, Lomax, 850 S. Broadway, has opened 
a branch store at 7610 S. Vermont Ave. 

A new jewelry store has been opened at 
6037 Hollywood boulevard and is known as 
the Kassobian Co. 

Harry Oberlin, of the Oberlin Bros. Co., 
San Francisco, spent several days in. Los 
Angeles last week on business. 

F. M. Rhomberg, Banning, was in Los 
Angeles last week on his way home after a 
week spent at Catalina Island. 

Mrs. C. H. Clifford, formerly of Plattes- 
ville, Wis., has opened a new jewelry store 
in the Glendale Hotel building, Glendale. 

O. G. Tullis, Santa Monica, is sojourning. 
He is making an extensive trip to Alaska 
and is accompanied by his wife and daughter. 

William C. Baird, Yuma, Ariz., spent some 
time here last week on his way home after 
having attended the Elks’ convention held in 
Portland, Ore. 

C. O. Arnold, Pasadena, is spending a 
month visiting his relatives in Kansas and 
Iowa. He will return by the way of the 
northern points. 

H. E. Jones, western representative for 
the Wadsworth Watch Case Co., with head- 
quarters at San Francisco, is visiting the 
trade here for a few days. 

C, W. Humphreys, 5408 S. Vermont Ave., 
has returned after 10 days spent in San 
Francisco. He was accompanied by his 
wife and made the trip by auto. 

M. A. Furlong, Reedley, is spending 
several weeks in Los Angeles, convalescing 
after spending three weeks in the California 
Hospital undergoing treatment for neuritis. 

E. L. Tiffany Taft, spent some time here 
last week purchasing goods for his new 
store. His former place of business was 
entirely destroyed by fire several weeks ago. 

The jewelry store of P. E. Rowe, 4194% 
Whitier boulevard was entirely destroyed by 
fire on the morning of Monday, July 13. 
Loss was to the amount of $1,700. He car- 
ried $1,000 insurance. 

H. E. Reid, formerly of Long Beach, has 
purchased the jewelry store, formerly oper- 
ated by David Stuart, 6238 Santa Monica 
boulevard, Hollywood. Mr. Stuart passed 
away several weeks ago. 

G. B. Crisp, 4306 Central Ave., is on a 
pleasure trip to the Grand Forest, Cal. He 
is accompanied by Mrs. Crisp who has just 
returned from a month’s trip to Seattle, 
Wash., and Portland, Ore. His store is left 
in charge of Mrs. Johnson. 

George H. Godfrey, 617 Jewelers build- 
ing, has left for a two weeks pleasure trip. 
He will visit San Francisco and Monterey. 
He is making the trip by auto and is ac- 
companied by his family. His store is left 
in charge of George Wilschendorf. 

Ira W. Smith, manufacturers agent, 912 
Broadway Central building, has returned 
from a three weeks’ sojourn spent in visit- 
ing the Yosemite Park. He also spent one 
week in San Francisco on business. He 
was accompanied by his wife and family. 

The window of the store of August Sund- 
quist, 3204 W. 6th St., was broken by window 
smashers on the night of July 18. Loot to 
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the value of $150 was taken. He carried no 
insurance. The thieves were evidently scared 
away as goods to the value of $1,500 was 
left in the window unmolested. 

F. B. Stegeman, secretary and superin- 
tendent of the Wadsworth Watch Case Co., 
is a local visitor this week. He is on a 
pleasure trip and came by the way of the 
Canadian Rockies and San Francisco. He 
will reutrn by the way of Grand Canyon. 
He is accompanied by his family. 

Kathleen Bryson, who for the past five 
years has been the general telephone opera- 
tor for the E. W. Reynolds Co., was mar- 
ried Saturday, July 25, to Edward Shipsey 
of this city. After a two weeks’ honeymoon 
spent in the high Sierras she will return 
and resume her duties with this concern. 

August Swanson, western representative 
of the Alvin Silver Co., with headquarters 
at San Francisco, is spending several days 
in Los Angeles on business in the interest 
of his concern, He recently returned from 
Chicago and has brought out his family. 
They will make their permanent home in 
San Francisco. 

T. R. Canody, Huntington Beach, has gone 
to the Yosemite Valley. He will make the 
trip by auto and will cross the high Sierras 
to Inyo Co. He will camp en route and do 
considerable fishing. He will be absent 
about three weeks and is accompanied by his 
wife. His store in his absence will be con- 
ducted by C. E. Pennington. 








Pacific Coast Notes 

Henry Wolff, Alameda, Cal., has gone out 
of business. 

A voluntary petition in bankruptcy has 
been filed by P. Pedersen, Burlingame, Cal. 
The assets are listed at $22,925 and the lia- 
pilities are said to be $28,250. 

Several illustrations of W. N. Jenkins 
jewelry store at Oakland, Cal., accompanied 
by a description appeared in a magazine 
dealing with commerce of greater Oakland. 

Charles Haas & Sons, of 425 I. Main St.; 
Stockton, Cal., are celebrating the diamond 
jubilee of their business career, or the 76th 
anniversary of the founding of the concern. 
The event has been one of unusual interest, 
both in the trade and to the public of that 
vicinity. The business was founded July 
1, 1850, more than three months before Cali- 
fornia became a State in the Union, the 
founder being Jacob Ling. Eight years 
later it was purchased by Charles Haas, the 
senior member of Charles Haas & Sons, who 
continued it alone until he founded the pres- 
ent concern. From a small beginning it has 
grown to one of the most modern jewelry 
establishments on the Coast and has shown 
steady growth with the development of the 
community. In commemoration of this dia- 
mond jubilee the firm recently issued a little 
pamphlet on the subject which showed a 
few of the interiors of the modern establish- 
ment and a line cut drawing of the business 
and the store as it was first conducted by 
Mr. Haas. The pamphlet also contained 
“The Story of the Diamond” which in brief 
and succinct form gave many interesting 
facts as to this queen of gems, 
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C. Cadle, 315 E. 2nd St., Muscatine, Ia., 
recently sold out to J. D. Ballon. 
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Penn, Slater, Mo., was a visitor 
and buyer in the local wholesale market last 
week. 

J. S. Gadd, jeweler, Almena, Kans., ac- 
companied by Mrs. Gadd, motored into Kan- 
sas City from their home last week. 

George W. Jordan, who formerly traveled 
the south for the C. A. Kiger Co., whole- 
salers this city, but who is now with the 
Boston Jewelry Co., Boston, Mass., was in 
the Kansas City market on Monday, July 
27, calling on a number of his old friends 
here. 

In consideration of the comparatively 
small number of visitors from out of town 
last week, it appears that most of the re- 
tailers in this section of the country are re- 
serving their trips to Kansas City until this 
week, when they may attend the Missouri 
convention. 

A fire on the night of July 24, originating 
on the roof of the Lillis building, at 11th 
and Walnut Sts., resulted in about $1,000 
damage to the building and the contents 
of a photograph shop, and about $500 dam- 
age to the contents of the shop of the D. 
H. Michaelson Jewelry Mfg. Co. 

George L. Marquis recently left his wife 
in charge of their retail store at Pond 
Creek, Okla., and is spending a month in 
Washington, D. C., with his son and daugh- 
ter, who live there. Mr. Marquis expects 
to keep the time fully occupied while on his 
first visit to the Nation’s Capital, and will 
return through Kansas City en route to his 
home. 

Horace McKinney, of the Kansas terri- 
tory, and one of the oldest salesmen of the 
C. A. Kiger Co., who suffered a_ broken 
leg in a motor accident some eight weeks 
ago, made his first trip down to the offices 
of that house last week. Mr. McKinney 
was on crutches, but he expects to be walk- 
ing with the aid of a cane within a week, 
and, after resting up on his farm at Eldon, 
Mo., expects to be able to resume his road 
duties about Sept. 1. 

H. H. Kiger, head of the C. A. Kiger Co., 
in speaking of general conditions several 
days ago, stated that although the high tem- 
peratures had retarded retail business last 
month, prospects are good for Fall business. 
Everyone is feeling better than a year ago. 
The heat has done some damage to the corn 
throughout the west, but there is still a fairly 
good crop in prospect, the weather having 
recently moderated and the territory having 
enjoyed reasonable precipitation. Continu- 
ing, he said: “Our men left for their road 
trips on July 11, and, while the business so 
far might be called ‘forced business,’ yet we 
are looking for an improvement in August. 
Despite the fact that our road force has 
been somewhat crippled, our July business 
has shown a slight improvement over the 
same month of last year. Our diamond de- 
partment has noted an increase in the in- 
quiries for large stones, which is another 
good omen in this territory.” 








Tne Gumm jewelry store, Kalamazoo, 
Mich., moved to new quarters at 153 S. Bur- 
dick St., in the same city. 












> ef ar ad 


meme ck & 


That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEweELers’ CirCULAR regarding any advantageous 
device or plan which they are utilizing in con- 





nection with their business. 
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‘ August Sales of Wanted Merchandise Profitable 
e- 
is 
Written Expressly for The Jewelers’ Circular 
1g 
th ee , = 
0 HIE. jeweler will find it profitable to keep Here is a suggestion for selling more proportions. If the business could be 
ts going in August, despite the heat and glassware and silver that is used for serv- douvied in all these little sources, the entire 
1 discomforts of the weather. In fact, these ing cool drinks in Summer. Hang in the business would be doubled, for it is from 
) very discomforts create wants that he can background a bamboo curtain, or shade. these little sources that all business is cre- 
supply. If he does so it is profit to him Green is probably more attractive than the ated. One set of people want to give gifts 
fe and satisfaction to his customers. When natural wood. Cover the Hoor with imita- to their hostesses, another set want to serve 
d these two, profit for the dealer and satisfac- tion grass. If the window is large enough, their guests in a proper manner, another lot 
n tion for the customer, walk hand in hand, a wicker porch chair and table may be in- of people are looking for souvenirs to take 
- there is a successful business behind it. troduced. If the window is too small, or home with them, another lot are getting 
ts It would be necessary to take up many not of the right dimensions other wise for ready to take a vacation and will need mani- 
is pages to give a complete list of the ways in _ this, it is suggested that a small linen table- cure sets, traveling equipment of all classes, 
1! which the jeweler can supply the needs of cloth and a picnic layout be placed on the another set are taking week-end excursions 
is the public during the hot weather, but some floor of the window. Part of the layout and require toilet accessories, another ser 
of those mentioned hereafter will be of in- should consist of a tray and doily. On the are touring and will want a camping outfit, 
7 terest to most jewelers, and many may profit tray place a pitcher and glasses. There you a vacuum bottle, etc., and another set will 
e from the examples mentioned. In most have a_ suggestive window that will sell take many trips for picnics into the woods, 
n cases the suggestions are based on the suc- water sets. To change to iced-tea sets, add and have their needs, and so on throughout 
- cess of others who have used these little the iced-tea glasses and spoons.: Place col- a thousand and one sets. That is what makes 
- sales plans for getting more business. ored liquor (tea will serve) in the glasses, business, The fact that so many individuals 
ss Heat brings thirst.. Everyone is thirsty a piece of lemon on the edge of the glass, need the same _ things makes it possible to 
. these days. The jeweler cannot supply the and there you are. People will taste the tea classify these groups. It is because the 
. wherewith to quench that thirst, but he can in anticipation, and sales of iced-tea glasses needs of various groups overlap that we 
af make the act of quenching it easier and more = and_ spoons will be the result. Lemonade have seasonal business. a 
d appreciated. He can supply water sets, iced- sets may be shown in the same way. Make It pays to find out the individual wants 
tea tumblers, vacuum bottles, and dozens of the people think of these cool drinks by of every possible set of customers and to 
: other items that are used in placing the re- showing them the service to go with the make a strenuous effort to supply their de- 
MH lief-giving waters before the thirsty. drinks. Make them feel that there is real mands. Every set of customers added to 
- The jeweler may rely on his window dis- pleasure in store for them. That does the — those already recognized, and served, means 
+t plays largely to create sales of seasonable _ trick. a little more business, and it’s the little more 
;. lines. If he is aggressive in having the dis- During the Summer season there are al- business piled on top of the old business that 
"i plays timely, and does not allow them to ways a lot of outsiders coming and going. makes a business grow and become success- 
n become stale in the public eye, the windows These people are visiting friends in the ful. ; 
y in Summer can be made to produce much  jeweler’s community. Does that not suggest rhe Summer season finds men discardirg 
yg profitable business. that there is the possibility of selling a gift their coats and vests very often for the sake 
g It is not enough to merely stack merchan- for the hostess? Perhaps the best way to of comfort. Now a man who has been used 
- dise of this character in the windows. That — get business from this source is by sending to wearing a watch chain across his vest 
d will produce some sales, but the volume will a personal letter to the visitor suggesting will be at a loss to find a way of wearing 
0 be greatly increased if the use of the arti- the need of a suitable remembrance for the his watch until he learns about the belt 
e cles are more strongly brought to mind. hostess. If suggestions of gifts of a char- chains” so many wear. The jeweler who 
t. The idea of showing complete equipments acter that will appeal to most people are advertises belt chains at the time they are 
5 of any line is not new, but it is successful mentioned, the sales will be increased ma- needed will secure sales. If he advertises 
. in creating business. Now for the service _ terially. them at other times he will lack sales, al- 
" attendant the relief of the thirsty. Suppose The writer has stated before that there though this will help advertising done at the 
. a jeweler cleared out of his window all the are a great many little ways of getting busi- timely moment. 
‘ merchandise he finds in it. Takes out all ness that the jeweler should not overlook. Many men do not wear a belt during the 
r the heavy hangings, all the warm colors and The more closely he can get into contact entire year, but are forced to do so in Sum- 
oppressive equipment. Gives the windows 2 with prospective purchasers by his advertis- mer for the sake of appearance. _Men who 
thorough cleaning and all glass a good pol- ing, the more merchandise he can dispose of, are able to sport jewelry can be induced to 
ishing. Then introduces light colored hang- and the more grateful customers he will purchase high-grade belt buckles, but only 
My ings and cool-producing colors. He is then create for the business. It is from these by being importuned to do so. It is the 





teady to display Summer merchandise. 


little sources that all business grows to great 


jeweler’s privilege to do the importuning 
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BAKELITE 


Trape Mark Rec. U. S. Par. Orr. 



















Make up your own line 


of Bakelite Jewelry 


Above are shown a number of the many designs, in orders of reasonable quantity. 
forms in which Bakelite is now sold to the The colors include amber, ruby, emerald, 
jewelry and novelty manufacturer. These jet, jade and carmelian. The assortment of 
include smooth and faceted beads both shapes and colors available makes possible 
round and oval, beveled cubes, pear pend- the designing of an endless variety of beauti- 
ants, boutons flat and dome, and numerous ful articles. 


others. Complete information and coler chart fur- 


Special shapes can be made in your own nished upon request. 


Write for Booklet 21 


‘ BAKELITE CORPORATION 


Bakelite is anexclusive 247 Park Avenue, New York, N. Y. 
ey gaa Chi Office : 636 West 22nd Street oe 
Gnas Sens comin “> ae BAKELITE 


manufactured by the 


is the registered trade 
Bakelite Corporation. 





° " . . mark for the phenol 
It is the only material Bakelite Pearls in various shapes and in necklaces, ropes, chokers and resin product manu- 
which may bear this > ° factured under pat- 
famous mark of excel- bracelets are a creation of the Embed Art Corporation, ents owned by the 


Perth Amboy, New Jersey Bakelite Corporation. 


THE MATERIAL OF A THOUSAND USES 
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And it should be importuning, not merely 
cold statement of fact. An announcement 
that states, “Our assortment of belt buckles 
is varied and priced right,” is not impor- 
tuning. It is hardly an invitation to come 
and buy. “But if the advertisement says, 
“You need to wear a belt at times, and the 
elegance of the attire of any man is ém- 
phasized when he chooses a beautiful belt 
buckle. Let us show you belt buckles that 
are elegant without being conspicuous,” or 
something that will be human to a human 
being the result will tell its worth. 

Men will find greater need for many arti- 
cles of jewelry, also for match safes, ciga- 
rette cases, knives, and even flasks during 
the Summer season than at other times. 
The Summer is a logical time to get after 
the men, but always through the human 
angle, and as closely as possible to the per- 
sonal contact method. 

The jeweler who sells cameras should not 
let up on his campaign after the first Spring 
rush is over. There are many cameras pur- 
chased during the Summer months, and more 
would be sold if more effort was made to 
show the people who can enjoy having one 
the pleasures they will miss if they overlook 
the purchase. Window displays of cameras 
should be nearly all of results from the use 
of a camera. And those results should be 
such as will make the looker-on envious. 
Pictures taken by the cameras for sale that 
delineate local views are best of all. Among 
these are local historical points, pleasant 
water scenes, the woods and its suggestions 
of shadows that refresh, pictures of sport- 
ing events, pictures of animal friends, and 
last, but by no means least, photographs of 
local people in various attitudes depicting 
their pleasures and pastimes. 

Among the pictures to be shown with a 
display of cameras should be some that will 
show the camera in use. Show people tak- 
ing pictures with the camera and others will 
wish to do the same thing. That is the idea. 
Then there is the show card that urges the 
onlooker to do it now. Every display should 
have a show card of some kind telling the 
people to buy the articles displayed, and at 
the same time suggesting the advantages of 
owning the merchandise for sale. 

In connection with camera displays, the 
following show card phrases can be used 
effectively : 

“Go hunting with a camera.” 

“Picture your vacation and preserve it for 
the future.” 

“Let your camera verify your fish story.” 

“Look pleasant, please!” 

“Why waste the memories of your vaca- 
tion? Preserve them with a camera.” 

Fans are a Summer line, as well as a 
formal function necessity, although the two 
needs suggest a difference in the fans. Make 
a display of fans suitable for warm weather 
use, and add some bright, catchy phrase or 
a show card, such as the following: 

“Where the cooling breezes come from.” 

“Have a breeze with me.” 

“My every movement will bring comfort 
to you.” 

During the Summer season the jeweler 
who does not hold a clearance sale can get 
tid of many odd pieces and clean up to a 
greater extent than he realizes. It: will not 
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Selling Talks 
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It’s Someone’s Birthday To-Day 


LITTLE reminder sometimes will help 

a ‘whole lot in building up more busi- 
ness. That’s what Harry Skuller, of Lex- 
ington, Ky., has found out. 

He uses a calendar in his window and 
indicates the day, day by day, so that people 
in passing can. know what day it is. But 
that isn’t all. He has a small sign just 
below the calendar reading as follows: 


“It’s Someone’s Birthday Today. 
Here Are Gifts That Last.” 


Then he dresses his window in keeping 
with the season or as time indicates to him 
is best. But the big idea is that he helps 
people remember that it is someone’s birth- 
day—and that frequently means a gift is 
needed.—R. R. V. 


Boosting Watch Sales 


A JEWELER in one of the larger cities 

of Kentucky has found a good way to 
boost the sale of good watches without any 
great cost to himself. Every jeweler who 
has a watch repairing department has to 
have some watches to loan to his customers 
when they bring their watch in for repairs. 
Among the watches that this jeweler has 
are two or three good grade watches of well 
known make. 

This jeweler is a student of human nature 
and knows just to whom he should loan 
these better watches. When someone that 
he thinks could be urged to buy a better 
watch comes in with one for repair pur- 
poses he loans him one of these watches 
and in handing it over to him makes the 
remark that here is a 15-jewel or something 
of that sort. He urges him to take good 
care of it and tells him what sort of time 
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it kept when he returns to get his own 
watch, 

The possession of a better watch even 
for a week or 10 days often impresses the 
customer with the value of the better watch 


and helps make many sales. After a man 
has used a better watch it is an easy matter 
to talk better watch to him, much easier 
at least than when he has never carried one 
and does not know the extra convenience 
and value they possess.—R. R. V. 


Balance Due Sales 

T HE practice that some jewelers have of 

laying things away for those who pay 
something down results generally in having 
a number of things laid away on which 
part has been paid but for which no one 
returns to pay the balance and claim the 
article. A retail jeweler of Cleveland, 
O., has used that situation as a basis of a 
sale. Here is what he did. 

He took the articles that had been laid 
away for the Christmas Holidays and for 
which no one came to pay the balance and 
claim them. On the duplicate sales slip that 
was made out at the time the first payment 
was made and which was a record of each 
subsequent payment the name was blotted 
out and the balance due was indicated in 
réd ink. The article itself was fastened onto 
its own sales slip. 

These sales slips and articles were used 
as the basis for a window display, the entire 
window being given over to a display of 
them arranged in rows, 

Covering a considerable part of the front 
of the window there was this sign: 


4 Balance Due Sale a 
| X-Mas Lay-A-Ways 

| Includes Watches, Diamonds, Jewelry, 
| Silverware, Clocks and Many Other | 
| Articles | 
| See Our Windows | 
| All Articles Sold for Balance Due | | 
Des ce ce ces ee ee ee ee ee —  — =e ame o 


Here are a few indications of the reduc- 
tions that the sale afforded: 

Ring was $35, now $17; Ladies Wrist 
Watch was $58, now $22; Men’s Watch was 
$55, now $30; Ring was $150, now $82; 
Bracelet was $175, now $80, and Scarf Pin 
was $250, now $175.—R. R. V. 








be out of place to offer a special bargain in 
the window every day of the week, and in 
fact several a day, if the stock offered sells 
that quickly. Merely have a card that reads, 
“Today’s Special,” and attach a price ticket. 
Bargain tables within the store may be ad- 
vertised by the use of show cards in the 
window, which read, “You should take a 
peep at our bargain tables—you’ll be sur- 
prised.” 

Bargain tables upon which a variety of 
articles are displayed at the same price are 
perhaps the best of all, but there is no rea- 
son why a bargain table of a single line of 
merchandise should not be used, each article 
on the table being plainly marked so that all 
may see its cost. 

Summer dollars may be hot and sticky, 
hut they have the same buying power as the 
cold, clammy dollars of Winter. The 
jeweler should try to get as many of these 
together as possible. He will find his banker 
glad to accept them at par. 





To get these dollars, all the jeweler has to 
do is to find a person (and by deduction, a 
class of persons) who needs a certain arti- 
cle he has on his shelves, and then tell him 
(or them) about the advantages of having it 
for their very own. Getting business in 
Summer is just the same as getting it in 
Winter. It’s merely a combination of goods 
for sale—a person who needs them—a 
jeweler who will tell about them. 





Distracted Brother (left in charge of the 
baby): “Aw, they ought to send a book of 
instructions with these things.”—Life. 





“This paper says we are what we eat.” 
“Then I narrowly escaped being a bad 
egg this morning.”—American Boy. 





“But why do they make the apartment so 
small ?” 

Real Estate Agent—“That, madam, is so 
the tenants will have no room for complaint.” 
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Take a look through your 
pen and pencil stock right 
now. The big student mar- 
ket is already buying. The 
boys and girls are gathering 
for the grand rush that 
comes school-opening week. 
What you sell now nobody 
else will sell them. 


Put the full Conklin line in 
your window. Get in an 
order for early shipment. 
Have plenty of Enduras, 
Student’s Specials, and 
Conklin pencils. Get set for 
a clean-up. 





Show sets of En- 
duras and Stu- 
dent’s Specials 
with pencils to 
match. Make 
two sales in one. 


| TOLEDO SAN FRANCISCO 
| BOSTON LONDON 
| CHICAGO BARCELONA 





Pencils . Pens . Sets 
THE CONKLIN PEN MFG. CO. » TOLEDO, OHIO 
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The Art of Getting Attention 

















ERE’S what a writer said recently in 
the Graphite about getting attention: 
The business of advertising is to draw 

your attention. 

I have made something for you. 

J suppose you not to know about this 
something. 

You are the multitude, with millions of 
eyes to see and millions of things to look 
upon, 

You are not looking my way—or if you 
are, you are not seeing—and you may so 
continue to my ruin unless I arrest your 
attention. 

So I advertise—first to get your atten 
tion—to get you to think of what I have 
made for you, 

Unless I succeed in this—I have lost be- 
fore getting started. 

Your attention, then, I must have. 

It is quite simple and bare and trite, no 
doubt, but there it is, 

What will seize your attention? 

Answer that question, and you have 
successful advertising. 


How a Wisconsin Jeweler Arouses 
Attention 


THE window display below was shown in 

the store of David Goldman, Inc., Mil- 
waukee, Wis., and it was put in by H. R. 
Holmes, display manager for the firm. The 
cowhide belts shown were stocked by the 
store as a specialty article and newspaper 
advertising and the window featured them. 

The store reports that over 5,000 of these 





THIS 


DISPLAY, 


belts 
during which they have been carried. 


WITH 


have been sold in the four months 
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a window display that he put on during the 
institution of the Saranac Lake Lodge, No. 
1508, B. P. O. E. 

The appropriateness of the window caused 
a good deal of favorable comment from those 
interested in the Elks’ gathering and he had 
the window photographed for reproduction 
in THE JEWELERS’ CIRCULAR on the chance 
that it might act as a suggestion to other 





DISPLAY BY M, M. MUNN, SARANAC LAKE, 


Ne 


THE THE 


INAUGURATION OF 


Y., DURING 


LOCAL B. P. O. E, LODGE 


A New York State Jeweler’s Timely 
Display for the B. P. O. E. 

M. M. Munn, a jeweler who conducts a 
Hallmark store at 22 Broadway, Saranac 
Lake, N. Y., recently got a good deal of 
advertising and favorable criticisms through 





Trophy cups, diamonds and emblem jew- 
elry was the merchandise featured. 





W. W. Winchester & Son, Amery, Wis., 
have moved their jewelry stock to their new 
building. 
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NEWSPAPER ADVERTISING, SOLD SEVERAL 


THOUSAND 
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‘Visit Our' New" 
Crystal Showroom 








542 Fifth Avenue: 
New. York City 


Marcus Bldg., corner 45th St. 
Telephone Murray Hill. 10379 





Now on Display at Our Office 


Entirely new and complete lines 
of Crystal and Colored Glassware 
in Cuttings, Engravings and Gold 
Encrustations and also mounted in 
Sterling Silver. 


Notable novelties in Perfume and 
Vanity Sets, Atomizers, Padlocked 
Bottles, Locked Tantalus Sets, 
Patented French Dressing Mixing 
Bottles. Reproductions of “Old 
Singing” Waterford Glass. 


T. G. Hawkes & Co. 


Corning, N. Y. 


Pacific Coast Office: 140 Geary Street, San Francisco 
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- 
La Cross 


———e 


OVER TWENTY MILLION CONSUMERS ARE READING ABOUT LA CROss 


Set No. 
20540— 
Price $7.29 





Get ready to cash in on La Cross 
consumer advertising 


Over twenty million people throughout the country 
are being told about La Cross Manicure Sets and 
Implements—told effectively and often in our new 
yiational ,advertising campaign. 

{a Cross Manicure Sets are exceptionally attractive 
and possess an irresistible sales appeal. They are the 
outstanding, fastest selling manicure sets in the country 
today. 

Get for free examination assortment No. 14 of four- 
teen sets at $42.45 or assortment No. 8 of eight sets at 
$15.85. Return at our expense if not interested. 


SCHNEFEL BROTHERS, Newark, N. J. 


(] Send me assortment No. 14 at $42.45. I 
8 at $15.85. | 


The above sets are to be sent for free exam- | 
ination to be returned in 15 days without cost | 


[] Send me assortment No. 


to me if for any reason I do not care to keep | 


them. | 

7 DM Nees Sen Asia eeu aee es Siva Oe ee Ae es nee 
Nail Files, Tweezers PN Mt Iuia he aaah s oy hide) Waa Ks SOR SCTE | 
Scissors, Nippers, jopBER’S NAME.......................... | 
Manicure Sets 110 | 
‘ 





DUNKILL 
UNIQUE LIGHTER 


RACTICAL, handy and 

attractive —the Dunhill 
Unique Lighter instantly 
appeals. Mechanically correct 
it is designed to operate 
with one hand and carries 
enough fuel in its chamber 
for five hundred lightings. 


Silver plated Gold plated 
$10.00 $15.00 
Sterling silver 
$25.00 


ALSO IN SOLID GOLD 
And Other Combinations 
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U.S.A. Pat. No. 1022140 Others Pending 
Engl. Pat. No, 143752 
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Write for Discount 


+ +--+ 


ALFRED DUNHILL of LONDON Inc. 


Exclusive Importers and Distributors 
for the United States 


SOLE LICENSEE UNDER U.S.A. PAT No. 1022140 
295 FIFTH AVENUE NEW YORK CITY 


Teleleler 
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Dealer Influence 





“oT )DAY, the importance of the” retail 

merchant is not merely acknowledged 
by men, but is preached by all advertising 
men,’ H. E. Taylor, advertising .marlager 
of the Dry Goods Economist, New York, 
asserted before the annual convention of the 


Second District, Associated Advertising 
Clubs of the World, in Bethlehem, Pa., 
recently : 


“What agg solicitation and what 
agency plan is n&t predicted upon ‘dealer 
influence?’”’ Mr. Taylor asked. “A tremend- 
ous step has thereby been made toward the 
development of sound, economic advertising 
of helpfulness rather than force. 

“To me the marvel of all commerce is the 
readiness with which 110,000,000 people can 
go ‘down-town’ and find there everything 
they may need and practically everything 
they may want. The American home is 
being served today in a truly marvelous way 
—in a way fully, to justify that assurance 
and that confidence that exists between home 
and store. 

“As consumers, however, we little ap- 
preciate what it means to have almost every- 
thing we want constantly available for our 
immediate use if and when required. Only 
when we stand before that picture can we 
realize the service of the retail store and 
the problems involved in that 
Throughout the world there are millions of 
men and women in 100,000 factories and 
mills producing the world’s requirements, 
and it is the function of the retail merchant 
to know his community and to sort out those 
products and to gather them together into 
economic units and make them available for 
his community as required. This he must 
do in competition with other local merch- 
ants who are doing exactly the same thing, 
who are competing with him not merely for 
the sales of the day, but for reputation and 
standing and future good-will. 

“Now, what will such standing» and such 
good-will be based upon? On that selection 
of merchandise lines and merchandise items 
which will represent to a given community 
sound, competitive values of intrinsic worth 
which will give to purchasers that satis- 
faction which causes them to come back in 
confidence and to tell their friends. Careful 
and scientific selection is the foundation of 
retail success of the better kind.” 





The Jobber Is a Specialist 





VERY successful merchandise council- 

lor associated with one of the largest 
stores in this country sometime ago re- 
marked, after reading a review of business 
conditions throughout the country, that the 
real important factor after all, was per- 
sonal effort made by the retailer himself. 
By personal effort he meant not only the 
energy put forth, but the retailer’s enter- 
Prise, ingenuity and imaginativeness applied 
to business, and this is really very true, evi- 
dence of which is all around us. 

There are cycles of prosperity and cycles 
of depression, as everyone knows, but the 
Progressive retailer will always find some 
means of keeping his overhead below the 


service. | 
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danger mark and his sales at a fairly satis- 
factory average, even though not a highly 
profitable average, during the periods of 
stress. At times when the public is not in 
a favorable buying mood, more effort must 
be used: by ‘the retailer ‘to, suggest. This 
means that diligent search must be made for 
suitable, inexpensive merchandise which will 


keep patrons coming into the store but at 


the same time the ‘public’s mind Must not 
be turned away from the great main line 


which makes the jeweler’ a specialist and, 


different from department stores giff shops 
and other outside competition. 
This is a very important matter.- >Anyone 


can see how readily the public’s attention or ‘ 


mind may be diverted from the jewelry 
business to other lines, so that the retail 
jeweler who advertises .side lines should 
never fail to keep fired in the public mind, 
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How Cowell & Hubbard “OQbserve* 
“Silver Week” 


CLEVELAND jewelry. firm that has, 

consistently: -obsérved Silver Week 
since its. inception is the @ewell & Hubbard 
Co., one of the city’s largest retailers. 
While a large stock:of silver is always car- 
ried, it is supplemented during Silver Week 
by the addition of rare and unique pieces. 
This year there were 10 small tables at- 
ranged with period silver. In addition there 
was a dining room table set for four, shovy- 
ing flat silver and service to match. k 
handsome vanity dresser,” with the propér 
silver equipment, wag also featured. The 
tables were changed each day with a diffef- 
ent design so that there was something nef 
each day for patrons to see. Last year the 
company invited teams from the College $f 








DISPLAY OF COWELL & HUBBARD, CLEVELAND, 0., DURING SILVER WEEK 


the thought that the great gift that lasts— 
the main line—is jewelry, diamonds, watches, 
silverware, etc. The public must never be 
allowed to forget these outstanding lines 
which constitute the jeweler’s real industry. 
Advertising copy that offers suggestions for 
appreciated lasting gifts for all occasions, 
should be used regularly, if for no other 
reason than to keep these main lines con- 
stantly before the public’s mind. 

The public is fickle and even though the 
diversion be temporary, the public is very 
likely, if not guarded by proper advertising 
and judicious merchandising, to turn towards 
other lines which may be more powerfully 
advertised and which may be cheaper, or 
seemingly so. There is nothing that gives 
more value than the jeweler’s wares. Dia- 
monds last forever, gold wears for years, 
silver lasts throughout the generations, 
watches tick on indefinitely from father to 
son, from son to grandson, and all these 
helpful little facts should be passed on to 
the public to show that these wares which 
last so long and give so much satisfaction 
are really the cheapest in the end. 








Abe N. Shyer, of Shyers Credit Jewelers, 
Market and 9th Sts., Chattanooga, Tenn., 
announced last week that he had sold his 
stock in the firm of Davids, Inc., 411 Union 
St., Nashville, to David Morse, the president 
of the concern, and is no longer financially 
connected with the house. 





Women to set the tables, and the team that 
arranged the table most artistically and cor- 
rectly was given a prize of flat silverware. 

The store also hooks its advertising and 
window up with the national advertising of 
Silver Week. E. H. Dutter, manager of the 
silverware department, is a firm believer in 
observing Silver Week. 





A Study of Business Conditions 
CCORDING to a report just issued by 
the Chatham-Phoenix National Bank 

and Trust Co., retail trade generally, 
throughout the country has advanced since 
fast year. A study by the Federal Reserve 
3oard showed that sales in 523 retail stores 
distributed throughout the United States in- 
dicated a volume for April of about 1.6 per 
cent. larger than the volume for April of 
the preceding year. Not all sections of the 
country, it was reported, are benefiting by 
the general advance. A diminution in trade 
was reported in Boston, Philadelphia, Chi- 
cago and Cleveland. The most marked in- 
crease was noted in the southwestern part 
of the country. 

According to the Federal Reserve Board, 
the Kansas City district stores averaged 7 
per cent. above 1924, in St. Louis the sales 
were 7.4 per cent above 1924, and in Dallas 
they were 9.9 per cent. above 1924. The 
report also indicated from a general survey 
throughout the whole country, that the sale 
of jewelry and silver was below 1925. 
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Autnmor’s Notre—Realizing that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate time pieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘“‘watch- 
maker,” im the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 





(Continued from Technical Issue of July 1) 


Question.—How shall we proceed to de- 
termine the number of leaves in a missing 
cannon pinion? 

ANSWER.—To determine the correct num- 
ber of leaves or teeth in any missing mem- 
bers of the dial train, it should be borne in 
mind that there are but two combinations 
which may be used to give 12 revolutions 
of the cannon pinion to one revolution of 
the hour wheel. These combinations are 
simply 3 times 4, or twice 6. In other 
words, the cannon pinion will either give 3 
or 2 revolutions to 1 of the minute wheel, 
and the minute wheel will either give 6 or 
4 revolutions to one of the hour wheel. We 
will assume that the cannon pinion is miss- 
ing. Examination of the other members 
shows that the hour wheel has 40 teeth, the 
minute pinion has 10 leaves and the minute 
wheel 36 teeth. A short consideration of 
this problem will indicate that the minute 
wheel must revolve 4 times to carry the 
hour wheel around once, consequently the 
cannon pinion must revolve 3 times to carry 


the minute wheel once. Now, if we divide 
the number of teeth in the minute wheel 
(which in the case is 36), by 3, we will 
obtain 12, which is the correct number of 
leaves for the missing cannon pinion. 

Another formula for finding the correct 
number of leaves for the missing cannon 
pinion is as follows: Divide the product of 
the number of teeth in the hour wheel times 
the number in the minute wheel, by the 
product of the number of leaves in the 
minute pinion times 12. Using the same 
number of teeth and leaves as in the pre- 
ceding problem, we may set in down as a 
simple formula, as follows: 


(Hour Minute) (Minute) Cannon 
(wheel * wheel) ~ (pinion) = pinion 
(40 x 36 ) (10x12) = 12 


In this problem, 40 times 36 equals 1,440, 
this product when divided by the product of 
10 times 12, which is 120, gives us a quotient 
of 12; which is the correct number of leaves 
for the missing cannon pinion. 

Question.—How shall we proceed to de- 
termine the number of teeth in a missing 
hour wheel? 

ANSWER.—Assuming that an hour wheel 
has been lost, our first consideration will be 
to count the teeth and leaves in the remain- 
ing members of the dial train. We will 
assume that the cannon pinion has 14 leaves, 
the minute wheel 42 teeth and the minute 
pinion 12 leaves. It follows that it will re- 
quire 3 revolutions of the cannon pinion for 
1 of the minute wheel, consequently the 
minute wheel must revolve 4 times for 1 
revolution of the hour wheel. The minute 
pinion having 12 leaves, the hour wheel must 
have 4 times that number, which is 48 
teeth. 

Let us consider another method of finding 
the number of teeth for the missing hour 
wheel. We will assume that the numbers 


of the remaining members of the dial train 
are the same as in the preceding example. 
We will multiply the number of leaves in 
the cannon pinion, which is 14, by the num- 
ber of leaves in the minute pinion, which is 





12. This gives us a product of 168. We 
will multiply 168 by 12, which gives us a 
product of 2,016. Then we will divide the 
product 2,016 by the number of teeth in the 
minute wheel, which is 42. The quotient 
will be 48, which will represent the number 
of teeth for the missing hour wheel. 

We may set this down as a simple formula, 
as follows: 


Cannon Minute Minute Hour 
pinion X pinion X 12 + wheel = wheel 
14 x«* 12 X* 12~+ 42 = 48 


Question.—How shall we proceed to de- 
termine the number of teeth and leaves’ in 
a missing minute wheel and pinion? 

ANSwerR.—Assuming that the minute wheel 
and pinion are missing; that the cannon 
pinion has 12 leaves and the hour wheel 40 
teeth. As the cannon pinion must revolve 
12 times for 1 revolution of the hour wheel: 
we will multiply its leaves by 12, which gives 
us 144. We have seen that the cannon 
pinion must give either 2 or 3 revolutions 
for 1 of the minute wheel. Let us assume 
that it gives but 2. If we divide 144 by 
twice 12 (24) we will obtain a quotient of 
6, but we find that the number of teeth in 
the hour wheel (40) is not divisible by 6 
without a remainden, therefore, this cannot 
be the correct number. Now, by dividing 
144 by 3 times the leaves in the cannon 
pinion (36) we will obtain a quotient of 4, 
by which the number of teeth in the hour 
wheel (40) is divisible without a remainder. 
We may observe from this that the minute 
wheel must revolve 3 times for 1 revolution 
of the hour wheel; thus we have determined 
that this combination is 3 & 4, 3 times the 
teeth in the cannon pinion (36) for the 
minute wheel and one-fourth the teeth in 
the hour wheel (10) for the minute pinion. 

We may set this down as a simple formula 
as follows: 


Cannon pinion * 3 = Minute wheel 


12 “~3= 36 
Hour wheel -— 4 = Minute pinion 
40 +4= 10 
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[his formula is commonly spoken of as 
the 3 by 4 rule, and once the idea is under- 
stood, it is a very simple rule to remember. 
It is well for the watchmaker to keep this 
particular rule in mind, as;the minute wheel 
and the pinion are more often lost than any 
member of the dial train, and it is a great 
advantage to be able to quickly figure the 
required numbers, especially if they be for 
discontinued or foreign movements. 


Question.—When we replace the missing 
wheels or pinions, how may we detérmine if 
the depthing is correct? : 

AnswER.—It is highly important that cor- 
rect depthing is obtained if we expect a de- 
pendable rate from any movement. This 
applies not only when replacing missing 
wheels or pinions, but all movements should 
be thoroughly examined to determine if the 
depthing is correct, as it is a fact that many 


cases of stoppage or poof motion are direct-, 


ly attributable to incorrect depthing. To 
examine the depthing, the proper way to 
locate the trouble is to carefully lift out the 
balance and pallets. Then, beginning at the 
escape wheel, try each wheel until it is de- 
termined just where the power ceases. In 
some cases, the defective depthing is not 
serious enough to stop the movement, but 
js apparent by the variation in the motion 
of the balance. Such cases are the most 
dificult to locate and often require con- 
siderable time to locate the trouble. It is a 
good idea to determine first, whether each 
wheel individually is free in its bearings, 
and they should all be tried separately to 
ascertain if this is the case. If they are all 
found to be free, then we may assume that 
the difficulty is actually in the depthing. 
Another good plan is to try two wheels 
together with the plates secured in posi- 
tion. Then the two wheels may be caused 
to spin and as they have no contact with 
the other wheels, any defect in the depthing 
will be quickly apparent by an uneven mo- 
tion of the two wheels and often by actual 
stoppage at the seat of the trouble. Hav- 
ing actually located the trouble, our next 
step will be to examine the teeth and leaves 
at the exact point of stoppage. If the 
leaves of the pinion appear to be in good 
ondition, then we may safely assume that 
the trouble lies in the wheel. In this case, 
there are three ways in which we may cor- 
rect the trouble; if the movement is of 
standard make, we may order a new wheel; 
we may use a rounding-up tool and recut 
the teeth a slight amount to true the wheel, 
or we may make a complete new wheel of 
correct proportions, 


Question.—What knowledge do we re- 
quire in order to make a new wheel or 
pinion of correct proportions? 

Answer.—To do good wheel and pinion 
cutting, we should understand the principles 
applying to all gearing, whether it be in- 
tended for watch trains or for other pur- 
hoses. A very important rule is this: The 
pitch diameters of the various members, and 
the respective numbers of teeth should be in 
xact proportion. In a watch, these mem- 


bers are usually termed wheels and pinions 
and the gearing or meshing of a wheel into 
a pinion is termed the depthing. Gearing or 
depthing in machines of any class whatever, 
s based upon the principle of two circular 
bodies revolving with their peripheries in 
contact. 


If we desire that a pinion shall 
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revolve 8 times for 1 revolution of the 
wheel, the diameter of the wheel at the 
pitch circle must be 8 times that of the 
pinion. This rule comes under ratio and 
proportion and must be strictly followed 
in all wheel and pinion calculations. 

We should also know the technical names 
and understand the meaning of the various 
functions applying to gearing (and in watch 
movements) to depthing. Following are the 
principal terms: 

Pitch circle—Line of contact of two cylin- 
ders which would have the samé@ speed 
ratio as the gears. ; 

Pitch diameter—Diameter at 
circle, 

Outside diametéx€¥ otal diameter over 
the teeth or leaves. 

Circular pitch—Distance from center to 
center of teeth or. leaves measured: on the 
pitch -circle. 


the pitch 


Didmetrical~ pitch—Number of téeth or’ 


leaves divided by the pitch diameter or the 
teeth or leaves to each inch of pitch diam- 
eter. 

Face—Working surface of tooth or leaf 
outsidé of pitch’ drcle: 

Addendum—Length from pjtch circle to 
outside circle. 

Dedendum—Length from -pitch circle to 
base of tooth. 

Distance -of centeys—The -distance meas- 
ured on a straight line from center to center, 
between the wheel'and pinion. 

Line of centers—A line drawn from cen- 
ter to center of any wheel and pinion, at 
which the two acting points should meet. 

Driver—Usually the wheel or pinion that 
forces the other along. « 

Driver—Usually the wheel or pinion that 
is being forced or driven. 

To those unfamiliar with gearing in gen- 
eral, it should be understood that the pitch 
circle of the driver, together with the curve 
of the addendum outside the. pitch circle, 
does the work of forcing the driven along, 
and should be of such. form that it~ will 
work freely and smoothly, with a continu- 


ous pressure until another tooth ‘comes ifito’ 


action on the line of centers. Incidentally, 
the curve of the driven is “more ornamental 
than , useful,” and as far as the action is 
concerned, it might just as well be cut off 
slightly outside the pitch circle, and rounded 
over a-trifle to prevent butting. 
circle of the tooth on driver, should not 
come into action with the driven until the 
line of centers is reached. . The .thickness 
of the teeth in the drivers should be such 
as to give them perfect freedom when be- 
tween the leavs of th driven and pointing 
to center, yet not so much as to give any 
lost motion. It may also be said of the 
driven that the leaves must not be so thick 
as to cause any binding in the space b 
tween the leaves of the driven and pointing 
to its center. In fact there should be very 
little shake in either. Care should also be 
observed that the curve outside the pitch 
circle of the driver is not so long that the 
point of the tooth shall strike the pinion at 
the root or bottom of the leaves. 
(To be continued) 








See issue of Aug. 10 for next instalment 
of the article “The Junior Watchmaker,” by 
H. Gideon Thisell. The article appears on 
the first horological page. 
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Clock Awarded to Fraternal Or- 


ganization 





AN especially designed clock that stands 

eight and one-half feet high was ‘shipped 
out of Cincinnati by the—Frank Herschede 
Jewelry Co., E. 4th St., to Seattle, Wash., 
where it will be on display until after the 
conclave of Knights Templar in July. The 
clock will be offered as a prize to the com- 
mandery , showifig’ the best-drilled body of 

















CLOCK FOR PRIZE AT K, T. CONCLAVE 

men at the conclave. The clock was con- 
structed entirely by hand at the clock plant 
on McMillan St., Walnut Hills, at a cost of 
$2,300. This is claimed to be the first clock 
ever constructed which contains 13 tubes to 
control the special movements of operating 
the timers. Ordinarily, clocks of this char- 
acter have but nine tubes. Every time the 
clock strikes on the hour, the entire chorus 
of “Onward Christian Soldiers” is played 
on the chimes, and at the quarter periods 
only a part of the song is played. Above the 
face of the clock is a golden cross, and there 
is an inscription of “In Hoc Signo Vinces” 
(“By This Sign You Will Conquer”) writ- 


140) 





(Continued on page 
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added. You edge them yourself—while the 
customer remains in the store. A clear, 
finished watch crystal goes into the watch, 
while the extra profit (that you cannot make 


when “finished” crystals are used) goes into 
YOUR pocket. 


Nearly 350 styles are illustrated in the 
catalog just off the press. Write for a copy 
today—select the sizes you want—and like 
thousands of others— 
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A Daughter of Father Time 


Some Feminine Achievements in the Horological Profession 




















Le 


CHIEVEMENT is always interesting and especially so when attained by 


a woman. 


Still greater interest is aroused when the woman’s achievements 


are along technical, industrial or professional lines with a touch of practical 


idealism for a background. 


One can hardly imagine a more difficult field for 


feminine achievement than that of horology and that perhaps is one reason 
why Everybody's Magazine selected Miss Martha S. Wittnauer as the subject 


of the following interesting article. 


The JEWELER’s CIRCULAR in connection 


with this article publishes some original photos of historic old watches and 
cocks in Miss Wittnauer’s private collection. 


A Daughter of Father Time 
(Reprinted by courtesy of Everybody's Magazine) 

Since time began, women have guarded 
it, saved it, and even made it. They order 
the day for their families, tell them when 
to eat and when to go to bed. Behind 
Father Time himself one suspects a Mother 
Time who keeps his hour-glass filled, and 
routs him out of bed in the morning with 
the familiar, “Pa, if you don’t get up now, 
you'll be late all day long.” But up to 
now, as you doubtless know, Mother Time 
has been overlooked by both photographers 
and reporters. 

Her best friend is a woman who is mak- 
ing time her business. Miss Martha S. 
Wittnauer is president of the A. Wittnauer 
Co., with factories in Switzerland and New 
York, and branch offices in Geneva, Chicago 
and Montreal. Her company manufactures 
and imports fine watches, and so far as she 
knows there is no woman who occupies a 
similar position. The Horological Institute 
of America elected her its first woman 
member. Her watches have taken innumer- 
able gold medals, and have won grand 
prizes at exhibitions in Paris, Antwerp, 
Milan and Berne. 

One of her watches ticked off the official 
time of those records which followed the 
flying feet of the great Paavo Nurmi on our 
indoor tracks. Rudolf Valentino regulates 
his slightly irregular life by a most amazing 
time piece which tells him not only the hour 
and minutes, but the day of the week, the 
month, and the phases of the moon. There 
are only a few such watches in the world. 
Another belongs to the King of Belgium, 
and was made by the same company. ‘Galli- 
Curci’s appearances on the Metropolitan Op- 
era stage owe their promtness to a jewel- 
crusted watch whose crystal is a single 
diamond. Edsel Ford has a watch from 
one of her factories with which, it is ru- 
mored, he times his own motor boats as 
well as his father’s products. 

Miss Wittnauer is Swiss by birth, and 
emphatically American by adoption. She 
has a spirited enthusiasm which is as youth- 
ful as her quick step. Tall and well built, 
she has an old-world charm that as a girl 
must have gone with great beauty. Her 
English speech bears more than a trace of 
both French and German, and her cour- 











— 


candles for which they were made. A tele- 
phone seems strangely out of place on the 
arm of a huge chair carved in the pattern 
of that one which served Napoleon at the 
height of his glory for a throne. 

Miss Wittnauer’s own room is furnished 
with fine examples of old French art. It 
suggests the living room of a woman of 
rare taste rather than an office devoted to 
large financial transactions. Hand-carved 
oak panels line the walls and form the back- 


Bites _ 





MISS WITTNAUER’S OWN ROOM IS FURNISHED WITH FINE EXAMPLES OF OLD FRENCH ART 


teous hospitality is cosmopolitan. She was 
born in Neuchatel, a Swiss town which sits 
high up in the Jura Mountains. Her great 
grandfather was its mayor, and among her 
treasures is a fine old portrait of his Honor, 
Monsieur Touchon, dressed in the pink of 
Napoleonic fashion and surrounded -by his 
vivid and loyal children. In his memory the 
Wittnauers named one of their famous 
watches Touchon. 

A visit to her factory means stepping out 
of a clanging New York street into an- 
other century. The most modern of office 
safes is sheltered behind grilles that might 
have guarded the treasure Cortez took from 
Mexico. A reception room is paneled in 
dull gold cloth and guarded by lace-like 
iron doors made by the hands of some seven- 
teenth century artist in Florence. Wrought 


iron sconces in the shapes of dolphins and 
satyrs 


electric bulbs instead of the 


hold 





ground for treasured antiques. A fireplace 
that burns real logs hums away to itself in 
one corner, and in another, a secret door, 
hidden in the carving, leads to a spotless 
kitchenette that is also a first aid station. 
Its mistress was an expert housekeeper long 
before she was a manufacturer. 

Here she treats all the minor accidents, 
splinters, or burns, or cuts, and she is never 
too busy to stop and bandage them with 
the swift skill of a trained nurse, and the 
sympathy which long ago won the loyalty 
of her workers. 

This business, which is her pride, was 
started sixty years ago. Until 1916 it was 
in the hands of the Wittnauer brothers, 
Albert and Emil, and for them their sister 
kept house and acted as hostess, inspira- 
tion, and adviser. Following their deaths, 
the business was left to her. Without spe- 
cific training in trade, she was thoroughly 
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familiar with all phases of watchmaking, 
and she knew the problems of marketing 
from long family conversations. Moreover, 
there were certain standards which she 
wanted to maintain, and she longed to keep 
the name alive among watchmakers. So 


she decided to take her brothers’ place. 

“It was a great responsibility,” Miss Witt- 
nauer’s thoughts were with that first hard 
decision. “You see, the business was worth 
well over a million dollars. There was the 
famous Longines factory in Saint Imier for 
which we were American agents and im- 
porters. We were handling the Majestic 
and the Audemars Piguet, too. There were 
the gassiz and Touchon factories which 
made our own watches. There were our 
ofices in Geneva, Montreal, Chicago, and 
New York. Looking back, I don’t see how 
I had the courage to step into the pres- 
idency.” 

But at the time she not only concealed 
any qualms she may have had, but took upon 
herself one more task. All their watches 
were coming over in European cases, and 
there were various reasons why she felt 
that the best way to keep in touch with 
American desires was to make cases in 
America. So she set aside a single room, 
and installed an expert. Today that fac- 
tory has spread over all its original floor, 
and has filtered through to the floors below. 
The number of employees has grown from 
two to a hundred, and they not only make 
cases, but make the tools for making cases. 

It needs only a moment or two in the 
shop to make one realize that the old spirit 
of fine craftsmanship which pervades the 
outer offices has spread through the whole 
establishment. And the person who _ has 
spread it is the engaging woman who is its 


president. She is like a master worker 
- . 

among the members of her guild. She 

knows every process and every detail. She 


is proud of her product, and proud of the 
men who make it, and she inspires them 
with a loyalty and an interest in tine work- 
manship that is too often absent from mod- 
ern factory works. 

Once through the door marked “No Ad- 
mittance,” she beckoned to a kindly man 
who was inspecting work. 

“This,” she introduced him, “is the man 
who planned the shop for us, and who is 
constantly finding better ways of doing 
things. He has just invented a marvelous 
new method of extracting the metal from 
the sweepings of the shop, which is going to 
be very valuable to us.” 
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The man’s eyes smiled, but..he shook a 
deprecatory head,at her praise. Together 
they led th¢, way about the, factory, exchang- 
ing quick phrases, using French or German 
interchangeably, and stoppisie’ to explain a 
process in careful English. ‘ Everywhere 
faces brightened as Miss Wittnauer moved 
lightly between work tables and machines. 
She said something in rapid French to 
a white-haired workman, and‘ they both 
laughed. 

“He is a Swiss,” she explained as she 
turned away, “and he kept his farm in Swit- 
Every 
summer, when people find it too hot to 
think about watches,whe gets very restless. 
And then he says he’s going to leave, and 
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He was shaping crystals in little molds 
of soap-stone, heated so.thet the glass would 
bend without breaking. “To cut, and pol- 
ish, when they afe very small, that is diffi- 
cult,” he explained carefully, picking up bits 
of glass that were much smaller than dimes, 
and-curiously indented to fit jeweled shapes. 
“Sometimes it cuts the hands, too,” and he 
opened his fingers, white with the polishing 
powder, their nails filed to the quick, and 
with myriads,of tiny scars. 

Miss’ Wittnauer has encouraged the spirit 
of the anciéttt guilds among her watchmak- 
ers, in,.whom traditions of accuracy and 
fidelity: @e very strong. Swiss, Finns, -Ital- 
iangy Russians, Danes, Norwegians—they 
sink differences of.nationality in the common 





WATCHES OF VARIED 


Miss Martha S. Wittnauer, of New York. 


fcb, chiseled and carved, being an old historic French heirloom; a 


HISTORIC INTEREST. 
[The above illustration. shows part of a number of interesting watches in the private collection of 


The timepieces comprise one with a very old ivory case and 


watch once owned by Louis XV; 


one that passed through the Japanese earthquake; one that went through the great Baltimore fire; time- 


Peter Stuyvesant, first 
the sixteenth and 


piece once carried by 
enameled watches from 


Dutch Governor of New York; examples of the oldest 
seventeenth century manifesting exquisite craftsmanship; 


watches from the old Wittnauer family; a number of early repeaters; several original old watches with 
raised figured dial; repeater with a balance studded with diamonds; an old Boulé watch and a number 


of early calendar and complicated timepieces. ] 


I tell him all right. So he goes back to 
his farm and works there for a vacation. 
When things begin to speed up in the fall, 
hack he comes.” 

A merry-faced woman with rosy cheeks 
stirred some mysterious potion on a small 
stove. “She is ‘putting on the rouge,’ ’”’ Miss 
Wittnauer explained, “a distinctly feminine 
occupation. When the cases come from their 
makers, all scratches must be smoothed 
away, and then she coats them with this 


red polish and gives them a final high shine.” 
She turned and spoke in French to a sol- 
itary worker. 


“Show her what you do.” 


HISTORIC OLD CLOCKS FROM THE PRIVATE COLLECTION OF MISS WITTNAUER 


interest of fine work. To encourage this, 
the work is so planned that each watch- 
maker handles a complete job. “No,” their 
able chief shook a decided head. “We 
would not like it the other way. To do 
nothing but drill a certain kind of hole in 
a certain place would be too monotonous. 
A man would lose interest. They like it 
better this way, and they are proud of good 
jobs.” 

Back in her office again, Miss Wittnauer 
reached for a pile of shallow black trays. 
“You have seen how we work. Now you 
shal] see what we sell all over the world.” 
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Dixon’s Assay Sand Crucibles and Clay Refractories 
(J-50 Formula) 


Have been found to be superior to all others. They cost a bit more than do some other makes, but have 
been found to be well worth the slightly higher first cost. 


For silver and gold they are safe in every way. For enamel they will not discolor. 


Write us for prices—Dept. 77-A 


JOSEPH DIXON CRUCIBLE COMPANY 


Jersey City De Established 1827 OX*x><A New Jersey 
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no GuNPING YEING Res === =WATCH CRYSTALS 


Domed gh Finished to Size Beware of substitutes—insist upon the genuine bearing 


G-S FLEXO CRYSTALS are made of a special materia] for wat-h crystals only, having a hard, glassy surface, highly wed 


BACH 


The G-S Fancy Shape Crystal Outfit Crystal Outfit 


Very easy to fit—all that is necessary is to obtain crystal is the most practical and profitable system 


desired and 


Complete 
_ outfit 
consists 
of 30 sizes, 
to fit all 
ladies’ and 
gents’ wrist 
watches 





ROUND AND FANCY SHAPES CRYSTALS YOU CANT BREAK 


Over 7,000 jewelers are now using the 


Improved G-S Flexo Crystals 


and highly recommend them. Try them once and 
you will always use them. 





Se 
G-S trademark Registered 


and cannot be distinguished from glass when inserted in watch, THEY DO NOT CHIP, BREAK a. 
AND EVERY CRYSTAL IS USED PROFITABLY. FIT TIGHT — NO DUST OR TARNISH ON DIAL. 


The G-S Flexo Round 


the simplest for fitting fancy crystals 


introduced to the Jewelry trade for fitting 
watch crystals. It enables a jeweler to fit 
any case in a minute, giving customers 
prompt service and entire satisfaction. 

A small stock of only 4 gross G- S FLEXO 
CRYSTALS (% dozen per size) is required 
for a complete assortment to fit any size 
or make of watch, both the open and hunt- 
ing case. (Hunting case crystals are made 
specially thin to fit the thinnest watch.) 
(Open case crystals are extra thick.) 


Write for full particulars 
Manufactured by 


GERMANOW-SIMON = 
MACHINE CO. Patented 


545 West Ave., Rochester, N. Y., U. S. A. G-S Flexo Crystal 


Canadian Representative—Dominion Jewelry Imptg. Co., Inserting Machine 
489 St. Paul St. W., Montreal, Canada. Complete 


snap into case with very little work. 
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She took out watches of every size and 
shape, from the fat eight-day type in their 
leather cases to the flashing beauty of tiny 
pendants set with diamonds and sapphires, 
chronometers, chronographs, — split-second 
timers, pocket watches, masculine and fem- 
jnine wrist watches for all occasions, re- 
peaters, watches made for airplane instru- 
ment boards, bits of lovely jewelry, some of 
them with stories in their making, others 
of the same family as watches that have 
made history. 

To a woman with Miss Wittnauer’s wide 
interest, there is endless fascination in the 
personalities of the people who wear her 
watches, and the places to which they take 
them. 

“There was Captain Bernier, who took 
chronometers like this one when he spent 
that year in the Arctic. He was a very in- 
teresting man. That was several years 
after the expedition of the Duke of the 
Abruzzi who took the same type of chro- 
nometer on his expedition. Both men were 
kind enough to speak of them in their books. 

“Ever since the war we have been getting 
stories of people who used our watches in 
the queerest places. An English army cap- 
tain, for instance, bought his watch in Alex- 
andria, Egypt, and wore it all through the 
sand storms and the camel journeys of the 
Palestine campaign. A Russian commander 
got his in Leningrad when it was still St. 
Petersburg, and ran the campaigns of the 
Lettish army by its time. An engineer wrote 
from Mozambique, East Africa, and another 
from Lima, Peru, praising a watch he 
bought in 1884. One army man wrote us 
that his watch had gone through three air- 
plane crashes, and in one of them the avia- 
tor to whom he had loaned it was killed. 
Yet the watch escaped unharmed. And 
speaking of aviators, the man who made 
that first wonderful dawn-to-dusk  cross- 
country flight, Lieutenant Maugham, timed 
it by one of our instruments.” 

She took from the trays an intricate split- 
second watch. “This,” she said, “is the 
type that recorded Nurmi’s extraordinary 
time for the Amateur Athletic Association. 
Their timer, Mr. Chris Dalton, is our friend, 
and he has told us all sorts of tales about 
things that have happened in the thirty 
years he has used our watches. 

“Many scientists use them in a different 
kind of recording. The tests of the Ein- 
stein theory which Professor Lacalme made 
recently at Mont Blanc were calculated 
with the aid of one of our chronometers. 
And since the eclipse we have had endless 
letters from people who used both pocket 
watches and timers to be sure it arrived 
on the fraction of a second. 

“But all the stories connected with watch- 
making aren’t happy ones. For one of the 
best jewelers in New York we ordered a 
repeater like this one, only much thinner.” 
She pressed the tiny curved bar of a green- 
gold watch, and a magic bell chimed hour, 
quarter, and minute as an accompaniment to 
her words. “It was to be only about the 
thickness of a nickel. The man who made 
the watch could work on it only a few hours 
tach day because its parts were so deli- 
tate, and so endlessly complicated. It took 


him two years, working on it by day till 
his eyes protested, and dreaming of it by 
night. He was a conscientious artist, and 
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a martyr to his beloved trade. When the 
job was finished he went completely to 
pieces, nervously. His whole life had gone 
from him into that watch. It is the only 
one of its kind in the world. We'll never 
take an order for another.” 

Of all her watches that have been in 
strange places and performed important 
duties, she is proudest of those which serve 
the United States Government. Chrono- 
graphs, chronometers, and _torpedo-boat 
watches, they must pass the most stringent 
of observatory tests under the most exacting 
conditions. And their acceptance by the 
government means to her the official sanc- 
tion of the land of her adoption. 

Different branches of her business hold 
for her different kinds of absorbing inter- 
est, but the real heart of the matter lies in 
what economists describe as “the labor ele- 
ment,” and she describes as “my men.” She 
has a genius for picking men, and for 
inspiring such loyalty and devotion that 
twenty years in her company’s service is no 
uncommon thing, and the veterans have been 
there thirty. She knows the personal diffi- 
culties and enthusiasm of the people who 
work for her. The man whose wife is ill, 
and the woman whose son has been promoted 
find her equally understanding. No one will 
ever know how many people she has helped 
through personal crises, because she will not 
talk about it. 

But she is full of enthusiasm over their 
sports, their picnics, and their competitions. 
Baseball matches between the casemakers 
and the other employes find her an ex- 
citedly impartial rooter, and she has_ pro- 
vided a gorgeous silver cup which passes 
from one team to another with great cere- 
mony. She knows all the details of a dance 
orchestra whose leader is one of her expert 
engravers. All her people, from the tele- 
phone girl whose swift fingers sew ribbons 
on wrist watches in intervals on “plugging 
in’ to the expert who was one of the first 
men in Europe to design those same wrist 
watches, greet her with a deference which 
holds real affection. 

Outside of her business, her life is a very 
quiet one. Her home is high above the 
noise of the city streets, in a spacious apart- 
ment ‘whose broad windows frame the busy 
river. It is filled with a wealth of old 
French art in pictures, sculpture, and crys- 
tal chandeliers, in furniture and hangings, 
and it speaks of dignity and culture, and a 
great love of beauty. 

In spite of the European accent that clings 
to her English speech, she is very earnest in 
declaring herself an American. She likes 
American people and American ways. She 
has bought an old American farm in Con- 
necticut, and she spends long summer week- 
ends occupied with the traditional and end- 
less tasks of house and garden. 

In her business and outside of it she has 
achieved something of the same harmony 
which obtains in her watches. And indeed 
a watch, perfect in every detail, each part 
complete in itself, yet contributing to the 
higher perfection of the whole, is to her 
the guiding symbol of life. Friction and 
lack of balance in life are to her as abhor- 
rent as they would be in her finest watch. 
It is a nice question whether the harmony 
governing her relations with her world has 
grown from the working perfection of her 
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product, or whether the excellence of her 

watches has been the expression of an inner 

harmony. 

Watch from the Lewis and Clark Ex- 
pedition 








THE unique watch illustrated below was 

carried by Merriwether Clark on the 
Lewis and Clark Expedition in 1806. The 
old timepiece, notwithstanding its age, still 








WATCH CARRIED BY MERRIWETHER CLARK 


keeps accurate time. The watch gives the 
month and date of the year, and is also pro- 
vided with a split second, as well as the ordi- 
nary movement for keeping daily time. 





The Swiss Chronometer Society 
Hears Technical Addresses 





HE Swiss Chronometer Society, of which 
Adrien Jaquerod is president and Henri 
Suhler secretary, and Mr. Constantin, of 
Vacheron & Constantin, an interested mem- 
ber, held its annual meeting in Neuchatel 
last month at the Aula of the University, 
and included these technical papers: 

“Influence of the atmospheric density on 
the time-keeping of chronometers,” by Dr. 
L. Arndt; “The problem of a non-arbitrary 
classification of watches from the viewpoint 
of their mechanical qualities, as far as their 
essential organs are concerned,” by Edm. Dé- 
gallier; “Apparatus for the demonstration of 
the anchor escapement,” by James Pellaton; 
“Theory of the terminal curve of Keelhoff,” 
by L. Défossez “Acoustic method of coinci- 
dences,” with demonstration, by A. Jaquerod; 
“Elasticity of hairsprings and variation with 
the temperature,” by H. Mugeli. 

A discussion, by request of the Swiss 
Chamber of Horology, concerning the abu- 
sive use of the word “chronometer,” proved 
very interesting. 

A conference was also held on Automatic 
Machinery, at which Alf. Chapuis presided. 
A paper on the “Internal transformation of 
solid substance” was read by C. FE. Guye, 
and another on “Horary T. S. F. signals,’ 
by Henri Rosat. 
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LEES & SANDERS. 


Chicago customer writes: “We are highly gratified with the result 
of this shipment and you will assuredly receive more of our business 
in the future!” 


SWEEP SMELTERS. 
BIRMINGHAM, ENG. 


REFINERS and SMELTERS 
















Precious Metals 


PLATINUM 


In all Degrees of Hardness Welded on Gold in all Ratios 


Works: General Office: 


NEWARK, N. J. 24 JOHN STREET 
BROOKLYN, N. Y. NEW YORK 


THOMAS J. D ) > ) > & CO. 
REFINERS 





ASK ANY OLD TIME JEWELER 
Sales Office Ses ebeb betas aat-bel 
5 South Wabash Ave. CHICAGO 317-319 East pe Sie 
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/ Silversmiths. Never an imperfection, never a complaint. 











ADE MARK REGISTERED U.& PATENT OFFICE U. &. PATENT OFFICE, 


For Plating in Platinum, Gold, Silver, Copper and For Stripping. 
SPECIAL NOTE. “Sal-Hyde’”’ is the only material giving a perfect white Pl ti wy It 
Platinum Color and wear to Yellow, Bright, Green, White Gold or Other Metals: a l ns a bs 
correct results under all conditions and temperatures in 20 seconds. Non-Tarnishable. 

Send for ligible. 


Simple, convenient. Cost neg 
CoE oe e Mfd. by THE W. GREEN ELECTRIC CO., 81 Nassau St., New York a figured in oo Percentage 
Makers of Polishing Motors, Plating Dynamos, Sal-Hyde Plating ae and Jewelers’ and Silversmiths’ ) Pinting Nemipaant F 
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WORKSHOP 


NOTES AND 
QUE 





{Answers are also solicited from our readers to the adeutions published on this page.] 


No attention paid to communications unless accomranied by 


QueEsTION No. 4016.—Acids to Dissolve 
Platinum.—Please answer m your next 
Workshop Notes issue how I can dissolve 
platinum; that is, what kind of acids to 
use.—C. rr’ 

ANSWER.—The most suitable mixture of 
acids to use for dissolving platinum is four 
parts C. P. hydrochloric and one part C. P. 
nitric. It will be observed that this mixture 
is slightly different from the aqua regia for- 
mula usually used for dissolving gold. The 
regular formula calls for three parts hydro- 
chloric and one part nitric, and while the 
latter formula may be used for dissolving 
platinum, the former will be found to act 
faster. In any case you will find that plat- 
inum dissolves very slowly. The best re- 
sults may be obtained by rolling the plat- 
inum very thin and then annealing it. Place 
it in a small beaker and add about six times 
as much acid by weight as you have platinum. 
The beaker should be covered and the acid 
kept warm on a hot plate as it will not 
dissolve without heat. If the above amount 
of acid does not dissolve the metal you will 
have to add fresh acid. 

Question No. 4017.—Creeping Cannon 
Pinion.—How can I prevent the cannon pin- 
ton from creeping up off of the center 
pinion? What ts the cause of such? I have 
a great deal of trouble in Swiss lever escape- 
ment wrist watches.—F. K. 

ANswer.—If you will carefully examine 
a well made American watch you will find 
that there is a small groove cut in the center 
staff and this groove engages a tongue or 
dent in the cannon pinion. In the factory 
cannon pinions are fitted to turn freely on 
the center staff and of course will not carry 
the hands when thus fitted, but after the 
tongue is formed and forced inward, then 
the cannon pinion will fit friction tight on 
the center staff and will carry the hands and 
also allow the hands to be set as required. 
In many cheap watches this careful fitting 
of cannon pinion to center staff is dispensed 
with and the result is defective action such 
as you mention. Your best method of rem- 
edying this fault is to fit the cannon pinion 
in the same manner as followed in the 
American watches. If the cannon pinion is 





solid, file a slight groove in it and then dent: 


it with a small peaning punch to produce the 
tongue. In using the punch for this pur- 
pose you should also use a notched stump 
in the die of your staking tool, then place 
the cannon pinion on a brass wire, and with 
the peaning punch in position a light blow 
will produce the tongue. 

Question No. 4018.—Acids to Dissolve 
Nickel.—Please let me know through your 
Workshop Notes if there is a way to dis- 
Solve nickel (in what acids) and how to 


full name and address of the writer. 


precipitate the same so I could get it in very 
fine powder form which could be mixed with 
the gold. I need the gold which would be 
light in color. We are using silver but it 
giz 





ANSWER .—Nickel may be dissolved in 
nitric acid and converted to nickel chloride, 
which we infer is what you require, so you 
can add it to your plating solution in order 
to produce a white gold. solution. Unless 
you happen to be a chemist you would have 
considerable trouble in making nickel chlo- 
ride as it is not the simple operation that 
you would follow in making gold chloride. 
If you wish to experiment with nickel chlo- 
ride, we would suggest that you go to a 
reliable chemical supply house and buy a 
pound of nickel chloride and you will find 
that the price will be very nominal. 

We would also suggest that you cannot 
expect very good results from any white 
gold plating solution as the metals which are 
used in-alloying white gold do not deposit 
at the same ratio of their composition, hence 
your solution will not plate true to color of 
the anode. If you wish to experiment along 
these lines, your best method to follow will 
be to obtain a sample of white gold that you 
like and run the metal off from the sample 
which, of course, will be used as the anode. 
In using this method of making up a plating 
solution, you should make up a solution of 
sodium cyanide containing from two to four 
ounces of sodium cyanide to the quart of 
distilled water. Then place a porous cup in 
the plating jar, hang the anode in the outer 
jar and a piece of metal in the inner jar or 
porous cup. Connect your anode and cathode 
rod and use a strong current to run off the 
metal. The metal will be drawn off from 
the anode into the solution in the outer jar 
but will not pass through the porous cup. 
The result will be that you will obtain a 
solution containing gold, nickel and zinc cy- 
anides and which will be of the same com- 
position as a competent chemist may prepare 
by reducing the above metals to cyanides 
and introducing them into a sodium cyanide 
solution. The above is a very simple method 
to follow in preparing any small gold plat- 
ing solution or in fact, any cyanide plating 
solution, but the difficulty lies in the fact 
that the metals will not deposit in the same 
ratio as indicated by their composition and 
the result is that the color will not be the 
same as the color of the metal from which 
you make the solution, which in this case 
is the anode. The same difficulty is met in 
maintaining a brass plating solution true to 
color. It is done, but such solutions are 
worked by experts in their line and such 
solutions require constant attention to obtain 
uniform results. 
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QueEsTIon No. 4019.—Cuttle Bone Gold 
Castings.—/ would be glad for you to give 
me a little information on melting gold. I 
have been trying to make some rings and 
other small articles from old gold jewelry. 
I have trouble in getting the gold to run into 
the mold. I make my mold from cuttle bone, 
melt the gold in a crucible, using lump borax. 
Sometimes I can get a perfect cast and again 
I have trouble in getting the gold to flow 
into the mold. Am I using the wrong kind 
of borax? If not, what do you think could 
be the trouble?—H. S. 

Answer.—If you are using lump borax 
such as you can obtain from the druggist or 
chemical supply houses, you: should have no 
trouble along these lines. We believe that 
your principal trouble is in the preparation 
of your mold. Let us assume that you wish 
to make a plain wedding ring by casting’ 
same in cuttle bone. Select two pieces of 
cuttle bone that are approximately the same 
size. Then flatten them by trimming with 
a sharp knife and finally rubbing on fine 
sandpaper. Press the ring model into one 
of the pieces of cuttle bone at a place which 
will leave room for a gate or channel in 
which the gold is to be poured. About one 
inch will be sufficient for the gate. Press 
the ring model into the cuttle bone just half 
way, then place the other piece of cuttle bone 
on top and press the two pieces close to- 
gether over the ring model. Pin the two 
pieces together with about four small brass 
pins run through straight so you can pull 
the two halves straight apart. You can pro- 
duce the gate by either of two methods; cut 
it out with a sharp knife or make a metal 
mold of brass wire about one-eighth of an 
inch in diameter with a cone shaped piece 
on one end. The metal mold for the gate 
should be about one inch to one inch and 
a half in length, depending upon the size of 
the piece you wish to cast. This method 
of producing the gate is preferable as you 
can use this gate for all kinds of casting 
jobs, and all you need to do is simply to 
press it into the cuttle bone in the same 
manner as you press in the ring mold. 

Assuming that you have prepared the mold 
in this manner, then separate the two halves 
and carefully remove the models. Blow out 
any slight fragments and trim out any small 
pieces so as to allow free passage of the 
molten gold. Then draw several fine lines 
from the edges. of the mold so as to allow 
the gases to escape when the molten gold is 
poured into the mold. These fine lines may 
be cut with a sharp knife or with a fine saw. 

The mold should next be pinned together, 
using care to position it properly; then it 
should be bound with wire to hold it tightly 
in position. Use clean gold in making such 
casts and when the gold is ready to pour, 
drop in a piece of cadmium about the size 
of a grain of wheat, stir the metal thor- 
oughly for a few seconds and then pour it 
into the mold. The cadmium acts as'a de- 
oxidizer and will give a clean cast. 

We believe that part of your trouble has 
been in using gold that was not clean; gold 
for casting must be clean and capable of 
being rolled out into thin sheets without 
cracking. You are wasting your time if 
you try to make casts of gold that is not 
clean. The writer has made hundreds of 
casts in cuttle bone and whenever we had a 
failure it could usually be traced to impure 
gold. 
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New Price = on Request 


PLATIN UM SOLDERS 


Be ey EE ION So sebn re senesesnees 000 M.P. 
PAS bo eer ars OD M.P. 
ih rs cso bosbbobeeoubae ee 1200 M.P. 
a? SOREN BoE oc ewke oak soweeeees 1300 M.P. 
Pe ec) re 1400 M.P. 
No. 5 (A welding solder) .......... 1500 M.P. 


Supplied in any desired form. 


GOLD SOLDERS 


Green—Yellow—White 
In Pwt. pieces unless otherwise ordered. 
Low Kt. 6 8 10 12 14 18 Kt. and 18 Kt. White hard 
(a special solder) 
Special solders supplied for special purposes. 


WHITE GOLD (L. L. Standard) 


Green—Yellow 


20 Kt. 18 Kt. 14 Kt. 10 Kt. 


ALLOYS 


W 18—For 18 K White Y-1—For 14 K Yellow 
W 2%—For 2 K White G-1—For 14 K Green 
(Without silver) 
G-2—For 14 K Green 


W 14—For 14 K White (With silver) 


L. LELONG & BRO., INC. 


MANUFACTURERS 
Metallurgists, Refiners and Sweep Smelters 
GOLD—SILVER—PLATINUM 


. New York Office: 
Plant: Newark, N. J. 145 W. 45th St. 
Founded 1858 





Supplied in sheet or wire to gauge. Send today for the new price list. 


Electrolytic Nickel and Copper, C. P. Zinc, Cadmium, Tin ete. 














Telephone, Whitehall 7240 Cable Address, Matthey, New York 


Johnson Matthey 
& Company, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 





DEALERS IN 


PLATINUM 


AND THE PRECIOUS METALS 





JOHNSON MATTHEY & CO., LTD. 
Hatton Garden, London, E. C., Eng. 
Official Assayers and Refiners to the Bank of England 


36th Floor 
Woolworth Building 
New York 








































Refiners 


Gold 
Silver 
Platinum 











HANDY @ 


31 Gold St., New York City Brid geport, Conn. 
SHIP TO EITHER PLANT 








HARMAN 











We remit promptly for your 
Scrap Gold, Platinum, 
Silver, Etc. 


You'll like that service. 
on demand 
factory. 


A. ROBINSON & SON 


REFINERS 
149 Canal Street 


Goods returned 
if remittance is not satis- 


New York 




















Gold, Silver 


and 


Platinum 
Refiners and Assayers 





Be 
| 709 Sansom St., Philadelphia 
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| How to Make a Fine Precision Gauge 











Written Expressly for The Jewelers’ Circular by B. Mellenhoff 














[* order to make a .01 mm. metric depth- 
ing gauge, we apply the principle of 
micrometers and other gauges, which are 
made according to the English inch system. 
Most watch manufacturers use the .01 mm. 
metric system which is 2% times as fine as 
001 of an inch, and a watchmaker should do 
his work to finer measurements than .001 
of an inch, especially in gauging pivots, 
jewels, mainsprings, etc. 

If the drawing is studied carefully, the 
work will be accomplished easily. The tool 
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of a millimeter in diameter; or take a steel 
rod, measuring with your regular microme- 
eter, 2.1, will fit chuck 21. 

I hear watchmakers often say some of my 
chucks are not true, and when I watched 
them select chucks for their work I knew 
the reason why their chucks are out of true 
and I have seen watchmakers who used 
chucks for 20 odd years which are true. 

Chucks must be treated very carefully, 
and therefore a Brown & Sharpe or Starret 
1/100 mm. micrometer should be one of 
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HOW THE GAUGE IS MADE BY MR. MELLEN HOFF 


can be made a fraction shorter or longer. As 
this tool is made to be used to measure 
heights of shoulder staffs, pinions, bar- 
rel arbors, etc., a slight error is insignificant. 
The following rules may be observed and 
we may take this drawing as the plan. The 
stem of the micrometer I made is 70 mm. 
long. It may be made 65 mm. or 75 mm. 
By so doing you may have a thread 25 
millimeters long or 35 mm. and so you may 
calculate the size of every part to suit your- 
self, but you must follow the principles laid 
down. 

In making tools the lathe is used to a 
greater extent than in ordinary watch re- 
pairing and therefore a few remarks re- 
garding the selection of chucks will be in 
order, as you will handle different sizes of 
steel rods during the process. The chucks 
are stamped with numbers 3, 4, 5, etc. Do 
you know the meaning of these numbers? 
Not stamped, you should keep them in rota- 
tion in your chuck box, but they represent 
the metric system measure; for example, 
chuck 12, metrically, means the hole is 1.2 


the most important tools of every good 
watchmaker, especially in gauging main- 
springs for the 5, 6, 7 and 8 Ligne watches 
where % of 01 mm, in strength is impor- 
tant. Such fine gauging can be obtained only 
by the metric system. 

In making the depthing micrometer the 
stem D is the most difficult, especially when 
the great majority of watchmakers are not 
equipped with screw cutting attachment for 
the lathe, and a thread of this type naturally 
will work perfectly on the lathe cutting at- 
tachment. Fairly good results can be ob- 
tained by using a tap and die. 

You may procure through your material 
supply dealer, a die with two threads to the 
millimeter, three millimeters in diameter, the 
same for the tap. 

The stem D should be made of drill rod 
or tool steel as the lower part of the stem 
must be hardened. The collar F may be 
made of soft steel, slotted L-shape, and 
sprung together before being forced in the 
sleeve index, G. 

The sectional part of G is driven on part 
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H. The index thimble B is made to fit over 
index sleeve G and both are made of soft 
machinery tool steel. 

A hole is drilled through thimble B and 
a recess made on the tap; the stem D is 
fitted in tightly, a piece of brass about half 
an inch long drilled through size of hole 
same as the diameter of the stem thread 
turned down to a slight taper and slightly 
forced into the thimble B, over stem D, and 
that makes the stem stay in perfect center. 
(Provided, of course, all the other drilling, 
turning and recessing are made true and 
level.) Then insert the thimble in the 
adjustable three-jaw chuck and drill three 
holes, by using the pivot polisher with a 
drill holder which sets on the lap spindle. 
The holes must be drilled all the way 
through. Then tap it, make the screws and 
fit it. It is necessary to make a little dot 
to guide you in taking apart and putting 
together. This helps you find its correct 
position, 

To divide the thimble B into 50. divisions, 
you use a 50 notch plate on the draw in 
spindle of the lathe, as you would cut a 
wheel. Then make a V-shaped cutter, set 
in the slide rest and proceed with the mark- 
ings. 

The divisions on the index sleeve G are 
made with the same cutter at intervals of 
one millimeter each and is done by turning 
ihe feed screw of the slide rest one com- 
plete revolution. (This assumes the pitch 
of the slide rest feed screw is made accord- 
ing to metric system, some being made by 
the inch system.) 

The numbers may be stamped with steel 
hand made punches, 1/32 size, which can 
be procured from any large hardware con- 
cern. 

When stamping the numbers on _ the 
thimble B, take out the stem and force in 
snugly a piece of steel, so as to prevent the 
thimble from getting out of shape. The 
numbers on the index sleeve G should be 
made in the same way. 

After the gauge is completely assembled 
set the gauge with the thimble end in the 
three-jaw chuck and bring the zeros on the 
thimble and sleeve to correspond. Set up 
your pivot polisher and grind off flush the 
ends of the stem D, and sectional collar H, 
using a copper lap charged with diamond 
dust. If necessary’ you may use a small 
emery wheel first, and polish with a lap. 
When the two sections are on zero be sure 
and hold with your fingers while you grind. 
The lower part of section H should be 
tempered before being assembled. 

I do not know of any exercise that would 
he of so great an advantage for students in 
horological schools as to try to make a 
gauge of this type. The work combines a 
lot of turning, thread tapping, drilling, slide 
rest work, division work similar to wheel 
cutting, recessing, etc. A student should 
remember it requires time, observation and 
patience. These with the practical instruc- 
tion they receive will bring success. 
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Small Boy: Will you let my mother have 
a pound of coffee, and she'll pay you on 
Saturday ? 

Assistant : 
credit. 

Small Boy: She doesn’t want credit; she 
wants a pound of coffee. 


Tell your mother we don’t give 
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Leiman Bros. Polishing, Dust Collector | | 
A Substitute for Your Pater | 


A Word to the Wise Is Sufficient 





The United States, not to mention any other country in the 

world, is crowded with people who have received the word but 

ras ore aL Ni 
have failed to heed it. CPN 


, ° ° : ove 
[he world teems with men whose stay on earth is unnecessarily 


limited by their own carelessness. 


Don’t Use Your Lungs for a Waste 
Trap—If You Do You’re Going to 
Regret It. 

That’s the Word! Heed It Today! 

In your daily work of grinding and polishing you can't help but 


breathe in the dust. The smallest amount of work produces 
dust which you should guard yourself against. 


Leiman Bros. Polishing Dust Collector 


will provide this protection. 


Many users thought a few minutes’ —Get It Today 

work did not justify the purchase YOU WANT ONE 

of one—But the new and cleaner and begin your saving. 

shop—The greater return from the Every article you polish, be it large 
or small, contributes its mite of 


2 g Bs se > 2 t 7 i o 
refiner and the ibsence of danger to feest-en't tet then God 0 eens 
their health in breathing metallic  pjace in your lungs; it’s extremely 


dust has since proved its need. harmful, 


Free Illustrated Catalog 


LEIMAN BROBS., 


60-B-P12 Lispenard St., New York 
Makers of Good Machinery for 35 Years 


| |=" A NCE-RE 
ELi> COMPANY 


13 DUTCH ST. NEW YORK CITY 


We Buy 


SWEEPS 
POLISHINGS 
PLATINUM AND 


GOLD FILINGS 
INCOMPARABLE WATCH CASE 
REPAIRING coi eomeiss Succ: 


graphic reproductions 

of a case repaired by our expert mechanics stands out 
a a epee light in forceful blazonry in attestation of 
~~ h-grade work turned out by this house. For 
a O years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 
surpassed by no other watch case repair house in the 
country. Irregardless of how wealy attered up a case 
may be, we restore it to its original shape speedily and 
ay, —- i ocally solicit work refused by other 
culties incident to successful 


WATCH CASE REPAIRING 


Work by mail or e ress receives the same painstaking 
care as work brought in, and you can safely expect to 
receive the same courteous treatment which has for so 
long a time characterized our house. Our prices are 
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We Sell 


GOLD—SILVER 
PLATINUM—SOLDER ‘ 


BURNING JOBS AT ALL TIMES 

























AS IT LEFT US 
OURS IS THE HOUSE THAT 














: right. We add only a fair and legitimate profit to the ee IVE ” 
goose rock Int the golden exw ~_ — cost of 2 -. bp a "t be lieve i 1s ely, Be ee - work! . hom RS a iggy ol 

n ‘e expect you to come back, and so treat you pen in ece of workis absolu guaranteed rig Sen 
today—NOW —for free cesulor and and price list, or, better still, favor us with atrial order. . glad to know ‘us. Send for prices on special work. 





>> BECKER-HECKMAN 00. (ene S03 Heyworts Bice. 
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[Patents Granted by the United States and 
the Registered Trade-Marks.] 








UNITED STATES PATENTS 


Issue of July 28, 1925 


1,547,419. PRESS STUD. Cuartes Joun Hoare, 
Birmingham, England, assignor of two-fifths to 
Neville Allday, Four Oaks, Eng., and one-fifth 
to Henry Allday & Son (1922) Ltd., Birming- 
ham, Eng. Filed July 16, 1924. Serial 726,- 
354. 5 Claims. 

A press stud comprising a stud; a socket for re- 
ceiving the stud having a reduced neck portion 
tapering from an enlarged annular body portion; 
a sleeve having a series of claw-like members at 
one end, adapted to slide inside said annular body 


portion; a spring adapted to hold the said sleeve 








normally against the said reduced neck portion, 
and a stud member adapted to pass through an aper- 
ture in said reduced neck portion into the said 
sleeve so as to be surrounded by the said+claws 
and to be gripped centripetally by said claws when 
they are drawn against the said reduced neck por- 
tion both by the action of the said spring and by 
the pulling of the said stud member. 


1,547,540. BELT BUCKLE. Tuomas D. Wacker, 
New Britain, Conn., assignor, by mesne assign- 
ments, to-North & Judd Mfg. Co., New Britain, 
Conn. Filed Oct. 31, 1924. Serial 747,044. 
2 Claims. 

In a buckle, a face plate having rearwardly di- 
rected flanges forming a belt passage between them, 

a flexible belt gripping plate mounted between said 





fanees, one end of said plate being free, a belt 
gripping device pivoted to said flexible plate adja- 
cent its free end, an operating lever pivoted to 
suid flanges at the rear of the belt gripping plate 
and engaging said plate intermediate its length 
to force the same and said gripping device toward 
the face plate to grip a belt. 

1,547,587. METAIL COMPACT HOLDER. WIL- 
Liam G. KENDALL, Newark, N. J., assignor, by 
Mesne assignments, to Parfumerie Rigaud, Inc., 
New York. Filed Dec. 5, 1924. Serial 754,- 
084. 2 Claims. 


In a compact holder, two equal and opposite 








members having a slight curvature, a hinge joining 
said members at one edge thereof, a metallic plate 
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fixed on, said hinge having a mirror surface on 

beth sides and ring members formed on the holder 

members ,on*-each side, of said__mirror » surface 
adapted to partially’ overlay a compact on each 
side of said mirror’ plate. ‘ 

1,547,738. BELT BUCKLE. Frank P. DavucGua- 
pay, Chartley, Mass., assignor to Freeman- 
Daughaday Co., Chartley, Mass. Filed Dec. 
5, 1924. Serial 754,148. 2 Claims. 

A helt buckle having a front plate of metal, an 
ornamental non-metallic plate recessed in its back, 
auc a metal member of a depth less than that of 


















sail recess fixed thercin, said recess also being 

of a depth to receive a portion of solder by which 

when fused said non-metallic plate is fixed to said 

front plate of the buckle. 

1,547,847. ENGRAVING MACHINE. Evcene F, 
Turtie, Jr., Los Angeles, Cal. Filed Afril'11, 
1921. Serial 460,400. 4 Claims. 


An engraving machine comprising an elongated 
carriage, a stylus support mounted on the carriage 
and adapted to be rotated on a vertical axis, a stylus 
rod carried hy the support and eccentrically rota- 
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table relative to the axis of said support, a screw 
meunted longitudinally on the carriage and a worm 
engaging the screw and adapted to move the car- 
riage rectilinearly, a cam adapted to reciprocate 
the stylus support transversely of the rectilinear 
movement of the carriage, a gear adapted to rotate 
the stylus rod, and intermediary shafts and gears 
adapted to correlate the movement of the worm 
and the gear on the stylus rod with the movement 
of the cam. 


DESIGNS 


67,871. RING OR SIMILAR ARTICLE. A xsert 





Filed March 28, 1925. Se- 


years, 


Brop, New York. 
rial 12,920. Term of patent 3% 


67,872. RING OR SIMILAR ARTICLE. Acserr 





Filed March 28, 1925. Se- 
years. 


Brov, New York. 
rial 12,926. Term of patent 3% 
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67,873. RING OR SIMILAR ARTICLE. ALsert 





Brop, New York. Filed March 28, 1925. Se 
rial 12,927. Term of patent 3% years. 

67,886. -FINGER RING. Harry I. Guaser, Dor- 
chester, Mass.,.assignor to Glaser Bros., Boston, 










Mass. Filed 


May 22, 1925. 


Term cf patent 7 years. 


Serial 13,539, 


67,897. COMBINE f VANITY COMPACT -AND 
CIGARRETTE CASE. Satvatore 'QuEnTIN 





Lupo, New York. Filed April 1, 1925. Se 
rial 12,975. Term of patent 14 years. 

67,900. SPOON OR SIMILAR ARTICLE. Harry 
B. O’Brien and AxFrep G. Kintz, Walling- 











assiguer to International Silver 
Filed March 5, 1925. Se- 
Term of patent 14 years. 


ford, Conn., 
Co., Meriden, Conn. 
rial 12,616. 





UNITED STATES TRADE-MARKS 

[The following trade-marks have been adjudged 
entitled to regisiration under the Act of Feb. 20, 
1°05, and are published in compliance with Section 
6 of said Act.] 


Trade-Marks Published July 29, 1925 
Ser. 196,284. (CLASS 28. JEWELRY AND PRE- 

CIOUS-METAL WARE.) Einar GEORGE 

Baccer, New York. Filed April 29, 1924. 


WISH/\RING 


Particular description of goods.—Finger Rings. 

Claims use since Feb. 1, 1924. 

er. 197,208. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Jos. H. Meyer 
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Bros., Inc., Brooklyn, N. Y. Filed May 17, 


1924. 


“THE NONCHALANT” 


Particular description of goods.—Precious and 
Semi-Precious Gems and Stones and Necklaces and 
Jewelry tor Personal Adornment Made Therefrom 
Not Including Watches. 

Claims use since April 1, 1924. 

Ser. 207,11. (CLASS 27. HOROLOGICAL In- 
STRUMENTS.) Joseru Gottieis, New York. 
Filed Dec. 20, 1924. 


EXHIBITION 


Particular description of goods.—Watches, Watch 

Movements, and Farts Thereof. 

Claims use since about Jan. 1, 1919. 

Ser. 211,356. (CLASS 42. KNITTED, NETTED, 
AND TEXTILE FABRICS.) Harcoop Ris- 
pon Co., New York. Filed March 20, 1925. 

No claim is made to the component words of mark 
apart from the particular arrangement shown. The 
trade-mark consists of the words ‘“‘Rufful Rist- 

Watch Ribbon.” 


UFFUL 
IST-WATCH 
iBBON 


Particular description of goods.—Wrist-Watch 
Ribbons and Garter Ribbons in the Piece. 
Claims use since Jan. 2, 1925. 


Ser. 213,930. (CLASS 27. HOROLOGICAL IN- 
STRU MENTS.) Sotis Watcu Co., New 
York. Filed May 6, 1925. 

Particular description of goods.--Watches. 


Claims use since 1923. 


Ser. 214,10. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) A. Wittnauer Co., New 
York. Filed May 9, 1925. 


MONOPOL 


Particular description of goods.—Watches, Watch- 
cases, and Parts Thereof. 
Claims use since June 1, 1901. 
Ser. 214,938. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Accro Bonp Watcu Co., 
New York. Filed May 27, 1925. 


ACCRO 


Particular description of goods.—Watches, Watch 
Dials, Watchcases, and Watch Movements. 
Claims use since July, 1924. 








Clock Awarded to Fraternal Organi- 
zation 





(Continued from page 127) 


ten between the numerals. Both the pendu- 
lum and the dial bear the standards of the 
Knights Templar order. 

The clock will be given as first prize to 
the .commandery that shows the best disci- 
plined body of men and the offer is open to 
all commanderies of the order. The case is 
of highly polished mahogany. 
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J. H. Sensenig, New Holland, Pa., was in 
Lancaster on business. 

Clyde Ritter, jeweler, Bridgeton, N. J., 
visited Lancaster last week. 

Jack Lampert, M. J. Lampert & Son, N. 
Y., visited the local trade recently. 

Roman Kirchner, with Saul L. Solomon, 
was a recent visitor to Williamsport. 

Charles Tennyson, Donora, Pa., formerly 
with the Hamilton Watch Co., was a late 
visitor. 

Charles Bischoff, C. Hischoff & Son, en- 
joyed a sojourn in Chester, Pa., with his 
daughter, Mrs. Robert C. Powell. 

Harry C. Killian of the S. Kurtz Zook 
jewelry store left on Aug. 2 with his wife 
for Morganstown, W. Va., to visit the lat- 
ter’s old home. 

Eugene B. Keller, of Eugene H. Keller, 
visited Philadelphia last week on business, 
and W. W. Appel, of W. W. Appel & Son, 
was in the same city on business. 

Charles M. Stoner, with W. W. Fisher, 
Sunbury, Pa., has been visiting his parents 
in Manheim, Lancaster county, where he 
was formerly with jeweler Pinkerton. 

While business shows the usual mid-Sum- 
mer slackness, “Special Sales Day” excepted, 
the local jewelers say the outlook for im- 
provement soon is encouraging, due to vari- 
ous circumstances. 


L. J. Welsch, Cincinnati, representative 
there of the Non-Retailing Co., Lancaster, 
who spent a week at the home office, has 
returned to Cincinnati. Hamilton Kerr, with 
the Non-Retailing Co., is sojourning in 
Philadelphia. 

Paul Mentzer, for some years with the 
Hamilton Watch Co., left Lancaster on July 
30 to take a position with Greenleaf & Cros- 
by, Jacksonville, Fla. Another former Lan- 
castrian has gone to Florida, J. Dexter, late 
with C. R. Boas, Harrisburg, who has taken 
a place with the C. H. Turtle Co., St. Au- 
gustine, Fla, 

Wednesday, July 29, was a big day for 
Lancaster. It was “Special Sales Day” for 
all classes of merchants and buyers were 
drawn from all parts of Lancaster county 
and from adjoining counties by the attraction 
of bargains. Many beautiful window dis- 
plays were made, and the jewelers co-oper- 
ated with other classes of trade in making 
the day a success, The primary object was 
accomplished, advertising Lancaster as a de- 
sirable place to shop. The leading jewelry 
firms say they secured considerable extra 
trade by reason of this special effort to make 
business. 

While local jewelry stores have not re- 
cently been visited by thieves, a Lancaster 
owner’s store at 23 W. King St., York, Pa., 
was visited by a window-smasher. The store 
is that of John H. Baker. Before the intruder 
could’ secure any plunder he was frightened 
away. Mr. Baker usually commutes to Lan- 
caster daily, but on this particular night, 
fortunately, he occupied a room at the rear 
of the store. In the early morning he was 
awakened by the sound of breaking glass 
in his show window and he called for help. 
A man was seen to snatch up a tray of rings 
and run away, but before going far he drop- 
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ped his coat and everything was recovered 
The thief escaped. 








Canada Notes 





The assets of J. B. Lavigne, jeweler of 
Montreal, have been sold. 

R. J. Campo, jeweler, of Athens, Ont., re. 
cently sustained a fire loss. 

G. F. Watcher, jeweler of Edmonton, 
Alta., sustained a loss by fire recently. 

William A. Bushfield, jeweler of Strat. 
ford, Ont., has assigned and Robert T. Orr 
is appointed custodian. 

K. W. Epstein & Co., opticians, of St 
John, N. B., have assigned to the Canadian 
Credit Men’s Trust Association. 

Out-of-town jewelers calling on _ the 
Toronto trade recently included George 
Savage, Guelph; L. Atkinson, Newmarket; 
I. R. Bentley, Port Perry—all Ontario, and 
R. M. Bell, Erie, B. C. 

Friedman & Co., Inc., incorporated under 
the laws of New York, manufacturing 
jewelers, have been licensed to carry on busi- 
ness in Ontario and have appointed Moses 
Wintrob, of Toronto, as their agent. 

Much sympathy is felt by members of 
the trade with Henry Birks, head of the 
jewelry firm of Henry Birks & Sons, Mon- 
treal, on account of the death of his wife 
in her 78th year. She was born in Brant- 
ford, Ont., and had resided in Montreal 
since her marriage with Mr. Birks in 1868 
and had a wide circle of friends. The 
funeral services were at the American 
Presbyterian Church on July 22. 

The death of Thomas B. Jebb, jeweler 
and optician, Orillia, Ont., occurred on July 
25, at the age of 69 years, from _ heart 
trouble. He had been in ill health for about 
a year. Mr. Jebb was a prominent and 
public spirited citizen of Orillia, and was 
well known throughout Ontario, having 
traveled much in connection with his work 
as an optician. He was born in Bradford, 
Ont., and received his training as a 
jeweler and optician in New York, starting 
business on his own account in Orillia 16 
years ago. His widow and two sons sur- 
vive. 

The Ontario Board of Examiners in Op- 
tometry have licensed the following candi- 
dates who successfully passed the annual 
examination to practice optometry: A. W. 
Andrews, Renfrew, Ont.; G. R. Bromley, 
Pembroke; G. M. Burke, Killaloe; S. J. 
Cohen, Toronto; C. H. Delarue, Toronto; 
S. R. Davey, Chesley; C. R. Fuller, Toronto; 
F. F. Homuth, Harriston; S, Ireland, 
Englehart; O. M. Johnston, Toronto; W. C. 
Knox, Toronto; E. R. Marett, Toronto; W. 
B. Phillips; Owen Sound; B. A. Reeve, 
Fort Frances; R. W. Stratton, Aylmer; J. 
R. Stutt, Bowmanville; H. B. Squarebriggs, 
Toronto; G. B. Wootten, Toronto; C. W. 
Yager, Toronto. 








While in a crowded car recently, M. 
Golden, a manufacturing jeweler, of Los An- 
geles, Cal., was the victim of a pickpocket, 
who stole jewelry worth $4,496, which he 
was carrying in an inside pocket. Golden was 
jostled on the car, but thought nothing of it, 
discovering his loss later. Among the arti- 
cles stolen was a medallion, set with 1 
diamonds, valued at nearly $2,000. 
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